uni 2

WUIAR NOUE ENAITHATIIUI NI

TuN153981309 LNUTINANRATIIUINNTTULALAMATINUD I TVIBIRUN DU N

'
a ¥ a

B3935 UUTEYANATYEAIR NI : NTUANY TNQAUTIBINUIINT M IR YuBIATY

)
masys q3ugisnll auzdidulddnuienansuarauddeiifeades daldinauemuddiu
fadie ol

1. AwAn (Value)

2. ’eJWi’ﬁﬁ@ﬂS‘ULﬁ’e)&j‘Uﬂ?W (Local Functional Food)

3. WIRNT3U (Innovation)

4. FngAuviesiu (Local Raw Material)

5. UseaAsygnaoweeu [Asean Economics Community (AEC)]

6. WWUTINY (Business Plan)

AnA1 (Value)

AMAT (Value)  vuefie N155U3ve9anA1 MnKaUsElevunanunvesndnsdoa
(21w vesduiiea YN N) WalUSsuwieuiuaunulunisdnn (59A1duA1) wavauyuaue 9
\Neates (Belch & Belch, 2015, p. 779) AMANANIINN13SUIV0IgNAT (Perceived
value)

a

ANATTITUSINgNAT (Customer perceived value) /AnAgns (Net value) Ly
AnAfignA3uilasmaiuisuiisuseninsUssleownildsuausesuyudsenaiondi gaen
anid (Net value) Tnoifunasinssninanayselovisuaufunusimauauns gaimi 1
Usenau (Kotler & Keller, 2016, p. 150) AuAgns (Net value) = Hauseleuiisiu (Total
benefit) - AuNUTI (Total cost)

fatu Tunsa$rsandniiia (Added Value) azdioann3gmssineg fiozifiumausslovi
211 (Total benefit) Wiunndigawinflagvinlel Inslddunusammitgauiniiasyinld Ssazdama

VIinauAans (Net value) windu Fedioindunmuaiiu (Added Value) thunes



1. nausylesidunaniue (Product
benefit): nauszlevidunmnIn (Quality
benefit) /nauselovusiiuniing

(Functional benefit)

2. nausylevtifnunisneavaueanieasual 1)

Yoo a
(Emotional response) / EEURENTEY
nauszlavtin1enuidnine (Psychological > uaUszlov
benefit) dufugnAnlassiu

. wausglovtinunisidu (Monetary benefit) (Increase Total

customer benefit)

. wausglestiannniinau (Personal benefit) AALAN (Added

. nausglevtdanneldesy/nmdnuwal Value )
NMsuiAuen

3
4. wauszlevuauusnig (Service benefit)
5
6

(Reputation/image benefit)
|| AVSDIENAN

(Customer
1. Aunulugudmilu /91mdudn perceived value)/
(Monetary price/cost) AaAIENT (Net
1.1 é’uﬂquiumi?ga (Purchase cost) " valque) :
1.2 siuyulun1sufiRnis (Operating [Ana1n (1) - (2)]
cost)l ©2)
2. é’uﬁ/]ymﬂﬁdﬁ’sﬁu (Nonmonetary price)/ 42 An L
fuyuinanngfinssu (Behavioral price) I maaamﬁﬂmmaﬁm

2.1 srunuannstiaan (Time cost) (Decrease Total

2.2 frunuauAUINeIeId (Energy/

customer cost)

effort cost)

2.3 slunuanuininen (Psychological

cost)

adl 2.1 wanslladeiimnunaae1isuiaingndn (Determinants  of  customer-
perceived  value) 1l (Added  Value) INNITTUIAMNAIANTVDIGNAN
(Customer perceived value) Faoai3enin AMAENT (Net value) Towld (1)
ANUNENENIMATNTAeY unaUsglevidmiugnanlaesa (Increase Total
customer  benefit) (2) M35n1sanfuNUIBIRNATLAETIN (Decrease Total
customer cost) §991nkaRea 2 Usensi vliAnamAR (Added Value)
s?faLﬁmmﬂﬂws%'uiﬁu@mmam%mmqﬂﬁw (USuU3991n Kotler & Keller, 2016,

p. 150)
fau sRaasdeddnruneienuiiioarsamen (Added Value) Tifiutu Tne
wenemfiazandunuas Ineldndnin MWaumeneudfisselonigsge/Ussansnagsan

