uni 2

WUIAR NHHE LBNFIT LAZIUIALNNYIVDS

luwddeTes NINAABUAAIA N1TTLATITYININTIND LATNITARAITNITNAA

'
a ¥ a

IAUUIRNTTULALANAIVOIBINITNOIDULNBAVAIN : NIAANYY TgAUTRIdulIN

q

F9TnLe 9318 MUBIATY INYIUST 4351999511 AnsdITelaAnyienaisuazuidy

1%
v A

MAYIVDIALUNAUDAIUAIAUIITD A9

2550unsIuTiEadasiun1sITeiBenmunn uazimnaes

2.1 WInNITuNInaIn (Marketing innovation)

2.2 NSNAADUAAINTINANNAIAIT/31UBIMNST (Restaurant market testing)
2.3 mimmaaummmﬁﬁiﬂﬂ (Consumer market testing)

2.4 MTIATILINGIND (Business analysis)

rsunssuiiiisatasfiunsidedelsunn

2.1 ausalageamavioadiu wlequam (Purchase Intention)
2.2 anufianelaseemsviesiuiiogunmusassenis

2.3 ﬂ%?ﬂLﬁMIﬁ]ﬁﬂ]%%@i’]ﬂ’]@ﬂ (Willingness to pay premium)
2.4 YimuaRrendndusiennsvieaduiioguaimusiaysnons
2.5 anuvialelugunin (Health Conscious)

2.6 MTUAIIAIURILRY (Authenticity Seeking)

2.7 MILERIANRaINUaIY (Variety Seeking)

2.8 AuraulaesIn (Overall Liking)

'
aa o

2.9 M3ilgunMAnsu3 (Perceived Healthiness)

v Y

2.10 mmﬁﬁmﬂa‘ﬁiﬁ (Perceived Attractiveness)

Y

2.11 mmﬁmﬁﬁ%@%ﬂ%i’m (Overall Perceived Value)

2.12 ANUYIUYDUAIUSATIA (Taste Pleasantness)
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2.13 AauaudRfuUsEamdulavesuye1vns (Sensory Attributes of Food Menu)
2.14 M33AUEAULYDIMNT (Food Menu Display)
2.15 nsdeansnisnann (Marketing Communication)
- Mslinaaeady (Product Trial)
- msdaaSudunndeuwasdiay [Corporate social responsibility (CSR)]
- MslitayanuamumnIlaguIng (Nutritional Value)
- mi%'mmima;gﬁ%alﬁm (Celebrity Endorsement)
- madaaiunsue @emiusyndnlddauan) (Sales Promotion : Product
Bundling)
- Mslawan a4 Iavemeiykugi (Point of Sales Advertising with New Menu)
- NMINAUARILULNER AN (Product Positioning)
2.16 AAMTUS (Perceived Value)

%

- AAINIUNTTEU (Monetary Value)
- AauAIUdsAY (Social Value)
2.17 nsgUUNsERaNSY

2.18 NSBUKUIANIUNISIYY

A35UNTTUNNYITBIIUNITITLLTIAUAIN Uazhmnass

2.1 uInnN3suN13na1n (Marketing innovation)
sULULYRsuInnssuAsvesiumsUsuUTsaIulsEaumanisnatn (Marketing
Mix) TuﬂquqﬂmL1J'mmEJLLazm'ﬁﬁmquwzLﬁammxﬁwamﬁmmu%au’%mﬂummmimﬁ'
mmzamﬁqm (Johne, 1999) (914l 51uM3 Bouesu, AUuAu 27 Aeau 2558) Waotduns
19ndnn1snanneg 19a319assAlaenIsNITMensaatalminUseansua nanretunisly

wnsuinnssdlugsia winnssulundadueiuazuinis nsadieanunmeglunidinnisnaie

(Lambe, 2003, p. 1)




dnwazdiuynaa dnwazdluyana
(Personal characteristics) (Personal characteristics)
- M5a3n9asIA (Creativity) - pnuldes (Risk taking)

- wofnssunsuanamdeya - anullinelaluaumde
(Information seeking mfquyl,%'a Job
behaviour) dissafaction or loss)

- NINUADAUARILATD

13

o v o
ANWULATUUINNTTY o , o .
anwazduyAna ANYULDIANTS
(Innovation
(Personal characteristics) (Organization
characteristics) . .
e . - AsANwkazUsEaUN1Sal  characteristics)
- msuneanansiug s R
(Education and - MIUHUAAIUNITUINIS
(Product protection) ) )
- . experience) (Management practices)
- NUBIANIT (Organizational - . u B
. ) - ANANITALUNITUSAS - ANWAEDUS) Y0999ANNT
eam

(Managerial ability) (Other organization

- @mmwmaw%’wmm
(Quality @lf resources)

characteristics)

T

(Tolerance of ambiguity)

\

winnssu _ s lidusa nstaula
(Innovation) (Implementation) (Growth)
annuIndau ANTNLINEDN ANINLINRDN

(Environment) (Environment) (Environment)

- wnasveslania - mMsdnfveeIAns - NITUUITU

(Source of opportunity) (Incubator organization) (Competition)

- AaPaduayunisadieased - JAUsTINOIANT
(Support for creativity) (Organization cultue)
- Awndeudiuyana

(Personal environment)

AT 2.1 NTEUIUNITUIENDUNISVBY Moore (Carol Moore’s Entrepreneurial Model)

i1 : Mazubane (2009, p. 22)

o b4 a | [ [ = o w A v
ngUnsagyiingsialszauanuduiaivarsdedy Jadenilendrdnghe dnwoy
auuinnssudnlunsundewdndue iuesdns auninvemineinsuaziuediudnue

yvaa a o

druyanavefusznounts Wudfdaudnadieassd warmideya Sussaunisaluay

e

ANNANNTAIUNITUIVNITNU ARBAIUTIUTENYLUDIDIANTHIY

uIANT3U (Innovation) giievasiUNTEUIUAITHRILIKEASeT v USnsing
ANNARIMY 9 WIeNsUHUANSI 9 FaAeTeUNTEUIUNITTUANANLANAS19ETSALAY

= a 1% ¢ a a & a o & a

NIUAYULUAIAIUAAAT 1T IALAZ NIV ULUAIAMUAAUULTUNAR AT UINT Lag
Wnsenfiunu viemnefiaduiniouinig wseanudalanmudalunsuilneyanaindu
avlnad Aufnealivseifnenuiuwdluuinnssudwsuyanadeuoadiuinduddng
Usznaumie aunsadnusziavuinnssuunduuinnssuieddugsia aain wazuinnssuds

1
1A

UIN

3

ANUVANETf NGRS (Product  oriented  destination) Usgnausie 3 Usen1sAe

Huslam (Schiffman & Wisenblit, 2015, p. 460, G-6) 5wu5’Mﬂiius?fqajaﬁm§mﬁmsﬁ WJu

(1) WinnssuNTAuAaLiag (Continuous innovation) WuuIMNIsUYRIUSENIAUS TN

Taafin1sUSuUsandndnet (Modified  product) @slslanisfinaundnduanlndvianue

- nMsdsuluasaninuandeu

(Environmental change)
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weilfuilnadeligduuungfinssumiloutdn (2) winnssufauselieslaydnlulls

