Ui 2

WUIAR NOUE LENHAITLATIUITENNYITDS
a = a A v v a_ a
WUIRANOEY LA LINETSNNEITRIMNIAIUNITITNIVIATS

Tunmnsalwtatuniegsfauinisveanirgaamnssulsasuludseimnalvesiaiun
Tanualaluizeanagninsgsiaiioaiunisidulnvesniagnaivnssy dsdeldindunis
thiladeiminndemnudisavesningsia wasdadumedaiiefumanaundululilunsais
Tomavsmsnanaudafisnariils uazsenusliungaamnssulsusinglagnss Tuvaed
nautstunsgsiadenadulegiegunss uasifuTuagBmianusuussiuien 4 du g3fa
gnamnssulsausulnsazdessediioriadennulfiuiounsnisutstu iielwgsa sanunse
og30n waziAulnegadsdu nmsdmuanagniniamanIsna1auInig (Service  Marketing
Strategic) etag1ReIwuuLin Faliisanalunisadeanuliiuieulunisuddugsnads
$ufudesin uennsoulasmslénagnsnisgsianing q uiun fanagndnisdanizamnin
(Total Quality Management Strategic) ﬂaEJ‘l/lﬁ‘m'iU%‘Vi”liﬁﬂma (Management Strategic)
nagnsnisnalulagaisauna (Information Technology Strategic) wag MMuuUANANILLATT
et smannsuarslenianieniseanalug o WeadeassAnansausivoslseusyldl
ez lFsuNImeUsUiiRanduilae/glduing dunmstmuanagndmegsialaeld

s

w3esadanagnsNnuiuu]Uialdlunisuinisdanismiegsia aelalaseasienugiui

(%
a Y

WNEANYDY UAAZTIAINY Laglan1enImaNuEuius wazHansenuveIn1sldnagnsnig

a 1 I

3309619 9 IRzdmasionswivlavessanviy Mls saudensandununsuaalluiianisde
Jafianudnduegreddlunisudaduvesningnamvnssulssusuvesivenazifivle awnse

wiatugnainginiavedianta
nsuadunsgsnausnisvesningearnssulsastlulszina Wugsiaseaudssina
(Msznm LeATUSAY, 2553) Diamond Model Aa NSBULLIAA %58 FILUUEINSUNNS

=] v 3

IAFILIAUEIUITOTUNTHYITUTUAT U dNA S0 AdaLmaS Laatdun1sRATUILaY

'
a o w

Usgifivaninisaidagduvesdadewindeun1egsiandfsy 4 au Naslinansenuse
ANUENTalUNSINNEAN N (Productivity) vesuSunilegluinTatiedania duazinlug
nsiindaaduaInsalunisudstuveaseatiedaiviatu q laesiu Tuiengadn

an1an1salinantiu Janvauziendunsitenieazluguassanenisuiuusmsenmuings



aesgsRTlueedeiauAatugvielyl odsls wazanndesifieda lufensiesie
unumvesnassivzdnadedaduuindensts 4 v 4 F1u il adufindndszneudae
Hadeiduvanuazau sau 4 sundn leun

1. Yadouazfouliiu Input vesnsWmuIgaamnssa (Factor Conditions) I
NININTFITUYIA UMY [UNU F2UU Uaw a1513gulae

2. gUasdvesAuA1/U3N1T (Demand Conditions) Idun sendsde Audesniaids
U310 AUABINTSITNAAIN WAz YUIAVBIRUTINA

3. qmammsmﬁaﬁfnauuuazqmamnﬁuﬁLﬁaﬁm (Related and  Supporting

1 [

Industries) LAl AMNTIBVEDINLTD KueviegTmiite J1uwdavianiienilesiunig

5

1%
[ a 1 [y

FoingauTiniulugaamnssulssanmeIiu

q

4. NagNsveIuTEN 1AseaiagnaIvnssukaauls (Firm Strategy, Structure and
Rivalry) lauf AaunImvesdudn n1sasieausnnasvesmdndndiiiielon1an1an1snain

n13uatulunaInnsUsEeIduRUSTRAIE A N155UT0UINTFIUAN 9 AU aTIUTY

=Y

AUSLAA Supply Chain 8asnduAde way ITadenrguaniiiuiudn 2 Jade Ae N3

[V
v v a Y

WaguwUadluauian wazngssideuiavulougvasginellesiuasnusenaunanyisdnu

1 '
Va o A

mgwniliideiielminanutanuesiemaigldinseuluiAnlunsidendnwis

U

N1 sUkuuNIsAiunagnsnisgsiaeaiianisiulnvesgnamnssulsawsulu

'
Va v =% =

Uszinalng §33839lanuniuunuifn ngud war uideiineidesislunazd1sseine

9 v =

AUANNTOAUATIZA (Synthesis) 19 3 Watpdagylawn nouinils nsuseiliuusedndan

o

N13ANTUU PEUNARY N1TRULAYEIAAIMINTTN ABUTNEIN NAENENNTIANDATINNT

wulnvesgmamngsy Weysawinisllenmsaunsuioinuailunseuiuifn duusuas

S PE=1

auuAgumMITeluneunaiednwisuuuunisaniunagninigfaiieadanisiiivlnves

gaamnssulsausulnglunssll
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a = a A v v a a a
LLU'JﬂWVIQ‘l‘}}Q LAy LNE1TNLNYAVDININAIUNTUISLUUUTLEANTNINNS

ALY
AN5USIUUSZENSAIWAITANTEUGIY

Paul Arveson (1998) na13in M1¥ANISNAENS (strategic management) 1N13
ﬁﬁum%ﬂuﬂ A.A. 1990 Iny Robert Kaplan 210 Harvard Business School wag David
Norton TaeifugfliuuiAniFos Balance Scorecard aiiluszuunmsinnansduiunuyes
93An13 ududunagnslunisandunureiusazesinis lneaadnisaiuisaii Balance
Scorecard lUldifion19ununagnsvasesdnsanidtadiieg fufeadostunisiivun
Fdevimil (Vision) kag NAYNSUDILAALEIANIT (Strategy) FavzneliiAanadugndlunis
Fufiueudis 4 yuues war wnAnlunsiakanisdidunuuulneidn 3 yumeadiuniay
A8 TIUTINITTAUTEANTAINVDINITANTUIUNIIAIUYNNDINT5L3Y (Financial

Perspective) dafunuiAnaiiu (Traditional concepts) AeiuuwIAAUas Balance Scorecard
3]

m;mawmﬂ UEJQ q gumaﬂ ﬂ’]ﬁJ’]iﬂ@ﬁU’]Eﬂﬂ@’]ﬂJﬂ’]W‘V] 2.1 MU
Financial
8 b )
“To succeed =
financially, how | 8 3
should we P
appear to our
shareholders?”
Customer ? Internal Business
Vision Processes |
“To achieve our “To satisfy our
vision, how -<«— and — | shareholders
should we O|=|=! Strategy and customers, |o
appear to our whatbusiness
customers?” processes must
‘ we excel at?”
Learning and b

Growth
“To achieve our |:
vision, how will
we sustain our
ability to
change and
improve ?*

Objectives
Measures
Targets
Initiatives

M 2.1 LuIAAYBS Balance Scorecard

#i3 - Paul Arveson (1998)
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2Nt 2.1 WuIRAYEY Balance Scorecard anansnagUlddsil

1. 31189 #1uN19131 (Finandial Performance Perspective) 1131854 3311099l
mudRyegadanszannsarilinsuinismsvasiinanseniunuduedisls Tned
AsiasanaIndadda (KPls) ludu 1.1) nsufiaduvesiils (Increase Margin) 1.2) 13
istuvessglél (Increase Revenue) 1.3) N15anasveR Uy (Reduce Cost) uaz Ju |