Wihiagyile (Maximize effectiveness) wagldninunengiuandunuaanvinfagyile g

fodninuseansninasan INn1sInasInineInsmiy (Maximize efficiencies) Aeasng



AR = nsiiunaUselevddmsugnanlaesiy - N15aRAUNUYEIRNAILALTI
(Added Value)

(Increase Total customer benefit) - (Decrease Total customer cost)

1.1 maiiunauszleviidmiugndlassan  (Increase Total customer
benefit) LHunslémnuneeuifiunalsslonilaesuiimuaiigndldsu Ussnaude
(1) iiiswaUselovidnunansnet (Product benefit) Tiun (1.1) WismaUslovtidunanimn
(Quality benefit) pafiflavestiuslnmieafuanaududalaesy (1.2) unausslovisy
wiid (Functional  benefit) Wudsglowindnues (Core  product) figndléduain
NARS0u (2) WinnaUselenisunisneuauenisensual (Emotional response) /iy
naUselesUn 199 1UInINe1 (Psychological benefit) L{‘Jumm%u%aﬂumﬁmﬁmsﬁﬁLﬁﬂﬁ’urg
Yo UsznauenasfidaluasBeaieatunnuiuseulundadasiffeiulde (3) i
naUszlewisnun1sdiu (Monetary benefit) Wunausslewifilasuidoisuiutuiisngly
videenaieninanuduAiiumsiu  (4) iuwauszleviduuinig (Service  benefit)
naUselovdilasuannisleuuiniseeg veusnandnuarusnisasa (5) iiunaUselen
9wty (Personal benefit) Lunavszloviilésuannslruinsvominau 1wy
nsliaugiewmae widaym Auugdieieg uigna  (6) diunauseleviandedey

% L3 %

nmadnwal (Reputation/image benefit) Wuanugiilaluaniunmvesmdndusinguilan

v
o = 1

U3 FeazPuagiunmdnuaivestiune

1.2 MIanfiunuvasgnAilaesau (Decrease total customer cost) \lu
nsldanunenguifioanalddetammafignddisly Ysznaudae (1) siailususaiiu
(Monetary price) 1Husimvessansnsinguilandely uaz () Wuneililasaity
(Nonmonetary price) M‘%@Lﬁuiﬂﬂwﬁl,ﬁmmﬂwqaﬂsw (Behavioral price) Usznausig
AunuIINMsldaan (Time cost) Wi (Energy cost) kagdninen (Psychological cost)
el En S

Turuiteidesd e fostuunugIfaioaiuinnsmnazquelity
o1 sviesduloqunw Tsdsrarenisainu s sviosiulne Taswlugaais
nelafluntuuaziiuamaniulifusyemsiesdulnevilvignédmieuiiazdioiuly

51AgeU MallaesldsiuAunsUS Uy lvE N SR UALEIANABINITTILANIZINZAN

UBINAN




mmsﬁaeﬁutﬁa&!%m‘w (Local Functional Food)