Y
(Dynamically continuous  innovation) tluuinnssuasivassAndniuaivieusuus
HanduiulneEUuTInAe193TARelin1TUTUNG ANTIULINNIINTALIN 3BUTuNgAnTTUUNS
wideldiddgunuasgduuungingsy (3) uinnssufiliaitudeiiles (Discontinuous
innovation) lunsdliiguslaadesiisuuuunginssulvid Swinanuinnssuluy (Schiffman
& Wisenblit, 2007, p. 376)
L7 =< N a a A (3 [

LAz 19198 AINSWAEULUAMIIANUAA NITHEN NTTUIUNIT Y3083ANT b
N3t utUIsAnTLaINNITUTR nsdsusdenausInaaulay “30n15HAILIABEON
Vel TNTNITWENKEZAULANAINBENTALIY F8MINNITUTEAYFAAAU ANANSLIY Lay
WInNTs dumnefsnnuAnssuntuUssendldeg1adugnsua (Mckeown, 2008) waglu

A o o a =t < 1Y v v = ' 1 <
wanga Wweiuinisnasledmilasduuinnssulaty ssdesdinnuwdaniniegaiu
dn wazliiuuaiissnsiasunlasnssddny Wudu ludufads iasegaans wsegia
wazuleueveesy ludaasygmaniuy nsifsuiuasiuagdeaiiuyar yad1vegnan
veuaA1veEnan iWvineveswinnssurensiuisuwadludauin evilvawie 9 i
N AaX [ { Y a a £ [ Ql' Y U o
WaguuUaslunanfvu winnssunelvlandanaiiudy wazsidunundAyveaninudiefanig
\Awgna (ARTLAL, duAuTui 1 nsngiAw 2558)
. & a = Y I3 =

n13na1n (Marketing) {unanssunsansruiunstunisaseassd nsdeans ns
datounarnswaniUisuasnilauedmsuandn viudiu wavdspulnesiuuinig (Social and
managerial process) Jsusiazyanauaznguyaralasudsiauasmuindusazaiudenis

'
- a

YBAUYIIINNITATN NTLEUD kagnswanildsundndusiiazusnisndauariuyanadula

q

agaes (Kotler & Keller, 2015, p. G-5) w3aidunssurunisfiudenasienauandmnsugnan

[y

nazasenuduiussuitugndliudaunsauiioadrsnadaingni (Kotler & Armstrong,
2008, p. 5)
2.2 MINAFIUAAINTINANAAIA1T/I1UBMT (Restaurant market testing)
nsMadaunan (Market testing) Wunisnaaeunainnouiiaziinde Susi
2anIIMNY WU M3 mhendadaeiluveulundiia vseguslaaneaesdldviauslan

nanduaitni iieinaniseeusuaingnAlinuneg wasvinlinguigauds 9ndauves

[
% V=

a 6 v o U a U 6 1 L4 %4 b4
NAR NN LLﬁ’JH’WIUﬂﬁUU'ﬁqQNaG\ﬂE]JGV]FLVJJGLMG] U LLawauaummmmmmﬂaqgﬂmiﬁ

al

yniian (Udlan $3un1 was@sissa v@ssmyd, 2554, u. 156) nsatdun1suinandue

9

[

Mk lunageuiuaaindvune Tneduainuilunegeudeling dua In15U559

#uvie wazimualusunsunsaaindmsvauianailinig dngussasdlunisvageunain


http://th.wikipedia.org/wiki/%E0%B8%84%E0%B8%A7%E0%B8%B2%E0%B8%A1%E0%B8%84%E0%B8%B4%E0%B8%94
http://th.wikipedia.org/w/index.php?title=%E0%B8%81%E0%B8%B2%E0%B8%A3%E0%B8%9C%E0%B8%A5%E0%B8%B4%E0%B8%95&action=edit&redlink=1
http://th.wikipedia.org/w/index.php?title=%E0%B8%81%E0%B8%A3%E0%B8%B0%E0%B8%9A%E0%B8%A7%E0%B8%99%E0%B8%81%E0%B8%B2%E0%B8%A3&action=edit&redlink=1
http://th.wikipedia.org/wiki/%E0%B8%AD%E0%B8%87%E0%B8%84%E0%B9%8C%E0%B8%81%E0%B8%A3
http://th.wikipedia.org/wiki/%E0%B8%9B%E0%B8%8F%E0%B8%B4%E0%B8%A7%E0%B8%B1%E0%B8%95%E0%B8%B4
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aaa |

fio LilpazAnuinguilnauazaunansdiujiedonisldaudeenls iunsmdeunnses
#14  Wiethuududsaudly saemawiilinsuiuavesmann daudiduisensulungy
fuilnaiinaaou ethanuuguily nasnawhlimsuiwuinvesnain daulngjause
vndoyasn o ReRUdld i Usvavsnimeeanansioe ununnsaann seavne uwazdu 9 I

& o w Al

INNINAFGRURAIN UiUsHAUdAYegINITRANTUIIIENAFaUARInINNTeeLedln uaz

Y] ° Aa a o a ~ P
na1nanuagla Iuiunataliansnasednuiutuyuildlunimeasu uagssezianlyly

nMInegeumeY (A31330 18331 wazAe, 2552, U. 553)
2.3 Mmageunatnguilan (Consumer market  testing) nalnguslaa

(Consumer market) nuneia Juslaavseniseungedumuazusnisiiion1susiandiuda
(Armstrong & Kotler, 2007, p. G-2) #a1uideisesiazingidesiunisiiuyemsviesdiu
iegunmviuslnaneaedy wailvneukuvaaunuieinviAuaR AuRanall wazAdy
ATlIRIMSVR NN INLAAZ LY
a ¢ a . . I v

2.4 N159AILINNTIND (Business analysis) LTUN13AIEBUERAUIY AUV
wazi1lsainnisinawnulasinisdnsundnduding tieAunidadenaiuisoaing
aufianelalinsmuinguszasdvasuiem Fadunisuseunnninudoinsvemainvse

¥ o d' a &£ a a [ ot [ <
gonv1e N1sUTEIIMAUULarilsNasinduInuuIAuAnNdadueinddnduluaiy

v A

Wmnenusgninelivseld mnuadwsiladunuifawela fusmshasihndadusitudig
5 1y a [ o av A in/ < a 'S < ¥
JuRBUNTHAIUINANA U sl 911ddeEead Wunisiwszienuduldlenianisnain
DS A 9 & a a
Yoo sviesuleiioguan 4 1A Usenausie amsiveniawile (Wedsie) nedanu

(MuBeAIE) AIANATE (NYU3) Wazn1als (A31u435571)
255UNTSUNNYITBINUN5IVLLTIUTU

2.1 anunsladaainisiaeduiagun1w (Purchase Intention) vunedia wualdy
veeuilanazinginssuegrelaedramilaluounan 1y astendnd we/usn1391 1389
wugvansie/MandnI/USNsIRuYAAABY (Schiffman & Wisenblit, 2010, p. 176) &4
wfntiaenndesiungwnsufuRnendnmsna (Theory of reasoned action) &#t5ule
fetladesineg NdamarenudslanasngAnssy fall (1) viruafndsdengfinssy (Attitude
toward the behavior) Hifina1nANLTede (Belief) NngAnssudzinlugradnsianis

1 a a v & . = & o & O
9619 Uazn1sussliunadwsiu (Evaluation of outcome) @slunsalilfioarunslaetiuies