2. Huua3 éjmgﬂﬁﬂ (Customer Perspective) ERERE gumaﬂﬁ%mauﬁmmﬁdﬂ
“gnéwensnegndls” Tnefintsiansanaindadin (kPis) lusu 2.1) anwfisnelavesgndn
(Customer Satisfaction) 2.2) @iuuUnaIn (Market Share) 2.3) M3SN¥IFIUGNALAY
(Customer Retention) 2.4) miLﬁ'ﬂJQﬂﬁﬂMﬂ (Customer Acquisition) wae u 9

3. 3109 1UNIrUIUNITAT8luved839AN1T (Internal Business Processes
Perspective) mnefs dditnovilviosdnsasnsadiiausnme (Value) ignidosnisls
Tneflimsiiansanaindadsa (KPis) Tusu 3.1) wdnnn (Productivity) 3.2) AN (Quality)
3.3) 29a502an (Cycle Time) 3.4) M3UFTRNU (Operations) wag du

4. 33109 PIUNITHTEUTHALAITHAIUIVEIBIANTS (Learning and Growth
Perspective) nu8fs yuuosiiguinisazliaudidyiuynainslussdnis lneiinns
firsanandadin (kPis) Tudu 4.1) aufienelauassimuafivaantingu (Satisfaction and
Attitude of Employee) 4.2) ¥inwe (Skill) ¥99WHNIU 4.3) FRTINITTI0ONVOINTINITU
(Turnover) wazdu s]

Robert S. Kaplan and David P. Norton (2000, 1996) nd1331 41189kagn13In6a
msfudunuesinsie 4 Fudy wdmnuduiudiduvanadstunasiy namfedlana
fnquUszasd  (Objective) muiderimindonagnsasiuimandidosdinismidia (Key
Performance Indicators) wazisn1sianatiionsraaouinnisandusiuussquaniy
fnquszasduamdmang (Target) 3ol Tngldrmuaunuandidari (nitiatives) Tuan
151"51L"ﬁlumﬁmmsﬁa%qmmam@aiumiﬁwLﬁm']umﬁ’wﬁammmzﬂa%’aﬁm q ¥4 4 Foluus
azaLes (Perspective) annsansavaeudsiuayfuldegamngan

MNMTMUMIITTUNITTAgTeafuNTIAAEINTaTese9ANNg Taeldiuadn
199 Balance Scorecard lumsiduafsil adeuauslanzn1sUTEIIuUTEANT AN
N15.4U (Financial Perspective) desnassfunseuwanalunsineidoadeidwsta
Aansvarinanissndunuesnduiiaudeuinanianisdu laeiuaineues
Phongpetra (2001) Anw309 “An Assessment of the Internal Structural Adjustment

Factors Affecting Organizational Performance: A Case Study of the Energy Enterprises
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in Thailand after the Economic Crisis 1997” lavinnns@nulaelasadinussansninues
29ANS ke ltwuIAnYaY Balance Scorecard lagld@ainemnsidiunianisidu (Financial

a1l a v 6

Ratio) laun s1eldanSaesanvie (Net Income/Sales) s1elaguasiadunsng (Net Income/
Assets) $n51dunyULTBU (Current Assets Ratio) §m31n15iasulasuearilsgns
(Percentage change in Net  Profits) 5@5’1ﬂﬂiLﬂgﬂuLLUaﬂ%aﬂﬁﬂiﬁiaﬁu (Percentage
Change in Earning Per Share) LLazﬁﬂWiaﬁu (Earning Per Share) $1u%84 Paul R. Niven
(2000) Idauefidinnmsdudiuauves Balance Scorecard lwi@ensdu ldud fls

(Profitability) wagnisiaulavessield (Revenue Growth)

a = a o v v a
LL‘lJ'JﬂﬂVIE]‘l‘.‘iQ LLaz Laﬂﬁ'ﬁ‘iﬂLﬂEJ'J‘Ua\‘l‘VI'Nﬂ']uﬂ'ﬁLﬂ‘UIﬂ"U@ﬂq%ﬂ']‘VmiﬁJ
NSAULAYR9QAEINNTTY

Carson and Gilmore (2000) nd1231 sdmsfiinsAulnvosenamnssufesede
mnududannmsiauadouuimi (How) snninlidadefidudedin (What) 017 1y
msdnwluein lagnsld SWOT Lilefumgauds (Strengths: S) 9ngou (Weaknesses: W)
Tena (Opportunities: O) uavgUassa (Threats) Llelfifunagnsnisesdnisgsialunns
Wity Uszneusie nseunundaduanuduninsgiueietie mivaiunse winnssuwas

s Y a
AAYNTNIINAIN ANNTNN 2.2

How?®s Factors

Ws‘s Successful
AMUTUTVVYBIRATINNTTY

o o & . o )
AN 2.2, ﬂ’)’]@JﬁWLiﬁ]‘UBQQMﬂ’MSS@W@Q Carson Wag Gilmore Iumsmmsﬂ%wmmq

a1 - Carson and Gilmore (2000)
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Y

Tudnwauzifeady §l8e191n1991un1Inatn naasuladn nisiiulaves
gaamnssutudeterfenudnianisiiunanain IneUsenoudie ap fo 1) nAnsiei
(Product; Quantity and Quality) 2) s7a1@ufA (Price) 3) anuilunsnszanedudi (Place)
wag 4) N13d9Lasun15man (Promotion) (Craven, 2000; Kotler, — 2000;  Lages &
Montgomery, 2003; Lamb, Hair & McDaniel, 2002) 5338 LLmﬁmaqﬂL%m%wmqﬁm
Msmannasielvsl Tuuesdnuazaainunnnit de msiaundedeides (Prefer Names) uaz
mnuduiusniensdn malndda mnuidelavesnsliusloviiseiu (Prefer Relations)
(Gronroos, 1994)  wazdiuwAnvesiidervymasnunisaaindsasgaiiuianslingud
mafunsmatauuudndnty  deliifisaedenisiunagnsisanduauludinnes

funsnann (Position) WazNSNIEINBAUANTIASL Ao LIandeweau (Period/delivery/lead

time) fan i 2.3

Effect

from Strategy

7 ﬂ

[ Period / Delivery / Lead Time /' |

Market Successful
Lee & , 2003; Lob, muduiemadiu
E Prefer Re.Iaticmj
nIIAAIA

[ Prefer Names ]

awil 2.3 AnudnsamnaniseaaiuytueswesinnisaaaTivinlienanssule

4 - Gronroos (1994)

Tudnwaziiiodtu Tul a.e. 2001 McMahon ilBamaymasunsiiu nanagulsi
N9 AULAYRIAAINNTIN ABIDIRENITHAININANITALTUIIUAIUNTEY UTEnausiy
1) dnsmsiiulavessenviy (Sale Growth) 2) §ns1mlsgs (Profit) wag 3) Msanduyu
(Cost) (Hokkanen, 1998; McMahon, 2001) Prescott (2003) ﬂL%ﬂ?%ﬁ@ﬁﬂULﬂiHﬁﬂ?ﬁ@%

nanauladn nguinisiivle (Growth Theory) Tugael a.e. 1776-1946 nqu Classic N3
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v v
a = [

Aulavesgaavnssuussnuauiuidladidglunisadiamls wae lsBafindu Juediv

TogAvuwaziuyudaiedudunu Tugael a.a 1911-1956 duranguidusenit nqu

Neoclassic  @0nARBITULUIAAYDINGN Keynesians  Fasjuitiufianisiiuln Alse1denis

Usendanmsinssuuiilidudounasiangula uaz Solow, Swam uingdultiudl Msdivlnme

GUNUTULLDL15TUUNANNAIUA U ALULAE Aaun N1euadl A.A. 1991-2001 Nursak,

'
v a

Rostow, Schumpeter, Singer, Hahn lawui1 minWauiAanssusmewaluladiviuadsdsaz
ilvnansiaulandaa waileunsiidaniiauassenulunufedny  deuilnalnisdseand

ﬂ%uwﬁqﬁu (Dhanaraj & Beamish, 2003) %aawmma@lé’ﬁamwﬁ 2.4

Mark, Ricardo & Smith (1776-1946) £ TN
o> Labor )
Nursk, Rostow, Schumpeter, Singe, Hahn _H\_‘l"'; T
— > Labor | Technology
{1911-2001) : : - —
; = - System
| Dobb, Domar, Harrod, Solow, Swan, R s

Keynesians (1946-1960) |

ca' @ a o ¢
Al 2.4 nswansaulaluguesvatiniATegAans

i - Prescott (2003)

INNMN 2.4 @ansaesuigledn nsiulavesgaainnssutuliiiazedunaynsie
< = o = o & A @ o a v a v o A v
Anuietudaanudnsanarnsaiananisandunulugudituls Aneatudnsinig

Wulevesuanue (Sale Growth) 8ns1rinlsand (Profit) wagnisanduyu (Cost) A1edAlAd

[
[

JumdTanan1sailueu (Key Performance Indicators: KPIs) luidauSunaumianisiduiiay

ViesnsiulavesgInalaegataautiuLes
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a = ei d' }74 }74 4 a d' v a
BUIANNE W) LES L’e)ﬂﬁ’]'i‘l/lLﬂEJ’J‘lIEN‘VI’Nﬂ’]‘ﬂﬂaEg‘VIS‘VI’Nﬁq'iﬂ‘\]LW’eJﬂ'i’Nﬂ’]'SLWUIGI

VYOIYNEINRNTTU
nagnsn1egsnaLieaien1siiulnvesgnannssy

Bureau of International (2004), David (2002) kagAnz(1992) Nd1991 NayNs

= ad o a = ' o | o & Y s I3 s
wedis JWnsadiunuiaiedasiliganuduianuinguszainveewing wag nagns
Wudtng (Means) viteliussainguszasdluszazena (Long-term Objective) Wright
FIE UHUTBIHUTIMITEAUgINaztlUgnadnseineg Naenadesiunisfawazsidiuseasd

Y9983An3 au1saazulddinagnsvanefs kuInNITALTUIUANLKRUNAENSARUINIS

o

sedugsivuaiieaenndestiunisiauagiussgrnudnsamutmnelainunld

'
[ a 4a

Tuan1ignswdadutagdu dn1sudeduniegsfianglu datunsusuiiveesdng

a 4 Y

I3 o o A v v A a o a a v o & i =~
ﬁiﬂ"ﬂﬂ@L‘Uu{jﬁl"\]EJE‘M?‘WZU‘V]@@QI%W‘]?@QN@iUﬂ’]i@WLuuqiﬂﬂiﬂﬂigaUﬂ'ﬁqﬂaqLif\]E]EJ’NlI

q o

UsgdvsnmuazUszavndnagedn lagedy n1sinn15ienagys (Strategic Management) &9

Y 9 9

29ANTNNBIANTNINIATT LaNTU WAL NVUIATBIBIANT (Kjellman & Ramstrom, 2004;
6l o v

Kotler, 1999) nagnsildnwaeiidfy Usenaunie 3ayavang(Purpose) A1513 (Mission)

13

Wi (Goals) TngUsrasd (Objective) war F8Msussaulvunedesfiansanis a15a

v
[

noUszasd Melusvznatdunagiianen nssensunsuitauarnisdnasaninensl
Ussa g lneinunfian1awedsans wag n1svinlinagnsanunsauUialaed19uiase
desiinsiiiudundiusisaziden fie gns33 (Tactics) nuneis 3BnsUfAnuununagns
U590 B9ENTTT Iﬂam'ﬁﬁ@ummﬂt:'hsm'%mﬁagﬂu%uizﬁuﬂaNLLazszﬁUé’u

Porter  (1990) 81731 N3N UNAENS (Strategic  Planning) vangdia N1smay
ﬁmmﬁugmﬁﬁﬁ@ 3 g Usgneusie 1) 9eAnsagn1aluniela (What are you going?)
2) an nuIndeuvatedAnsilaylstne (What is the environment?) kag 3) 89ANTITADIVN
pgnelstinsdeagluiathuangla (How do you get there?) é’aﬁ?ummaaaw N1TUNUNG
gNS NUTA WUUTI09UBINTITUINITNAYNS (Strategic Management) Usenaunig 1) N3
NMHUNAYNS (Strategic  Planning) wag 2) N159AN13NAENS (Strategic  Management)

NEITRITUNTEUIUNITNNRUTMITINAY N15IALATIATI0ANT kagnSUHUR
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Bureau of International (2004) na137n ﬂizmumﬁ@miﬂaqwﬁﬂisﬂauéf’sﬁl 5 U

1315095 U18lARIUNINA 2.5 9Tl

JUN 1 ANFIATITRENTNLINADY

i

[ asimsigsianinanasuniguen
[ asimsnesianinnaaunigly

UN 2 N15ININAANIIVDIDIANT

A

L] a1sfisvetesdns
[ Jnquszasdvetosdng

v

& o ° <
Uil 3 nMsivuanagns
[ nagnsszAuwmua

] ﬂaqmészé’fwmu / 1A59n13

1Y

[ nagndszauianssy

Y A a wva ¢
YUN 4 ﬂ'TiUﬂUﬂ\T]Nﬂ'IllﬂﬁE!ﬂﬁ

A

[ assasneeenns
[ Yausssuesnns

N 5 N1IAUANNEENS

L1 nsfemunanisujusau -
L nsUssdiuna

AN 2.5 UHUYHNTEUIUNITIANSLTINAENS

i - U%"U‘Uiﬁﬁﬁ]’m Bureau of International (2004)
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1Nl 2.5 annsneduieseandeatuneunszuiunisianianagns 5 du
Usznausme

Fuil n1siiasERanInwIndey (Environment Analysis) N1531A51E %
an1nuInden Wsangauds gresu neluesdng waglon1aguassn 91NN8UBNBIANT
Fuduiadeidviswasonsussganuduianaringussasdvosesdns
Fufl 2 msdmnefirniawetading (Establishing Organization Direction) §75m
fiamnavesesdnsil 2 ¢ fie 11579 (Mission)  wesesdns Batfumemalunisiosdnsuay

TngUszasn (Objective) 10999AN3 Fatuselewiiilasuainesins

(% '
v A

TUN3 NsAIMuUANagns (Strategic  Formulation) Tunisiinuanagns 1Ju
nsTUIUMSERNLUULALdeNnAgMETm a1 lugnsusTa Tnquszasd 91nnTilases
NILEeNAEMATARIY 9 LU N153LATIZA0ININgAR (Critical Question Analysis)
N153AI199AUY9 Iadeu lania guassa (SWOT Analysis) 35iun3ndueengu (Boston
Consulting Group Growth-Share Matrix) kagddium3ngninatealsesrusznauuey GE

YA v o

(General Electric’s Multifactor Portfolio Matrix) Tunszuaunistl AI3ENNIAmMuUANagnNs
et luiaunguuuunagndlagvinnsivunnagnsiiAsadeauasivnzanivaidedeld

fufia nsufiRaununagns (Strategic Implementation) WWunisiinagnslug
MUATR Tnerilsislasiaisvesesdnsuar Tausssuvesednsiitetluganudisanud
WaUszasnd

fufi 5 N13AIVANLTINagNS (Strategic  Control) Wuni1sinaunanisui iRy
Uszilunanszuiun1sussiiunad 15990909AN st ABLanIf AU TN sz UIUN1SINN5189Na
gns

nagns (Porter, 1998) NA1371 SeAUVBINAYNSH 3 S¥Au Usenaue 1) Nagns
s¥AUBIANT 2) nagnsszAugsAa uay 3) nagndseiuniii annsneBueeanBenszi
nagnslawad