(2) UsIINgIUYRsAIAN (Subjective norm) BAARINAIULYETIINGUSNNBFAINYIATT/
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limsUFoR uazmsgdlafivhlfinnBusomhmunguérsdangulangumiedu (Schiffman &
Wisenblit, 2015, p. 184) mﬂ'?m%wauiiﬁ@gmmmé’aﬂu%ﬁwlﬂa‘jmm&gﬂﬁaﬁ’m
2.2 anuitaneladssnsissiulileguainudazsnenis
auiawalalaesau (Overall satisfaction) suneds unsusziliuaauian
Tngsanlusumiuduai uazauidnilinainnisuifuinnitmnunanisvesgnay/

Uslaa 8niauiisnelalpeniuazdmadosonludimgRnssunendanisdome (Aunsla

ey

D

Foluswian arudddanszvende anudiulafivzdnelusiangs) wazdawaludinuyniu
n3lace (Keller, 2008, pp. 75-76)
2.3 anuinlafiaz@asiaigs (Willingness to pay premium) wneds N3

Y a = A ¥ ¢ a o ¢ =% A ¢ ] )~ Y] ¢
rzduﬂmmmmwaiﬁﬂumammsmmamﬂm%um Lu@\‘i"\nﬂﬂigiﬁlslm ﬂﬁm’] AITUULDNANYEULLASAITH

=] o

durnfagrlifuslaaialafasdondndas/uimetuiusiinasinaiuyarganitguss s
Wounannmsiiyarufiuvensn (Brand-added value) Faidulssloviandonsfiflenuduius
fumsueaiunnAlagsINgnAN (Riezebos, 2003, p. 69) Femalaimayadifisves Riezebos
(Riezebos, 2002) lsiszydudszneuesmsainayarialuns (aduiudmiugnd/iuslan

W 3 dufie (1) nausslevlaunistu (2) nausglemiannagns (3) nauszlemisimunsdnns

1% (%
(Y

4 3 Usenstidenarenusslatelusuenuazenudslafiazonangs

Anselmsson, Bondesson &% Johansson (2014) I§AnwISes nMwdnwalng
nazAufslafiardneiusAgesdmiuns191m1s (Brand  image  and  customers'
willingness to pay a price premium for food brands) UnAne ﬁ’lu‘iﬁ'ﬂﬁiﬁﬁ;mmmsﬁ%
yhanudladsaudulendolidulavesgniiiezdisiulusnaigaiu Tasdeitesty
vsryfusiomsnazdoidssnndnualnsdssndudosiulfifeliamsadenaigdld

NSANEYLAEDBLNAUILTIUSUIUTUA NN WAINTIDINITRASITIUNSSUNLN YT Tadl

NaNIENURDANANARarANANIINT e ImgdmSuNEASneIusTeSe n15d1579

q

Ao

LanIlenuAIMBedanadosInaald uenaninmanvalinsnfnazaiunsavilisaigle

wudu Jadendrdgdndsenisuilaiiatunsanssiangeld fe amdnwaldeay audu

=

londnwal wazUseimausnisuluniswdn (Home  country  origin) daudadeduife

AUTURAYUSOAIANTEIUTEN [Corporate Social Responsibility (CSR)] wagn1333n

Y

AT KAINNMTITEF IR TuTnNd Ay UeIANaINIaluNSAISIANEY Lasiieateariu
Mt liAnaudilafienaiegs naenaudesrdienunmLazaIUinFne wonani

TugsAadrvdniiierenvsuzguisdulanfenisssiaigedaiusinifignateausu

v a o [ al

wonaninislitreaanuuiddanudidyseuiu 8nsduneidesiununineas

<

e
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[ '
Va2 =

msUsuUgmansaeTldaty Jaduoddglunisadreassdiivilfunndietum dedunis
asansdsdinnudidguintunisudaty andadedananitisduainsaagulainnmdnual
arewnsinasem uinlafarineRuAge

Seda uay Cumhur (2011) l#Fnwnfs dadefidmasionuialefiozdeity
FIANGIHRIMITHUNIN  NIRANYIATA (Factors Affecting the Willingness to Pay a
Premium for Functional Foods in Developing Countries: The Case of Turkey) U%ﬂamﬁ
gfansandemnudslefiazefiuluimgedmivormsaguain fegradeleidsnlugsh
NNsETIRLaglduuuanUaI 999 AU NANTITENUIIEIMUTAIN 9 LU A 818 N1SANE)
s8ld Msdudmnudsaffuemsauam mslavan Swiuandnluaseunia fiauad
duyprauaznausslovinuminivesomsaunim deasenmidulefiazsefusangs

Romsgu i duogne

'
a % a

2.4 JinunfrananiugiamsieduiNaguA niazsients lagldingauviead

9

INTINTATEITNE NUBIAY LNYTYT d31903571

a9AUTENIUIBINISARYIAUAR Tri-component attitude model Aina1inlagvalunan

[ 1Y

duslanawiinanud n135us wasanutetionaisedlasamilnouudidnsinauidnia (Affective)

U

4

sedeiunazersusidsfineninufiinelasedsiiu (Schiffman & Wisenblit, 2015,  p.176)
oeAUsTNOUvEWTAuARL 3 dau feil Ae (1) sddsznoudumudnaudeisludeddn
Soawils (The cognitive component : belief) Lﬂuﬂam%aﬁaﬁmﬁuﬁﬁim auanadia
m'mg”u,azmﬁui@i@?ﬂm%wﬁa (Schiffman & Wisenblit, 2015, p. 455; Solomon. 2018, p.
571) (2) sadUsznoUMuUANTEN MsUszifiunalubedlaomils (The  affective
component : evaluation) \{udsifuslandaniAeafuadladanis Uszneusioensual
LLazmmiﬁmﬁﬁﬁaéﬂ@éwﬁq L1AR9IANTITUTELIUNALABTINUDIVIAUAR (Schiffman &
Wisenblit, 2015, p. 453; Solomon, 2018, p. 571) (3) asAusznaumuwullinlungAnssy
(The behavioral component : behavioral trend) lun1sufjifnsenuildunsufiavse
anuslaftavideludaladanils (Schiffman & Wisenblit, 2015, p. 176; Solomon, 2018,

p. 286)

L% a

iAuaR (Attitude) WWuaiuidnitveunseliveu auAniiunesayifves

IS a I

wiagluy WesilSeuiisuiuviuudusasauiulanazdteduaaindtuyduvestnvenies

'
A a v

Y1IRNYIANTADDINITNOIDULNOFVN LA AL TIENTS logldingAuvinesdiuain

9

FIMIALTEIIIY YUBIAY INYTUT 31995511


javascript:__doLinkPostBack('','ss~~AU%20%22Karaagac%2C%20Seda%22%7C%7Csl~~rl','');
javascript:__doLinkPostBack('','ss~~AU%20%22Erdem%2C%20Cumhur%22%7C%7Csl~~rl','');
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Urala wag Lahteenméki (2007, pp. 1-12) IaFnwidesnsdsundasinund
G]I’e)’e]’]‘VI’ﬁETUﬂ’]W (Consumers’ changing attitudes towards functional foods) HaN13338
wui1 enandesiuluormsaunmludunuvasnde wazdsglovivosemnsguain uds
ddyfivilmAnnseonsy