1. NAYNETEAUBIANIT (Corporate  Strategy) MH1884 NITNANTUINITINATS
NINYINT FANINITVEIUAINGIAD Lae Arsanduniseealslugieesdnsgsialinng
Y86 war vadl Inensldnisimuanaiglueidnsvienieusnasing saudanisyady
nsnszeinsasmulugesdgsiadun Inonagndsefuosdnig anunsautseanidu 3 s
Usznausme

[ (%

1.1 NagnsN15981863 (Growth Strategy) vangfie NTEUIUNSTEUTINTABS

9

1d I

andulaludsziiundndu feo 1) esdnslaszlsannisiiulaniegsia (Growth) 2) 13
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885w aAYNY (Sale Volume) 3) NMSNTIUVBININEAU (Assets) kag 4) N15ANTUYD

v

ls (Profits) lngausaasuladenduinismisyuduniasinlvesdinsiinisvenadiniegsia

Y 9

#1T01INANYE 1) 8IANTTININANITVEEAIYILAAAIURANGIATUNITUTII TS

UIMT 2) 29ANINANITAUIANINEINY eladudedge 3) asAnsiinsseaunulalienn

e

4) padnsillenalsisumsdaiad (Promote) wag 5) ssdnsillenanazgnaseuin (Takeover)
oglusziuiinn
nagnsn13uenefi (Growth Strategy) @nansauvsesniunagnsges e
TwaBundail
1.1.1 nagnsmsvensia Teesaiiunuidervgueany (Concentration
Growth Strategy) Ingnagméanuisnaiisiusiingnagsiaiteussainguszasdsiuiu
anunsoutseanidu 4 A Uszneusig
1.1.1.1) ﬂaqmésumaémww,mﬁa (Vertical Growth Strategy)
wneds Msnvawse Anuduidives Tuladeind (Input) nszuIuns (Process) waw
naans (Output) Insuuadu 2 35 Ao nagnsvenesizluasends (Backward  Integration)
nunede N1svenegsndeundulududndivuie war vereddludranta (Forward
Integration) edis NM1sveegIRanselutmt vesmeluaegsiavemueslagdunasyin
nssgeanaiugnalaenseuuldfearuiunuimeg
1.1.1.2) NagnsNIsv818AIn18LEINDU (Horizontal Growth
Strategy) mnefia MsverensAvlefiiisedesiugsiaiiy Fudluauau asounsesy
usduiiiedestugsiauasnanaiifinruadieadaiuiu
1.1.2 nagnifiieateddunisdniunuvesmainnalsgaimngsy (Multi-

industry Strategy / Diversification Strategy) va1efia Msnszatemsamuluanainmaiy

a

a a v =) | a ¥ =3 1 Id ¢ 1 1%
gINAMNYIVDY K98 laiiAgnvesiniy anunsawuseanidy 2 nagnsyay Usgnaumig

a 1

1.1.2.1) NagNsnN15NT¥I18FINIKUVLNIEN{N (Concentric

]

! d' ¥ (% (3 a a

Diversification) ~ va188la N13ALHUIIUYDITIANTEIWNLITOINUBIANTTINAL Uz

]

[
a

veeialugesAnsgsiafifidruietes Inenagnsdnuazilimnzauiuosdnsgsiaiianioy
mMautstuiganazidiudann deeslivinuzuazamdiungmsiuningauiionslvesdns
gsnainnsUsEnda (Economy of Scale)

1.1.2.2) nagnsn1snszategsnakuulaiinizngy (Conglomerate

Diversification) ~ va188ia n13anfiuauesssnantiidiufeitesivesdinsgsnatiuuay
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] 1%
1 a = Y a

vereilugesdnsgsfanlifdiufoados Inonagnédnvuziliminzaufuesdnsgsfiond
an1agnswtstulainnin
nuuIAfNagnsaut1uazuladn nagnsnisiiulnuedesAnsaiainlaly
2 anwaie Usenaumie msiivlalugnainnssuiay (Same  Industry) senisiulalalu
qmammsu?ﬁu (Different Industry) nsiulsluanainnssuhiulunisande (Concentrate)
oglugmanunssuiiu minesdnsiianuduudanniaiunsadoniiviamu Value Chain
(Vertical Integration) wannasAnsiiauiduudsweuszuiafonadenidulanuuuiueu
(Horizontal Integration) mstAulalugaamnssududuns Diversify 91ngnamnssudy
oonly Fsorainllugnamnssuidiannsalddnainuansnsouised siesdnsilogls
(Concentric) wiaululugnamnssuiumnsnslngAudaConglomerate)
1.2 nagnsmssnwatesnn (Stability Strategy) visneds ﬂaqwﬁ‘ﬁaqﬁﬂi

a

grfatnusulddunsdniugsia TnenissnuiAanssuduiidnduniseg Lifinng
Wasuudasfimmavasnagns nagnsdnuasdivnzautunagnsssesdu osndniinsal
Aoaun nsresnsgsiafinudndudesiuvasunlasnagnsliiudeaningdagiu
ansnsoutsoanid 4 nagndladsdl 1.2.1) nagndnsduds (Pause Strategy) 1.2.2) nagnélalil
mMswUAsuuUas (No Change Strategy) 1.2.3) nagnsN5viinls (Profit Strategy) wag 1.2.4)
nagnsAELUMEANIElinsyIs (Proceed with Caution Strategy)

1.3 nagnsn1vaca (Retrenchment  Strategy) visnefis 89AnsgsNIagly
anmznisdulanisgsialugaenisvaia aounisalldibesiuaglunisamu vereRanis
arnsaudaoonidu 4 nagnilddadl 1.3.1) nagndnisuudavuiulug (Tumaround
Strategy) 1.3.2) ﬂaqwﬁ‘miﬁmaﬁqL,Lazaaumﬁamu (Sell-Out/ Divestment Strategy) 1.3.3)
nagNsuIENaY (Captive Company Strategy) wag 1.3.4) nagnsveaAn15ALIuIIY

(Liquidation Strategy)

'
LY a a a1 L%

2. NagnSIEAugINY (Business Strategy) Manefis nagnsvyetoAnsgnansu

9 9

a 1

n13fnwANuUlaUSauTIn1suYIty Ingdiuninasdnsgsiaaslivuldiiiedinszininy
lo3euiganisudadu (Porter’s Competitive Strategies) anunsauuseanilu 3 nagwddes

Tona

De

2.1 nagnsnailudindusiuyu (Cost Leadership) nunedia nagnsesins
gInagadunsiessnaulailseudanisudatunisenusuy MegslslviesAnsgsia

anunsaudihmaiusiunu wie Taunulunsndeduiuazuinislaunnitgudsdu
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(3

2.2 Nagnsn1saianuuaneg (Differentiation) Manefs NagnsNesAns
530940 UUN1TIAT1LRAMULAUTULTIN T TLUITUNIIATUAIURAN AN UN AR U9

&

w30 3N vieddlsliesdnsgsieaunsadudumaiiuanuuansimiadundnsos
¥30 UIN139nAYTY uay devinlvigudedudesddiigt wie eansenisasnifguuwuy
ARSI Y50 UINITVRIBIANTTIND
2.3 nagnsnsgsmaiaiiinane (Focus) mneie nagnsiesdnsgsnasjaiu
msszinliuTeudainsutsiumeiunisazangugndluldazngy eawnse
LUDUIENAN S ULAZ UL ANABAARBITUAIINABINITVRINGUGNAMTORUSLAA
NAgNSNTATIANLANAIN 1TuNagnSszaugsia (Business Strategy) AIUNITWUS
UssinnnagnsvasPorter diaanadasiu Kotler (2000) fiauainnagnsihliesdnisgsio
Uszauanudnialumsdiduauusenvdaddun - anuusndrsveandnfosi  (Product
Differentiation) waznsWawNaASael (Product Development) ifiasainuunliuvesmain
Tuilagtu ssdnsdaddnagnsiifidnunziansinizas inndulunsaiarulfiuisunienis
utledfu 1Wu nagnsnsaiansuAnensvesHAnAust (Product Differentiation) Lilelasdns
Uszauaudnia anuuanaesiundndael aiunsafiansanlaluliveanuunnseny
A dadudnvazianzvosmsutsiy  msenlalddununmanuisafiazsiemie
23AnslHLANA1991N03ANTBY 9 naenaulduideauldiiseuludiunisudaduiionns
(Porter, 1998) M1Fa319AINUANAIEIYNTNTANIULUNDIVBIAMUUANANAUUTANTTY
Faduaududaesnisiiusslenianuuinnudslng o Junszurunisinluguangdoue
Tmiq nMsuinislmilg wuamslmiflagduiedoussiavionumnslug Tunsdndugsia
(Porter, 1998) Fsp19agulein nagndnisaiisanuuanAtsvesHanf s tiandsaam
seulusunisudsdiuretesdng wazihlugnsuszauanudniavesesdns deaonades
fuauves Bames (2002) Adnwinuin UadeidsnaieUsyavanuesasdnislaun nagns
Y8I9IANITIUNTTATINAMUUANAIIVBINANS T UazI1UY Ramietal (2003) AnwInuin
psmsdstialfiuisumemsutsiuegnadsdu Tnslomglusunsasmnuunnsisves

[ £

nAndel  AineuausInudein1sveduilaald nagnsnisilufuidiuduu  (Cost

Y

Leadership) visnefieian1ssanaziauinalngie 4 aelufanisivenaglilidununisnga

wazn15Anduual #aannisiludiimiediuauyuasyilafianisaiunsodundadiue

Y Y

wistunidlutagtuuasgnazidiunlnilaegaiiusednsain isigfanisiianug avguaindn

Y

Audetusgauiieannaunuiainii
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3. nagnéseFuntinil (Functional Strategy) u18de n13fiansaLABIAY
mnuannsalumsduiunsvesesinggsna lnemsjatiunisliminensvesesdnsiilensly
UausganiamuazUszdnSuagean lneldedninvesnagnsluwdseiu Usenaumenagns
gy laun 3.1) nagndnisna1n (Marketing) 3.2) nagndnsuan (Manufacturing) 3.3)
nagnsN13Inga (Logistic) 3.4) Nagnsn13iu (Finance) 3.5) Nagnsninensuysd (Human

Resource) Wag 3.6) Nagnsn133nn13913bu(General Management)

4

ssnandnasianlulatSeu

9

WUIRANOEY) WAL LNasngdaInIenIunagm
Tunrsudeatuuazdinadandudiiavesesinisningsivgaavnssulsensulu

Uszmelne

nnmauvassunsaluiuuAnfsfunagnigsiaidmarenuldiuoulu
nsudsdunazdinasionudisvesesAnisniagsnagnanssulsasululssmalngly
Anwifoadell lnsanunsoutanagndmegsialuldnirgnamnssudainaoondu 5 ndudsi
1) NAENTNITTANITAMAIN 2) NAYNTNITUTIITIANIT 3) NALNTNITAAIAUIATT way 4)

< o o X
nagnsnamaluladansaune fail
ﬂaqwémsifﬂmsqmmw (Total Quality Management Strategic)

NagNENITIANITAMAIN 0158ud 3 Ilinudy (Amand V. Feigenbaum) 4170131
ladaRunindsdote “Total Quality Control” Fulul a.¢.1957 FaudunisiausuulIniudn
a o < & = a v o A A @ a aaa 1
Aeau TOM WWuasusn Faluvafeifiuiunussmagduisuiiianssunguaiuauaunm
(QCO) ne A.n3.88Azz Azleg Tul A.a. 1962 wdrwenevouwsdufanssuAntnUIIm
99ANT5L91998 (Company Wide Quality Control: CWQC) Tuwtiaisien (lija Murgoski,

a v 6

2001; Jackson, P. & Aston, D, 1995; 39158 Auglyad, 2552; I5eney adudseini, 2542)
wnuAIAYeITEUY TQM Aomnuduiusseninaduanuaziusian diud1Ayveinszuiuns
oeffimsdansfisidudmiuszuy widesile uazfiunu szuuilfinieuveuteanufnome
vparulfifiennundeudmiunsaaey vadsifusjutuaunin Tnsaundnynauves
sdmstidiusan uazmnenailslusseren osdnisaiannufionelaliuignd s
aananauLNULANYaNNnveIeIAnIsharundIrNanTleufing1Idmeasuin TOM 4

wdnmsfidndiy 3 Uszns Usenausie (Hsis-Li Chen, 2002) 1) masjaitiuiinaunin (Quality
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Oriented) 2) N15U5UUTaN52UIUNTT (Process  Improvement)  Wag 3) n1sildiusauly
89An13 (Involvement) ¢34

1. n1yaniunnainIn (Quality-Oriented) 131889 83ANTTIAD dIUNINIL LTI

Ao LundndAty lun1su3msdnnis aann 1ediu A nveNaniue wie USnIs

a Y =

naseenuiiswelaungndsedliusnsedsgean Inansadsdenudesnisvesgnandu
AugnatlunsuTmMswazaniiunis (Customer Focus) ¥0404AN555N98E198AMNNEEN

Y

2. M5U5UUTans8UIUNTT (Process Improvement) 31884 84ANTIINIANT
MBUAUDIAIINABINITVOIANAT LAHUTVITUAENENITUYBIBIANTTIAARDIA TR
nszUILNTIRIL AnaRuTgaaaTeeInIE LN AN ERSuTLATUIMITUgNAY T
MaiunTUIvg MnnsfidlenssuiumsiuigaEuduigagainsvenssuiunsds
LOUNBASWT Way V3N ATUsRsIuil asdiussAnBamuasUssAndrasodontnauusia
aulu ansauansliifiuseazidenninuiuiinveuveandaznszuiunis denelsiin
armanansavesiingldogaiiussansamasgalasu finugniesiuiBuiuuasgnies
ﬁqﬂﬂ%”’a (Right the First Times and Right Every Time) LﬁaﬁdﬁﬁmmmﬁawﬂagaqmLLﬂ'
anA

3. M3fldusveannAUlueAnsgsna (Involvement) nunefis 8IANTIIAEILLIN
gglaiuanuidiusiuvesuimkazninanuynaulaznnseaulunsaiun siRuIwey
U3uUgigesdnsgsnaiifinnnim (Quality Organization) way 1funsilialonalvimiinanudl
a1 (Employee Involvement) %ammmddﬁlﬁmﬂ’ﬁﬂ%’uﬂgqaﬂ’lmaLﬁ‘jaa (Continuous
Improvement) Aanswamndndas 3o u3ns Idegnanmamannty fuanunso agy
Hadoursrnudida (Key Success Factor) vasszuu TQM Tgaeil

3.1 fUsmsgegauesesAnsganalimudaiuegisaisla

3.2 nMsduasunIunsAnwkarinausuiuntdnaunnauluednsegiad
awdusius Ui luusseuilasuneumang

3.3 lnssasneesesAnsganalinseuiunsineginlussuy uavduasulinn
aulussansanusainfuazitilaiesensufifvinfivessu lnsanameiendudeou Lile
afalsEdvBammnszuiumsvinueggeanuazanruiianaialiinniiga