Verbeke (2005, pp 45-67) I§Fnwdes msaam%’maagﬂﬁ’ﬁ@iammiqmmw :

Jadgmudenu-Useuins auianudilanazimuai (Consumer  acceptance  of

1y
< =< o

functional foods: socio-demographic, cognitive and attitudinal determinants) &33unu

Tadaiudsau-Usenins anuianudilawasiiruaivesgnen nan1sidelassyistadeg

&

arudSaiviilianeonsuemisil Tuegfudnuadsau-Uszains (Demo socio) A3
Anudnla (Cognitive) wawvimuad (Attitude) veguslan namfefiainudeinyselov]
sugunmussewnsgunmiluiadeiiddyivihliAnniseensu

2.5 anusleluguain (Health Conscious) ununaasaaudteluguaimiy
Aaddy mmﬂaamﬁmmmy}mms%mmsaﬁwmsJﬁmﬂaLLagmm&gﬂﬁaléf nluLAa
wazgnisnaaaulaely structural equation modeling Wu11 ANMNUABANYUDIBIMITDINTS
\NyATBUN3S (Organic  food) LusuilfidAgyfianlunisnensaliruad Jedsnasionns
sindulauslng LLazdamasiaﬂmmé?qsLa%a%m;:JU%Im (Michaelidou & Hassan, 2008, pp.
163-170)

Williams  wazaniz (2008) lddnwaises irunfivesiusinaviieeainside
AuiiulasiaemnsaunIn (Australian Consumer Attitudes to Health Claim-Food
Product Compatibility for Functional Food) 3mnmsAnwiguslaaresansidy galanu
guamiinafufeIfuATUEe s (Carers) wagt3ouiisunadnsuesnisdnuivifng
(Dutch) 149 Ay Taglduurauanormsiunnsneiy 30 vdin Tnen1susziiudsiagale
(Attractive) mutLdedie (Believable) uazmalviazunnsinslagwuin usaziuianudn
dwmaroruddlaneaesdeluuiasyin wavanansovuseussladeliEe 56% Snviedamuin
fimudiniugseninddsiagala (Attractiveness) fuarsilatede (Purchase Intention)

Marina uazany (2014) lé@nw3es o1msauamuaznguisu (Functional
Foods and the Young) undnge Uadeiidsnaredndfinguninvesuyud msfiaunves
QAANMNTIUDINIT 81 LaTiATBYIYVDIAANTNIAIUAVNIN LagAnwIAUFURLSTENINg
Tnsumsvasonnsguamamadeauauls fruaf wagnginssunisdedae nmsd1e
Fuslaalufemjuanifiofinnsandennuaulavesiuslanannsdsalaslduuuasunia
fanoudonrmsgunimdoitemavaniivilfauninit uwaiinuUasadeuniu way


http://www.sciencedirect.com/science/article/pii/S0950329305000947
http://www.sciencedirect.com/science/article/pii/S0950329305000947
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1
o

N5E15IRdURaATIUTENARDYIAUARLAL N ANTIUNNTTORIMNTAVAIN NANTIFL LA
Tlunsnaununsiauemnsguamdmsudusiaandienetes agluiovuuan
2.6 NMSUARNIAMUANLAY (Authenticity Seeking) \Hudnuwaraufein1sves
Auslana/dnvieaiies laeidunisvieafiedluguwuuinguslaaiiaisnidszaunisal
| a Yal 1 A & a
MsvipsEIMUUTLUWITLigNUTaUee wagasan miluass
Taylor (2001) lavinisideisesmnuadiunazaiuasdalunisieadien
(Authenticity and sincerity in tourism) &4lad1573uUIANUARITBIANALAL (Concept of
authenticity) Fednaue T3 Tduaud Felddeeinnsasisassatuissmnuaanududs
drgglunisvisaiien Wuedaadleteaddliinanuusisauwiwaznisadag e udegidlsn
av Ago i & v & & aNa | Ql'
mueuIelinduauednanunsadseynaldladuuieess wasUssinallonlunisvioudien
P Y o 8§ v & a vy v °o Qg ¥ a Y] o v Y Y a saa
Tunlduyilmnduaiale lnedesilifnauiuasiy lnedesassliiinUssaunisalne uag
Unausnisviswfigdluviesduniisndnual uidelarunsadssyndldlunisiiauesims
v a o & a a & a = | Ao v a dy
ViosunasauaLay warasan i duasanseiiuanguidsieenisaed
Wang, N. (1999) lsvihn1s3deisesinentesiuanuddevesanudunad
lngasrsuszavnisallviudnviewnios In1sedusie 3 vimuy Ao nisysluniuinglioy

[ Y

(Objectivism), N15d519855A (Constructivism), wazansuasaseluyd  (Postmodernism)

(%
o w v a v a =

fednfinvesanunusiniineitesivingley ddeiausiuedl AnuaLAunIzaeglinedn

q

[
= a

WWunadennilavadnisviaaien uanantdiluulIauAnitne1999iU 2 WiAuzAe Tirus
aelufyama (Intra-personal) wazvimuzszniteyana (Interpersonal) vl 1unsada

AanunainuanglvdnvisanginUseaunisal Inerlensedunasdinnalunisadislunalu

(%
a

N1TLANNIANNAUALLTNDNTDATEY (Authenticity-seeking model in tourism) $1U3T
5 ° Yy a 4 S a & a =
a1u150Uszgnaldluni1sunlaue e M IeduNAIAINALGY kagAanN NITuaSINT el
UaNguidanaen1sdeil
2.7 MIuEIMIANNUAINUATY (Variety Seeking) 3INNSANYVIIAIUINING AL
n1snataLigIfuNIsLalsIAutaInratslungAnssun1sanduladanudn n1Tuwadand

Auvatnanedulfduiusszning 2 Yadede (1) dnvardiuyaraveduilan (auiide
uarAegdle) (2) SnvnzvomdnfasiiessloniuasUsuiuiigndius (Hoyer & Ridgway,
1984, pp. 114-119) 1u1JizLé’iumemwﬁm%’uﬁﬁim/ﬁﬂﬂmLﬁa’majmﬁéfmmsl,t,afmm
AUNAINNAIBIINBMNT F98IN15USLARRMITINY 9 ulan wanes wazdiaanudu

LONANWH
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2.8 Anuvaulagsau (Overall  Liking) tlunisuszifiunnuidnlnesinludiiu
AuAuA uazaLEAnfiinainnisiuifiunnitanuaendiesgnd/fuilan Snis
auilenelalnssiuazdmadesenludmginssunendinstede (ausdadeluouinn
anuddlafiagvende anudulafiazdngluinnigs) wardwaludinuynidunislagae

(Keller, 2008, pp. 75-76)

1 ¥
= o/ v A

2.9 nsfigunwiiisuj (Perceived Healthiness) fvddeiiAsdossil

Darian Waz Tucci (2011) 1éAnwiises nauszlowtifuguamiisuiuaznns

Faaulede (Perceived health benefits and food purchasing decision) :ﬁqmgwmmﬁa
d1579A0dA AU INAUTELEYUAUAVNINYDIBINITAN 9 nseneihdunsiessiuu
Conjoint analysis Lﬁaﬁﬁ’mﬁammﬁﬁmaqmmiqsumw 5 Uszns dedawasionnudle