3.4 MsfnsideansResduus fusErinauImIuaswiin sy neadnsluus
siu Taesjadunisdeansmauuuuifsuazuuiny wedeliAnaudilansufifey

28198UIEANS NN
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3.5 nisdnasuviyidslalunisyiau laensliseTadiensliinns
sauuieIfuANAIsaTesynaInsluafng

3.6 N3Uszluuar IaNaUBE MR IZaN WaveRsssy sauddinisiinun
ng sufou dededu Wlanudaiau wazasandostunuimsujuaiynaulussdaiansa

UHuRlaeg1uisenuLAassiuisunlasuteunung

NaYNSNITUTNITIANT (Management Strategic)

s a

NayNEN1TUINISIANTG U889 nagnsniiaudAynaInsoiiliedn1sgsng

]

Y]

Uszauaudniouazaiuisoedsenlaiiunarsaniiznisudadululagiu (Jerald
Greenberg, 2005) Usgnausig

1. mMslansnens (Resource Usage) Michael Lewis (2003) Wua1 1.1) NSwensves
03An353N0 Usenause 1.1.1) ninensineaiiu vie dudesld (Tangible) uay n3nensi
wadliiu e Judeslily (Intangible) 1.1.2) nagnslumsldninens uay 3) nszuIunis
Tunsdfiuau lagnisliminensiivszansamneliAnanuliiuioudanisudeiu Tng
anunsathiiitaveseruildidieulunmsdiiunuresesdnisgsiemnficnsan fe sonue

2. AN15UTN159AN1T (Administration Method) J.B. Cunningham, Y.A. Debrah, S.
Petzall (1996) Lawrence Christensen (1996) wui1 luta95en319U 1980 wnAdiAN15InnIg
wuvUszmadu Tavsnaselsanugnavnssululssimany Junn ludssinaanizeiusn
2INOY WAUIAT DRAMTLEY LarBnualteUseina laglanizlsanulTenauTogud uag
nandud1diiansednd walan1sdanisinanil Useneudae Kaizen (Continuous
improvement), Kanban, Total quality control (TQC) wag Just-in-time (JIT) Lﬁaa’lmmw
Tun1saunudanisadsdad (nventory  control) uag nsUszgndldszuunisinide
(Purchasing) 3384 MINAIUINTLUINNIANTUNUVBIBIANTITAMA N WazUseanSam
lagldvian JIT (ust-in-time) nuneda watian1sdnnistunisldssuuimaluladansaumaun
PelunsusulssUssavsamesnsruIuMsUIMsianssEinegnan auds fuslnaiiiean
amnsalggidslunisuinsinnismeiunisudnliaenadesiuainuneinisveuilon
DU

3. NN1FANULIBIUNIEUEN (Outsourcing) Donald F. Blumberg (1998) nan311
nagnsvetesdnsgsRafiianudndudeinsuImsdani sussanawnisvinuaznisan

A5EAUNUILAILAI VBINITUTUITIANITVRIBIANTTIN UGN BB NITANTUINVBIDIANT
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a

5319 Downsizing 1A8N153719 N1531antIgUnIeuen wWensliiinUsednsainmianisiu

a

LAz UyTveIusem waganaudedlunisusnisinnisuedesAnsg snandanudiuglunis

o

UIMTIANININEINTAUA1Y NFeldieane

I3 a A

4. N15MOUALBIBENNTINGT (Quick Response) nunefi osdnsgsnanyadunsldng
gn5n51HUIN199819590132 (Quick Response: QR)  tHunagnévndnuaglvinuddgd
Aenfunsliusnng (Cipriano Forza, Andrea Vinelli, 1997) nd1331 mstdnagnslunis
U3n13gnA1 1nen153atiun1snauausdngesnid awsatunisuidynvesesinsgsie

lnensldmalulagansaumanieatiuayun1sneuauegnAeEaviuriaem
ﬂaqmﬁmsmmﬂﬂ%mi (Service Marketing Strategic)

nagnsnIsna1auinis unagnsseduming (Functional Strategy) Uszlnnuils
Fadunagnslumsdiduianssumehi) Thiuszansamgegn wasimunanuansafiey
vosgsiatuinlagldunfanisnismann viedudsraumnanisnann (Marketing Mix vido 4
P’s) udsznulunmsaniiufanssu Iag Kotler (2000) nd1731 dmsugsiausnisezende
wSesdiodruuszaunnenisnalnuing (Service Marketing Mix %39 7 P’s) Fafiuan 4 P's
Usznaunay People, Physical Evidence, Process Lﬁuﬂaqwﬁ‘ﬁﬁﬂﬁaaﬁmsqiﬁﬂmmﬁms
Uszavanudnsalunisaniiuny Uszneume

1. wansaua (Product) MuNefiy MNULANAIIUBINEALANI (Product Differentiation)
99AUTZNOUYDINARAY (Product Component)  ANuuAGILsveINanAael  (Product
Position) wazn1sWAILINARA M (Product Development) uay fauUsdus Usznaude
A3EUA (Brand) M3ituvie (Packing) nagmsnismaasundndusi wanefs Asiithiausun
paa ilen33dn nsduidiivesmsldvienisuilaa Tnsanansoaussniudnduuazain

fonsvesmantd wialuduAiuinis wieAnuAnignddesdieiulunisuanilieu wie

(Y I

e nauvesdanddnunazliifinuiiaunsanevauasainuiianelave s 31919

a a a 1%

538 NM3UTIYAURE UINNT 31A0 18 wanduandsenaidudidu usnis anuAn annud
83AN1S visoyana Uadeiazuansitnanisnionasringsialaty Aanisazesiidanasiaue

& a v dao a - a d o v PPN 1%
118 o1 dudumMNdfny Usn1svseanudn Nastiluneuauesrudeinisveruslaala
nsAnwnAiundaduditu dnniseaindnazd@nuvindadusilugduuuiaase (Total
Product) @avnedsiausuiniuanunelanaskalselovidunguslaafielasuainnisie

AuAdy JUIN5agAeslTulTeduRvTa USSR TUIN denAd 09 UAIINABINITUDY
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nquidmnewaiiunadenliiugnen lneindndasiivainvane wWutanisaieaunela

Twnduslnawazauosauseinisvesruilaadudfy nsfnwifeiiundniudiazdes

a v L4

AnwinseuAguAsdnYMrYRINandMeTluAuAMAIN UseanSan & savid vuin jUdnual

Y

msliusnisUszneuntsune nsfulseiu nsmadensiduaidusigy In1sussyituvien

<

Wuendnwal 1udu (Kotler, 2003) N1599UIELANEUAT NSFALADNAUA LAZNISIALTE

)

1% o o [

dudn dmsuimiiglunnavbiduniesgiwiesiu sumdnisyaduanudasasdely
Wansiua ielviinniseeusuvesuslnanlrenuA1veINGndwm

2. 5901 (Price) MaM889 AIUMLILANTENINIAUANYDINGATMI (Product Value)

¥ a ¥

punuauAazAldaeiieates (Product cost) N1swastu (Product Competition) lay

9

'
a

Uadedu 9 (Other Factors) wWu nmanwalvewdndne uasd anImiAswgna ngvuiey
95581U554lUN15UTENOUTINT wazanImnIsuItunagnsnIsnaiasusia  1unis

#1500 N5 mMuRTIAvesdu taugsiaded iWimuiginaeimuasiaLiiednsanisnils

=

ABINNTVENEEIUATEINATIN (Market Share) visaiaiinvaneeenedu Bnnsdesiinislinagns

Tunstssaigyiliannsseufuanaamdmneuasdiudutstuld duusiifinade
seiUTIAN Useneudieg A Ussstas anufidnie nsfulseiulaznisduaiy
n1snana (Porter, 2003)