'
aaa a 1 A 1

B0 wan193%e wuth nadstleniduguamiiddnyfianiidsvinadennuidlatefife auen
sulamnnssesiugs nauszlevisuguain 2 Ussmsfiassiosdaaialils iosnois
yosnutenloavesnansenuiid1fnyfignavdeaiinualaruinisgs waziidnonind
sefnuziTanumouAmelaTLINTIEAUgs wazdinsiigaiinazamisnananudes
Tunisiinlsaale udedrslsfnudneumdridedulnginsfnuseduine dedad
Anudonleafiiusyansuaazdosiinssiunaunaiuszniteauatiulasuinig - was
UsgAnsnmitazsoiulsatinde swidedldvuindiegns 238 au wan1sideifiodasls
fusznevemsTlavtiiauenaysylovifugunmyesnandae msnaniifiuszansuaes
wavUstlevddnuguamvesomsazfondiunisuilae iesannfuilnnasseaiiuenis
aunm tensrulinAnyszansnmvesiuslaase 9:1nnsilasigiuuy Conjoint analysis
fuagiimsAnululsaduil Sadumedaiiedisaiimuddyvesemnsgunin 5 Usznis
fedwmanonnusilato

Ahmad  (2010) lafn®1i589 81115LnwR5UNSE (Organic  food) uag
msfnviFesszrnsmaniuarafeiiidvinadenmdilatoszuineguilan (Oreanic
Food: A Study on Demographic Characteristics and Factors Influencing Purchase
Intentions among Consumers in Klang Valley, Malaysia in Klang Valley, Malaysia) Wu1
Tumnunenewiiaradeenuieuidavesfuilaafiotfosmanunsdunis uardnwaue
Uizmnsmam%ﬁu%’agaﬁmaﬂu 3 #ufiwes Klang  Valley, Malaysia lagldangneou
177 au %’auﬂaﬁlﬁ%’mmmiﬁﬁwhsﬁmawﬁmﬂ chi-square test, ANOVA correlation
analysis and multiple linear regression tests mamﬁ%’a%’jwmmﬁaqmss'??ammimwm

a a Yo a a ) ' A oA . Y )
sunsdlasudvnaainnissuslunmawazanuitiodio (Belief) luduaruvasndeuay
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anvaziugumvednduTineuinsdaudieeniuddoemsinunsduvsduasnguide

Y

a Y a

av o v a a6 ' v a | A
mlmlm%@qﬂqsLﬂﬂmiﬂuW§8 1“33‘1/"3'“1Q"UE]E]']‘VH?Lﬂﬁmiau‘miﬂNUiIﬂﬂa’JUIVmLEU@'JW

Y

)~ = a a v a

pnnuATBuVSagilaunmAnit savAsnd uasiuindudeddmivaaneden dedea
songRnssunistelddninde

Choi uazanz (2013) l#Anw1309 Presence and effects of health and
nutrition-related (HNR) claims with benefit-seeking and risk-avoidance appeals in
female-orientated magazine food advertisements Namwuﬁﬁﬁﬁ@ﬁuqmmwﬁumi
uawnnadsgleviiazanugsleluiesminidssnnudsdunslavaniuineans
AN WU 1MTIATIERERBY 633 31nNTsLavaneIMsIINilngaisiaenguidivang
Huand nud1 magdadumaninidesnnndedunisTavanemn sidesiuaziiargni
fuilomdulasuinig msgslagiunmsvnidssanudssaregluomsiasfinnsanain

AulianysalkazaulasuINstey INN1TMARBITBINGUTILANA1AY nuT1 Tunguiae

a [

HARTUNTUNINITUAIIINAUTElEYULATNITNANLALIAIIUEE IEAI1UTANTEAY

'
= o

anuilguandisuiunslavanndadusiomslusewinsaniusesislsAnunismanides
Amdssarlisudsgalannnsuaaalsslevinnnin
2.10 AvwinAegalafizug (Perceived Attractiveness) flnideiiAendosdsd
Kniffin  wazAny (2014) l¢@nw1des mnuaudedndunisairsamuansng
a1U130@319713303 a3eAnufsgalavesiii (Beauty is in the in-group of the behold:
Intergroup differences in the perceived attractiveness of leaders) ﬁﬂwmz?ﬁlﬂﬁqamiﬁmw

sysurRfedndudnyusauiidninaseauddn n155u5 wazngfnssuvesyuamald 210

a 1 v Y =

N1381593NINEINTAIANIANVRIUARARBUARRDUTIL NI NAsEN1TTUIAINAIYAlAveS

Y Y

yanadulagsinsiuivesfinlunduuazuenngy nan1s3delavitaudilafied sdenala

U

nenmenmarsluaninwindenaanisiudagduasdigyilminnissuiseninsyanase
au1¥n Tumenseiudiunnaudfensfutudimelanenienmludnuazuadnniniay

yamuduiusnanidnngu Fanudndnanusaauduniadaniieadisgaudsliia

o
v v IS

ANNFIRAl BNNsANEAENIINIEAINNIINIIaIRanSnavi liiinn1snevaueguslaa

Fananlagasunfennufagalaiisuy arusnnu nseenuuy dwaseninuddlate

1
v

2.11 ANUANAMTUEIAEsIM (Overall Perceived Value) 131133e A 006l

1% Y | Ql'

Pandza Bajs (2015) lafinwi3es AuAnsusvesinvieuielinnuduiusiv

Y

Aauianelawazausslalungfnssy (Tourist  Perceived Value, Relationship to

Satisfaction, and Behavioral Intentions: The Example of the Croatian Tourist
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DestinationDubrovnik) Unfnge AuduAfisul anufisnelauazmudndusuwiniiuda

i% '
Y v v Y 1 Ay

Naziilgsiauszavanudnianazaiunsaviiiilsle Amuiuinlumaninuduainsy

9

Calle

£%

warvimuziuanuduAdudmunerenisuimnisnain delauevesunauilasdunis
nageuANLdUTuSYesinviosnedluurdwiaune@eldimualunavesnuduAIisuIan

Anufianelanazaualagenazlunaiinisvaasulaensly Structural  equation

| Ao ] 1

modeling Wui1 AUAuAINSUIdINasaauTisnelaLazaudslageluouian nasnlu

ANANANTUIveinvestazlauduiusiuaie lnalasuvinaaindnuueniaunas

'
v o

viouflsanagUszaunsaliuersual luvagiinansenuiudunuiianuduiudsedug
2.12 ANTUTBURIUSEYIR (Taste Pleasantness) Sliiddefiiendosiil
Orjuel-Palacio, Zamora uaz Lanari  (2014) l§@nw 1309 Consumers'
acceptance of a high-polyphenol yerba mate/black currant beverage: Effect of
repeated tasting mﬂmiﬁﬂmﬁa%’aﬁdﬂmamaamamaawﬁm%ﬁm%aﬁugﬂLﬂmﬁ’w TAns
WATIINANTENUIINNNTTUSLUTAN RN TaUTUUTINTEOUSU SeAUMTERNTU anueau
osuniedinanoninudilede lnensTaniseeusuluszamduialavaina 9 Yo
Sanusslatolapdina 5 sz LLazﬁmﬁmeﬁ@mauﬁﬁm%aﬁumm [AaLU5e7
(Sourness) A3NUNINU (Sweetness) aaguim (stringency) nauslaw’ (aroma) wazs1anie
(Body)] Tadlaeimuadnunrresiuilnailiidendnumey 12 dnvny fo [amdueydia
(Well-being) Aulaidiswala (Displeasure) mmﬁuma (Familiarity) A213L#51 (Sadness)
AYUN&T (Fear) Auandy (Freshness)  Aiuian (Anguish) A213478 (Simplicity)
n1sHaUAaIY (Relaxation)  A2111NS5 (Anger) AANaUn (Joy) wazAuUsENaInla
(Surprise)]  LfieaSunefsaniun ndue1sHelNIendInNTAaeITY HASNSUANIINA N
Aguaniiiomssensuiidmwasiensiet,
2.13 auaudAnulszamdudavaaayamis (Sensory Attributes of Food
Menu) fluddefiiortecsed
Moskowitz (1995) lé@nwi3es Food Quality : Conceptual and Sensorya
spe WUl Iuéfm@mmwmmﬂmSI%LLmmmﬁmﬁmﬁ’uﬁaaﬁzuwszamé’mﬁa AMAIN
omsdunmuAnisT U du mﬂmmummammmwmmaﬁu%Lmﬂ@mffu

luguslaaudazsne diasulddnausnedivdanvuzaunnlagnetesiudymausiauag

(%
Y

wazUsznulssamduia auadu ieruaiuanidanud1Agvesnun nilasunsiag

4

n1sUTziiunasNaUsrloviveItanuAMAIN iDTEYTIAUABINITYBIRUSINANAL TR

'
v v Y

HansnINAuauTRvesUsramduiatuazwansdisnun e uaudRlag I RduRUSTU
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dnwazyodadvidrdudssamduda TlumidodeufoRnmsazyilidunuinuarued
AN MTsANaRarLRtlaTe
2.14 M5IAUEALLUYBTMIS (Food Menu Display) faseiiedesd
Breada (2014) l¢@nw1i3es Displaying the Merchandise Wuin n15dauan3

91svRIAUANLArAUAATaRLluinA1A1T FufgaTesiuriianfwedeImIsaINNITIn

' '
a o w =

a v & o & Y a oo v g v a a & & o 8§ v &
LLa@IQa‘UF’\I']LTJUﬂ'ﬁVI'ﬂ,MLﬂ@@\TaﬂIT’UQﬂﬂ']oLWLﬂﬂwqmﬂiillﬂqisﬂa waztUud ﬁ']ﬂﬁuVlVl'ﬂﬁLﬁJHLﬂu

a & v = & < A A a Y aa a Y
NNULAUAY UBNLUUDINNUUTLLAUDU 4 VlLﬂEJ'QGUENﬂﬂaﬂqiﬂ’J‘Uﬂﬂqmﬂﬂmeﬂaﬁaqﬂqﬁi‘Ui’]u

Y

=

ASANFBATBIUSUDINA FAAINUEIUTALAYTINYDIFIUDINNT/3 UAUEN

o
av a A

2.15 nsaea13N13Ma1n (Marketing Communication) fuideiltigUessiail
Nicki way Caroline (2014) ladnwses Omnunsandudenarsvesnisnain
aﬁwﬂiimaaj\iﬁlﬁﬂ (Parental mediation of food marketing communications aimed at

children) wua1 win 9 agldarinsdulualunsvalnsiend nsdws uwiuidn adldnening

& o

seldirasdandyd dnnseainladidainlaegeanismnduddu 1wy ussedue N3

'
U L3 =

dgaasunisue madudaududsnens wazdu 9 lnenulasadwemnnisindiniie uas

€

'
= =

ABn1sdearslaenisidnfenguianilasuynians laelddaunsandudenarsnisdeans

€

msnaalumaidaduinansvedin Fuadesnsliihudutu annisAnwidenmniwluns
dmadleiamnuthlsludaansauazdn wui nerewiazdeansinaisiunmsaaislag
seyderiliiAnauiiladoldd Wy n1slimaaesdn inulavauazivlediodndy
MsAaANa

Smith (2014) l#Anwi3es nografeafusan@ (All about that taste) unAudl
weRUTwiatammsansunastsliinausfyafiinsanan Januvszaud uaiinam
aenndesiu lngnsfinnsanlngldgaidefiarsauazinausunanuitisifuiies
$rupmnsfnnesanewiiilinagnsiissanifdsasongfinssunisde

Annie (2014) ld@nw13es madsuudassanalaglilumsdaaiunsueeimis
(Changing Tastes Hit Food Sales) unAiaesueRmansynurssmsiUasuLassaTd
ownsifiethunldlunsduaiunisviendndust lnouiemueomisiiussadiue 1y
Kellogg, General Mills, and Kraft Foods Group @ufiunsiueusfisudenisidulavesnis

nauauedluIansliusIIiueie M savdINaiong ANTIUNISTD



24

- msziua’%u?iaLLfmé’amLazé’aﬂu [Corporate Social Responsibility
(CSR)]

Swimberghe Wag Wooldridge (2014) lafinwi3ee @nseausunisasa

a v

Anuduiusduiugna Tudnaansfiliuinised9asings © unumvesnusuRnYeUse
F9ANYDIUTEN (Drivers of Customer Relationships in Quick-Service Restaurants: The

Role of Corporate Social Responsibility) Wuin femiA1siiliiuin1s Quick-service

[y = 1 |

& a v N Y U o o a Y v
restaurants (QSRs) LUUAININENAZATIAMUFUNUTIUANUANAT YIFINARBAINUANALRE

Y
HAnSuenTiunsgu FeiliAnanulanmuduendnwalfiuanes 3ndsnsurlange
weguNAElIANFIRUSSUAMUEIAN ANSURRATURDEIANYDIUTEN [Corporate Social

Responsibility  (CSR)]  AaBAIUAMAINYDIBINITUATANINLINGOUVRIANAIAITIALTIN

6 o

UnANN AL TIVOULATIENITTUIVDI0IMT aNNIIARBNLANTATINAINENTUSEUR

' v
(% v = = !

ugné Beinansenusie 3 Vieugfo Ao sdmadenwRela Audilate
Lardndnualre1e1ms laslionaginiuasaIn LazaINNan1TITenudn (1) n1sidnues
TUsunsu CSR - aglianunsauiuupaanuiianelald udaziilemsiindndnuaiuazadng
Anulinglala 2) aaunmnislausnisaesyilviaaanulindaazasisanuianelalviu

anAla wildddvninadedndnunlveegsia (3) ANAINVDI0IMNT FzdNaNTENUMD

Anuisnelavedgna walkiinadeniulindawazdndnual

[

Ug3fia (4) Anuianelaves

v I v v L3

HusinekazAulidlaazdanananuing wesdnalsinesndnvaivasusenazluilinsatie

54

(% v a

AUANANG NANITITBLEUDI IumiLﬁummﬁﬂWEﬁwENQﬂﬁﬁ‘lfulajmmidsﬁﬂit,lmu CSR
UBNINEAMUARSISNAY CSR azieadostummumensnilussezeniteainanulinga
YDIRNAALENINYalYeIgINala