3. M3IATIMnY (Place) vaneis 484119015909 1m1e (Channel of Distribution)
nsaduayun1INTEAeduA1gnain (Market Logistics) yhuafidevaauvasming nagmns
NINAINGUTDINNTTINTINUNEY Enede Tensmdndueieendnatadmanelaegied

= &

Uszansan laeldadeeiis 2 @2u AT0INIINISININVUILLALNAITNNTEINEAUAT TINAD

1 Y a

druusyaulunisdndvune (Distribution Mix) N1stdenldvean1anisdnsiuedudaitnan

Y

v v a

=i o g ¥ a - a 61 3 - v ' Y
wfewrndula NagvihiiAnnadeniilulsslovisontans iWedslavssauausiuiude
dusiBINagnsNGendl 2 diundeiansande Msdeduladentemnie N3 meuas

A aa ! dld a 4 dldd Y1 o o 1
N154deNIBNTUUAINA (Jame, 1998) M1sNsELFUAINAADNITIEY0INIINTITTATINUY
ag 10ty lngldaunatsndiuvestami dinsneduaryigudn lvgnansusvnians
Igagesansa e 3smslunsviliduddndegnalaunasluuiunawin

4. M3ALESUNITRAIR (Promotion) unefie nslaiwan (Advertising) n1sunelaglal
Wiinauene (Personal  selling) nslHYIMazn1sUTEBdUNUS (Publicity and Public
Relation) N150a1AN19059 (Direct  Marketing) N19d91@31n15978 (Sales Promotion)

n13d0d13 (Communication) aagﬂwhq 9 (Incentive) N15L¥ 91T gy (Invitation)

A15USEINdUNUS (Public  Relation) n15@sS19AudUnUS (Cultivation) N15MBUEUBS
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a £

(Response) tJusu lumsduasunisnain desendeianssunatgegaiieldiiuniesdiolu

A

nsfeansmanain wissdlefitndeasmanaialddu Fendr Weludu va “Promotion
Tools” Usgnaumy

a.1 mslawan  (Advertising)  viefie  JULUUTBIANTIEEULTON A LETH
msna1adusuuuunsdennuvsnemafeisemaniludanii Allderdesyanaiiily
fuiuns wiendudelawanmany 9 nefeiu W Ing Insimd niladedins 11sans The
Tawan “am nislavaniadufanssunilwesnmsdaaiunisnainluguveansiiu uag Ay
Faumounsrudeidedliiiu lnefidmnaiionsdonumneiionisne ensudsteya
P13 iensgdla uazilonsifeunud

4.2 Msduaiunsvie  (Sales Promotion) ¥H1efs AANITUNIIATAAIAT
usniloainnislawan nmsUssenduius wagnisuslagnisliniinnu lasTnguszasdiiie
nsefunistevesuslag vinifiusanvis lasnisdanislawvan a 991 nsdauans
HARAMY NITIATNIIANIINITHAAIEIG A1TIATIVNITUULUINERA Y TINTIN1T8R Uan
wan uoy iufanssumsranaiidniduadiasn Wldsudululugluuuresnulsedt ms
duaSumanefuaiosdoflilunsduaiunanainiinmasserdu ilenseduanudomnis

Y a

v 9 v a X i < % A o Y &,
LQWW%WU"II“WLW@JGU‘U@Eﬂ\‘ﬁ'ﬂ@lﬁ"] ﬁ]ﬂﬁﬂfﬂmaLiJEJVl’]MU@ﬂUﬂ’]ﬂ?JUm’l I@UQ%LUUW?L&iMﬂ’]i

[

Tawanlazdelvignimavausuiitu nsgvinldvaredu iy dufuslae dugdasimine
wazdundnaiu dudu maidenl#islnuiuegfuinguszasdindesnisnisnevauadly
anwauyle

4.3 ANTNBLNIT1IEITUaEN1TUSEVIdURUS (Publicity and Public Relations)
wefs mifinanisaaiaiiisafunisussiduiruaivesszvvu Tnenereuiivug
wleuighagIsnsvinuvesesdnsiidenndoifunaUseloytiroaguyy Lagdninukunis
9?’1Lﬁuqml,ﬁa’[,ﬁlﬂuﬁL%’ﬂﬁ]l,mzaam%’usuaaﬁqmuﬁ?u q wenandumsUszanduiusiaiums
nsrAUAUABINSIUmINARdITa USNsuselaaulaseasdng lnulddedldunaaid

] LY a [ L3

g UedzunIniasteyaiid Ay iineriundndueivisasdnsiiusingedluenansdeiiud

£ L3 =) o w

7149 730 tU3U0U 1IN IN1INY InviA vFouluANITLARIUWIIT wiATid1AyAD N3
= % = v v ¢ 3 4 < o o 19 ¥ a |
LanIOONUTINITIaURRALNENITUTETIdNRUS UL Analuntsnsevidldldtu wivsznisle
= @ aa = = v J Y a o a Y] ada
FaduIsn1sullaweinsdearsnseainludngudmungliinniseeusunaziiaviauaang

1 '3 (%) ) ! °o & g
G]@E]Qﬂﬂiﬁ]ﬂ‘\]%ﬂ’]lﬁqmﬁaﬂL'ﬁ’iﬂﬂﬂ?ﬁﬂi%ﬂ@‘Uﬂ'ﬁuu 9
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4.4 M391elaeniingIuey (Personal  Selling) nu18dls NstaUananAusilay

IS o

ax vd A o Y} a ! PN I3 Y A & v
'Jﬁﬂ'ﬁ‘W'UUga%@ﬂﬂqﬂﬂqﬁLLa%ﬂJﬂqiwjm‘ﬂqﬂigmq ﬂ‘U'U']\TﬂUWi@ﬂaqﬂJﬂu‘Vl@']"ﬂLUUQﬂﬂWMi@LﬂUQJ}

d I} @V v o s A a o & Y] Y
‘UaﬂiﬂagﬂaqﬁﬂUﬂlﬂ Iﬂﬂﬂ?mﬂﬂigaﬂﬂLWE)ﬂ'ﬁ?J']EJNaG]ﬂm“Vl ﬂ']iGU']EJIWEJW ANTUVIY LIS

q

afuarUszansnmgeegndslunisiauendndualvidugndlaense uindlymingeds

e

€

= o a o  sda

Juisndaldanegunniiiien waznisnseirlanigluveuwndninedfundndusinisan

Y

e ),

sarlinamlsgannneaunls wiee1ana1iladn nMsverdndagiviiglug 9 wagdsian
g i sasud U udu Sszduandenisliisimniesgilidnacluludadisudieu

faUsvdnSnmeesdeansnisnaians 4 Usenis Nlnasen1ssuivesysuasisanunsaasula

ey
4.4.1 nslavangdiuszansangean lunnegideanisliguslaainaiy

nsgninvisernuneiuisesiu q il livuneauin endnavedavanizaeeadtuyig

a a

s 9 vesnsuansvesiuilaa wivaneauiinslavanazidueiodeniiuszansam
gaaplunsviliguslaansuiasassudndwdnfasiuasuinisldfndunud
4.4.2 M3Uszduius dusednsninasgalunisaiian ndnualueteddns
savimAnfasiviiouinsresesdng wu msldsumumasuemsiidiamuiade (Hudu
4.4.3 msvelaswiinauwie fnvaznduiusunslavan fe szozusnisy
wiinauvisaziirdanguyanasgiadn q msfuvesgndndaliiiionaiiy usillelafnwd

wilnaeiiguslaadndmdadaueinseuins waglasunssensunnduslaaduedied
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5. winauluinig (People) wneds A1sUsMITvassiaiiatzaslninaunas
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anfseaw Tdwsiulunisudanazdiaunisusmansouiu viadeladendaldla wu
nsbiusnisiany Wudu TneungnAnvzdsaidiuaunmeeu3nisainnishndesuuinig
NNANUUTNIT uSmsnianudrdgvestadeiliinasnumsudssunaliiunisvinas
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6. anwUENINIEAIN (Physical Evidence) wungdis asausenaundldulun1seie
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WHNUAMNZEN LASIMNIENITA Fefiaisng o MAeITes viseudnsensgnAAuduiegly
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7. n3EuuMSiUINIS (Process) MuNge NIPUIUNITOBNUUY NTAINBUUINNT
Wifugndn damsesnuwuuiiled nisdsweuuinsnasiivsz@nsningndesmsaiiailnaunin
adaue usdin1seenwuutunsunINanuInsliane agviliand3dnsiagy w3eenIs
wiliilesfvziibigndnlinela aueravsmadniduinisiuaeils insienisesnwuu N3
TusmsnlifivsgansnmagyilignAddnlainituneuanninemilowsien1sdndt wiinau
3uisedkinadnduls InelanizedadisanunaduaziiuiniuwisugnAinsantdnausy
Uinsiegdiuniign Mlvmdnaulianuinasen deazdmwalinisuinsiuseansam