Yueying (2014) lédnwi3es nsdnaule CSR Iuﬁﬁuzmm;ﬁﬁimmmiﬁ’]
McDonald’s (Understanding CSR from the perspective of Chinese diners: the case of
McDonald’s) qesjsmneifiedisannumaniaznsiuivesnrmiuinveusodsnses
Uitmszninsguilane msaniiniavesvinfusie McDonald’s  waza1nn15d1519
ANUFNITUEIENINNaENS CSR [Corporate social responsibility (CSR)] Aufianalaves
fuslnauazngingsueudnivesgndemiu wamsidenud fuilaatufiniuaanisie
ImmmmaqmmmazmmLi“]uagﬁﬁLLazﬂawu§Q§umaa§aLLmﬁam (Environment
sustainability) aziun1siansansuanusuinveudadeny (CSR) wagn15%191u CSR f97
fidvswariengAnssumuinivesgnénde idludunufianelandnsusiuazysyaunisal

nanuslnat wenaNlanNNIsANBINUIIRINTIH CSR 289 McDonald’s dalaivlunidn
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1999133 wenanuuIIuTlunguivslaremsriafinfinaumaniansinliie
ANLAZAINTINS?
- mslideyanuanAmM1lnguInig (Nutritional Value)

Taylor (2014) l#@nw53es Comfort's healthy side uneuiilunagns

v a

Y9958 1UIENTIUTNTEIM TVl 50T UTIlASUBNENAINNITATINETIARIMTFUN YD

lsaSeu lngganaudAnsisuves Tiffany Tobin ge1uenisdigliuinisaeusunasysuls

a A

Yo Y <, & o ¢ Y a N Y] a
LNH@WMW?I@EJﬂ']{LGUﬂ@ﬁ'JUGUQQ']WQWUWLUUL‘H@?‘@’J AADAIUVDALAUBLLULENYINUBDINITNU

q

anrlnsuinisiagldomnadanumsiiieliuinisie
Nutraceuticals World (2014) §i3&29710d1529A1mENMAIVI0IMTEVAMN
(Experts explore function food failures) Uﬂﬂ’;’mﬁWEﬂEJ’]JJﬁ‘\]%i’]EN’]UﬁQﬁﬁﬁR]Iﬂ‘UWIﬂ’]i
wnlval fausuugmsfanuadselovdiuguamiiaisnnuunnd e suasiedosiu
Fuduaunguazfnwfstladosiieg ildemnsguamiAnanuduman ieflazlostulaly
Haymidatuluswandsdewitaymeanudumailils
- ms¥usaslaeffideides (Celebrity Endorsement)
Kirti uaz Swati (2013) l¢ifinwnises ngdnssuemsaunmuazansliEsy
iaﬂﬁﬁ%m?ﬁmﬁmﬁmmw (Healthy Food Behavior and Celebrity Endorsement for

Healthy Food Brands: A Study of Indian Housewives) mﬂ%@ﬁ%mﬁm%’maam%ﬁu

=

LIAUARTINISUsEYNAlTWILLEY JTTaidssiulinansenunawasdieadliminnudila

Y

Aaa a ! 1%

nunaNuildrsangSusesiiyeidesanunsaldlagemsguninndsnsnasegnan

Y

a

gnamnssueIMIsgunluduiendnsegludu fasulvd (Nascent) Feuansdadnanin

¥ '
1A

213N dnMseanavensewsguavalaviaueiveideainueInnsneuas

'
A

uneuiazysiudtnunazilunqudninaiidvnasonsdnauladeomisguam Usens

3

Y

wsnfifensdrsriruzvetliuRon @ee msgunn diuidesasne1eunvsBud il

FoLdeluNITTYRIMTAVAINNILNTTUSHODIMTAVAIN WYANTIUNITUSINADIMNTAUN TN

Y 9

yad o d'

yad o | d' a v Y] I3 R & vao
SU@QTZ‘\!N%E)L?{EN AIUNEU %3LﬂEJ'JGU@QﬂUNlIGUE]LaEJQV]LﬂEJLUULLlI‘U']uLLazLUuaVﬁUia\imﬁqﬁqﬁqﬁ

e

GRERI] ﬁqﬁa'jﬂL“fﬁJuLﬂmSﬁmaqms%’uimﬂﬂﬁ%aL?lsm NASNSUDIUNANULALAINTUI8UNNNS
mmmﬁ’mumLﬂwmaﬁtﬂumjmmﬁflu lagnaiusyAnENaLaNITRONLUUNALENENISHBENST
a P ° v a X P
Tuansenudaazyinlmian1stonsile

- msdadsunseie (@esauduluynanladiuan) (Sales Promotion
Product Bundling) n13aua3un135978 (Sales promotion) tdun1snsziuliineuaula

A1SNAADILY LAYN1STINSDVBHNANNUI/USNNSNUDNMLBIINNNS AWM N1SUTEIAUNUS
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Y oA

wazn1sunelagldndnau Useneusie (1) nsduaiunisuienysgyuslaa (Consumer

¥ ¥ [ '
4 a

romotion) 1JuLASasilennszdulinzedalussusdunazeiaaziielrtestunisasia
p A

9

6 v [

AudNTusauRiugnAlusseven inseslienlenleliun nsansian nslivesuTey ve
sein nsldaUasazauuau N15uaNTaeiaeg e 1av (Lovelock, Wirtz & Chew, 2009, p.

a A

177) (2) MsdasuNsvIeiyagaunans (Trade promotion) Wuiasesilefildiiiegdlague

1 v

fo (LaLgus {Ands uazdduan) Irsuaudnlivne Thtudinnelutune 9isdaadulawan
naztenandunansasiluuslan (3) msdaaunisueiigsguiinauane (Sales force)
HunsldinTeaiionsedumiienuane (Sales  force) Ildanunensuneuniulagly
édgﬂlﬂﬁmw (Perreault, Cannon & McCarthy, 2012, p. 399 ; Kotler & Armstrong, 2012,
pp. 505, 507, 510)
- Mslawa o IavIealgluyLuzl (Point of Sales Advertising with
New Menu)
Choi uag Reid (2014) l#dnwi3es msAnwinislavanemsineyei
naudvanetn@nw WionsUseiiumnumangay (Students  as subjects in  food
advertising studies. An appraisal of appropriateness) mmﬁlﬁmﬁum'ﬂmwmmmﬂﬂa

aaa ' a

a Y a J 1 [ [ U =2 = 1 1
ﬂ‘l“ﬂ‘U{v]ﬂiﬂ’]ﬂ’]u‘i]@']ﬂﬂ’m@ﬂﬁ&UiIﬂﬂ fodniansnislavan lianagidutdndneivselule

)}

<

AANYINAIY A1NUNAMUTUBARUNAINNTILE15I9AD1UT AU ALz ANI1 Tunshey

e

C

UNFANWN L‘ldJ‘IJL‘lgj’]‘ViiJ’]EJiUﬂ’ﬁIﬂJUﬂﬂ@’]%’]‘i%ﬂﬂ’]ﬂﬂ?iiﬂiwmﬁﬁ\iﬁuaaa\‘iﬁﬂﬁ 1NN15IUATUBINNT
= e a ! A L3 wa PN 1 (Y
ﬁ“Uﬂ’]WVﬁ@IM@Jﬂ“Uﬂ’WW 10 EJlIﬂ']ﬁ‘\;]\ﬂ"i]sﬂ’}'ﬂﬁﬂﬂﬂEJﬂ@Lﬂm%@mﬁNUG}V}NIﬂ‘UUWﬂ’]iVILLGmG]Nﬂu