I3 1Y cs'
312N LLﬁzﬂﬁ’]EJLUU@'J']&J@JJLW@’JIUV]@@
naqwémama‘luiaﬁmﬁaumﬂ (Information Technology Strategic)

nagninianaluladarsauma wineds ialuladarsaumaviilidaninde
WasuuUasedemini: masiunuvesgsiafiaududoniu esdnsisfesinmauuma
UfURNTaLu Fevinldnisdanindenagndnanaifudadoddlunisdniussialiiszau
aadsa dslutlagtuil walulafansaunaadrssmdnduiiivessdnig Tagldnaneidu
\n3esilofddnudanagndlunatgesdnig ilesanndnenmuaganuagesialunisldau
Jegnihunuszend Weadauazdrsednwieaildidievlunsutsiuliunesdnig 5 Usznis
Ao (Angeliki Poulymenakou and Loukas Tsironis, 2003; Lei-da Chen and Khalid S.
Soliman, 2002; Martina Fors and Alfredo Moreno, 2002; Chai Chi Lin, 2003; B.A.
Wagner lan Fillis and U. Johansson, 2003; Paul Jackson, 2003; Anthony Ross, 2002;
Scott Gardner and Colin G. Ash, 2003) @1u1sne5ulgasAUsENBUNALNENIANALLLAE
ansaume Hed

1. wealwlad  (Technology) wnuneds waluladansaunaiifinisdsuulasegng
seillosuarsindy deardednuarsuuuuresnsdnsgsRaluiuing 8f Msanszeziian
nMsuuRau aﬂéﬁy’umauﬁuaqmﬁﬂﬁﬁamu uay anAldanelunsdoans Wusu

2. UnumYesyAAa (Individuals and Roles) mungfis nMsiauIn1svesnalulad
asaumalueddnsgsna lasn1snsesinvesyananiussuUasaUmATNadofian1ang

U Rnuludnunizsngg
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3. Tnseadns (Structure) vanefs lassadavesesdnsgsiaiinisuszgniltinalulad
miaummsﬁwmﬂhsﬂ,uﬂﬂsﬂg‘jﬁamuLﬁaLﬁmﬂssﬁw%mwmsﬁﬁmumﬂﬁu 919 N13UFuTEUY
Wwuluiuszuulni (Reengineering) MsdneasAnsgsnauuuLAzote (Network Organization)
N158ATUINBIANSTTINY (Downsizing) 130 MITnvualvliaAumagas (Rightsizing)

4. N5¥UIUNITIANTT (Management Process) 131889 NT¥UIUNITUDIBIANTTIND
TngnsnsusuIIngUImsiinisiedeudiediuna (Power shift) wasnisiniuanulagdes
YatuaulalUTeun19aIuls s (Labor Intensive) wagaulalUouigeniuninug
(Knowledge Intensive) Fadosonde ‘Qﬂa’mi‘ﬁﬁmmi (Knowledge Worker) ludaniinguy
YDI0IANIFINIlUNTAaUNERSnTLazUSNs a1 dusy Uy

5. nagms (Strategy) e nagnsmaluladansaumaiuszgnaldifiofindnonin
wazANAaIRalunIsURUR U Tnsauisaasnswazsisesneiaulauieulunisuuadu
TkAe9ANIEINY Ul UIeIAUsENaUYeINIsIdnaensalulagansauwmeatoy 3 syuy
fasieluil

5.1 nMsldszuundudBidnnsedind (E-commerce) Chai Chi Lin (2003)
vt manaauuUlmivesesdnagsalunsneuauaIANFDINSTRINANINTY Fosding
imaluladansaunaci
dnwarmdvddidnnsedndunliiflosnnenuazmnmenunsdanis  nmsuinisgndn
uar Useviananlunsidendendnfusiuaruinis siufls mssndunounmsvhgsiansuid
ANNEEINTULoU

5.2 msldszuumdivddiannsedind Paul Jackson (2003) wu31 nsldsyuuy
wdddidnnseindanunsaviliesdnigshadsuuiadulufiemaiidty Tnsiamzedieds
UszAnsnimuarUszanSuaveseddnsssnateinnsanlianndnidiunianisiuresosdns
gsfafindu szdunisandunulunisdniusy uwazfinaiiuaiisalunisdiia
UseAvBnmiRefuremnnmsdasimiieldinnty

5.3 Msamulumalulagaisawna  Anthony Ross (2002) uag  Scott
Gardner and Colin G. Ash. (2003) #u31 N15AUNILNALLLAEYRIRIANTTIAT
(Technology Investment a@1u1savinlvieddnsgsiaUszauaIudsa  AreAuaINIse
maéﬁumau’%ms%’mﬂ'rsL?isnﬁ’Umﬂeziqﬂwm (Supply Chain) Tagnslilinuszansain
VUNITHES LazasnennuliuUTeoudansaesdy 5B Msasmunamalulagvesadns

33013 (Technology Investment) @1313ARBUALBIAIUABINITUDIHHANLAZEUTINANIAY
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MImAALAYABUALBIANBINSYBIgNAN Judussduszneundniidanudfyvoenisly
NAYNSNINITAAIARAZNAENENINITAIAUSNSTutag Uy
Mndeyainsfuarunsaasuléin nagnsnagsiaithunldlugmamnssuiioadne
arandvlanisgsiati Useneudae nagnsnisdanisamnm (Total Quality Management
Strategic) lein nssaitfuiinunim (Quality Oriented) MsU3uU3aNszUILNT (Process
Improvement) n138d1u391TueIANIT (Involvement) Nagnsn1suINITINNAS
(Management Strategic) oA n15ldnsnens (Resource Usage) 33n15U3M159ANTT
(Administration Method) nM331auieaIunnauen (Outsourcing) NSMBUALDIE195IALSD
(Quick Response) nNagnsn1snaInuinis (Service Marketing Strategic) lawn HaRsnN
(Product) 57A1 (Price) n153n3 e (Place) N1sdaaiun1smatn (Promotion) wilnanu
1WU3n19 (People) dnwaign19an18nIn (Physical Evidence) nsguiun1siwusng (Process)
waznagnsniwnalulagansaunea (Information Technology Strategic) loiun nsldszuu
widlyddiannsetind (E-Commerce) wazn1sldszuy E-business n1sasnulumalulad

asauwme 3nnagnseng 9 watuvinsfinwdniunisinideasadl
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NA8NSN15AANAUINITVBEAEINNTTULTIsU INe
1) WARSUN 2) 51 3) YBINWNISIAIMUNE 4) NS
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Tsausulne
1) NM5k5EUU E-commerce
2) M5hS5EUU E-business
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