9 9

2 Usznis dwsu 2 ngu Ao nguildudndnwinazlulddndnw iednnisnevausnis

a (% L3

Usziliunslawun 5 e A N1591989AEenala (Believability) ViAuaRnonNan S

o

nslavansions Ssdamasdonuitlade nanside wudn dndnundufatendiunndieiu
wazsinslawanewnsimiloutu  mnndnguitlilitndnu agulassmtnasithide
doansdrugunim weureidumens uaganuduiieordnlunisujuanelminaanudi
wela Fesfinsaneulilifisme furaguimnngueesssrnafumiiousutunguil Fafy
nsasuTsdenmetin@nuilunszurunislavanldvindy weskansenuazdosdinnsnw
selUlianunsoaguleesiula

- AsARUARILALNNARA M (Product Positioning) manefis n1sanaula
uazAanssufieaiisuazinyiumiseandasivesemsviesiulneiiieguaiw 1uluafn
Aertunsivuandadasiveassia (Heifisuiunsidudivesgudedy) ludnvesgni

(Kotler & Keller, 2012, p. G7)
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]
1A

2.16 AAMSUS (Perceived Value) nunefia Ao auslaeussngadunisTi

miludyaiugnan welignAinn1sius (Kotler & Keller, 2012, p. G6) Fan13nanlagsls

Y
[ [

a5 anuAtuazdodlvivetauaiainumiif (Functional) @15ual (Emotional) wagdndsysyed

(Spiritual) (Kotler, Kartajaya & Setiawan, 2010, p. 6) #3auN189y N1siUTeUTIEU

[
% v

naUselerunlasuanudndusiianaiunsaduseslawasliaunsadudealaiuiunuianun
MAnIINNITHEARAZNTIINERNS M9 (Nilson, 1992) Fayar1vendndusinsauinsiuinla
Y a a 1 AvY a < a [ A PxY) a [ & & a 5
veeuTlanazinanesiaguilaafulanazneielvlasundndueivie usnisiu q
(Investopedia, 2012) visaidunmuAulumenvesanmdgnaididunanlunisinaulade
AATISUSNITNetiesA aglsinudiuslaadesnistundndun aunmdsusian

[y

Yo a a a dv a Yo a a I Ao v o Y v a
lpsuannRundne dnguslaalasuaindindnely audiddgunlddundnlunisdndula

& &

#9131438071 AAIENT (Net value) LTUAMLUANANNTENINaNSUSEUNAUTElewINsaud

D

[ '
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Calle

v
Y A

audne fuyuiisuised (1) nausslevifizug (Perceived benefit) Uszneusy nauselew
fuann I (Quality benefit/nausylevtiniumiid (Functional benefit) nausgloviian
N1IMOUAUDIAIUBNTUAl (Emotional  response  benefit)/nauszlovuniuining,
(Psychological benefit) nauselevianndeidsy/nmdnuel (Reputation/Image  benefit)
waUstlowidiun1siiu (Monetary benefit) (2) funuilsug (Perceived cost) Usznauge
AunulugUiRL/s1AHEATue1 (Monetary price/cost) ﬁunuﬁlﬂﬁﬁ’a@u (Nonmonetary
price/cost)/Funuitinainng@nssy (Behavioral  price) laun dunuainnisldiia
(Time  cost) AUNUNIINIEAN (Physical  cost) 1w AuliazaInllauly dunuau
ANUNEIET (Effort cost) hagauyuauinIngl (Psychology cost) AUNUTEUUAINIAN
(Sensory ~ cost) fiunuaameIaslun1sAum (Search  cost) funuiiinainnisteuns
N9 TYAUNISIAUSNTS (Purchase and service encounter cost) ﬁuwuﬁﬁﬂ%’umﬂwﬁﬂ
n15U3laA (Post consumption or after cost) @13 (Lovelock & Wirtz, 2011, pp. 162-
164 ; Kotler & Keller, 2008, pp. 161-162)
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(1) AuARIuNTRY (Monetary Value) Wuduyusnunisifuiignédes
FelUlunn5e nsAumaud Nslananss Msiiumande (Lovelock & Wirtz, 2011,
p. 164)

(2) AnuARuEeAN (Social Value)

Kotler, Kartajaya, Way Setiawan (2010. pp. 121-122) na1371 Tu

paadulnfufiegnsluanizoimuaransvoiandnsiu ffuilaasuausniuden 7
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2.17 n3zurunseausuiuA1vasiuilan (The consumer-adoption process)
Hunnsfinwdn fuslaaiinmsiSoudiferdundndoe fnsmeasdld uaziinnsseniuvie
Ufasudndasiesndls dausdn/guilnaasdesdlafunszuiunsiiiiefsgaduilnaliiia
arwalauanaassldnan e

ngufinseouuaudivesiuilaaasiisatestuiiosdns q dd (1) yanania
Whnenensmainaziinaiuanssiudmiundnsasiing uaznismaaeslindnsasiinl

[ a

(2) naugpouTUNANTMILINTY (Early  adopters) flidnwaugiuandsluanngulngnld
nandualuniends (Late  majority) (3) ddeniiuseansanlunisitnfanguiveusu
NAnSnuTusnSN (8) nguynidn (Innovators) asfimuAnmiudugu Fanislavanndnsioue
Tdagdrewupilvinguilldsansdnsdaueiuinay (Schiffman & Kanuk, 2007, p. 491)
(% . < A o 1 CYEY
N3¥UIUN158aNSY (Adoption process) Wunszuiunsiiludnisinaulavesynna

Jnaggausunteldeeuiu uinnssuduniendninnisidn aula Ussiliunauaznaaesld
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nAndueitu wansdyanageusuuInnssy dryananelanazded dlunelanazidnde

(Schiffman & Wisenblit, 2015, p. 453; Belch & Belch, 2015, p. 159)

MsUNSU/NMIRERIY

(Adoption or
rejection)
N5UTHEUNENAINTT
naumsuitywm/ 5 P YOUSU/NENEIN1ITD
A 53 la mMsUszifiuna UEELEN MR/ d
ANUABINIT 13330 et G 5 i
- Ll d Lol Ll . Ll ) Lol (Adoption or | | (Postadoption or
(Pre-existing problem (Awareness) (Interest) (Evaluation) (Trial) o postpurchase
rejection)

or need) i i i i evaluation)

aulideliios /

n15Useiliuna (Evaluation) MIEnde

i i (Discontinuation)
ASAOAU aallaisteriios
(Rejection) (Discontinuation or Rejection)

A 2.2 TumadaasuliAnnszuINN1sEansU (An Enhanced adoption process model)
111 : Belch & Belch (2015, p. 159); Schiffman & Kanuk (2007, p. 495)
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nsiedu seinAulidelloidnde Tuudaztunauveanisidn aula Usaidu neasliy
Y a ~ a | I ) 2 a a v a

Auslanvzinisussiliunaluldazduneuinanil FanafAoo1ainn1sHed 1unse

allsirelioseanisdetu (Schiffman & Kanuk, 2007, p. 495)

ANSNUNIUIITIUNTSU/AN5aUmna (Information) NNeT94
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wdnfusiomsiaiuiiequamuvesfuslaaluwnngunnumiuns muifeiidunuide
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