1. awsviesnuiaguanlagldingAuriasdu (Local Functional Food by
. . ddy d‘ v v v I
using local material) TunsaifiagiNe1veeiue s 2 dnwvuzAe
1.1 2115§¥W (Functional food) %38 a1msilandu emsidwmini Uy
A a a A A Ao 1y A a
g1snfinisivdunanlvi vseiudiunaundiegudn Weiinawauisavesnalnly
sumelunmsguagunimusedesiulse emnsilsiduduamstafuiinperadenuilaaie
iEsuguAnvseLieusIIlsald (RTAe a1sunsues, SuAuiui 23 Sunau 2557)
gmsaunndueImsdalszneumediulsznaununinivilsed 19guly
lnsfionaginsUssdiunidingrmansuasdunuimmiinivieseniguenmiloan i iy
fiugIu nafe dnauselovusaguainuaslifinaidudesnanig
Chan (2011) lalimnumuglusmunisinaugaduemsiiinaselovise
39NN FINUDNLNLDIINNANTENUAIULATUINTTENLABIND wazddlnud1AgyAonIs

o

Uugsgunnuazananudessanisdulse iWunissadamdhisnulasuiniswazguamds

9 9
@)

THhdwnIasdolugnamnssuenmsiiazdeansuazgy Jaldiduesesdislugaamnssuomisi
4 =2 L3 v Y A

rdeasiwaystlevivesemsaunmludauilan dreaannmalasuinisvesdseinauay
N1591909NYUU1EA199 NNUTTANAILINGUVDI81915V9AUTENBUME Uneaainnig
Laguinisuazdaiinuangunaianieg deazuanansiulusdazUszmauisUszmaaziiy
awe Feluunsassenvvibiduilnaduausazeraluguassalunienisdn fedndused
UINTFIUBENLAEINUY

NINNITNA UM TAVNNITADIAHedaUselevilususingg salull (1)
& Ao o 2 a = = v a &
Juemsniidnenmlunisdediueyyadase (2) Insuansieanisrediunisinieuas

<

1 4 = a v <@ a v} I3 1 a [ 6" [
HRAUNLLIY (3) UHUATUNIUNLLIITUADIABLY AR (4) dasuseausaslau (5) ann15onsdu

(6) asugfiquiululsadeldidusngg (Eliaz, 2012)

9

v
P=1

duusznovvesomsauam ifed (1) Tnaen uazlvius Pauan
awsuladings (2) fnnalsiuagsnyfivomnsiiflutuditisaneudiuuazasiaainesen 1
anAnmdeafiiliiAnlsaidla (3) unalsuaztisanainuidssvedlsanszgangu (4) fn
walsiiazninlsormsuazensidiluuivzdisanaudsdunisdulsauzise (5) ms

UsiAnueanegentaziinamazanvainsiinlamilug (Prakash & Dubois, 2014)


http://th.wikipedia.org/wiki/%E0%B8%AD%E0%B8%B2%E0%B8%AB%E0%B8%B2%E0%B8%A3
http://th.wikipedia.org/wiki/%E0%B8%AA%E0%B8%B8%E0%B8%82%E0%B8%A0%E0%B8%B2%E0%B8%9E
http://th.wikipedia.org/wiki/%E0%B9%82%E0%B8%A3%E0%B8%84
http://th.wikipedia.org/wiki/%E0%B8%84%E0%B8%AD%E0%B9%80%E0%B8%A5%E0%B8%AA%E0%B9%80%E0%B8%95%E0%B8%AD%E0%B8%A3%E0%B8%AD%E0%B8%A5

M13199 2.1 uanwimslunisiaundadueomnsguaniasnagnsnisnana iiedeasy

9117 UNN (Ravinder, 2013)

N3HEUNIWNATUNUF Y

(Core wellness)

N3HEUNINIA
szAuUIUNaNg
(Mid-level Wellness)

nsilgunniinsauuen

(Periphery Wellness)

dsnsedunens | - anandureswiidedeld | - nisiiuszaunsaiia - 5@ (Price)
uilna (Authenticity) (Experience) - ANUFLAIN
(Consumption | - iy - AAALALDIN (Convenience)
drivers) (Sustainability) Q’L‘Ti"c’mmy (Expert - #91 (Brand)
- A1u3 (Knowledge) opinion)
- AVILAYN/AIY
LNARLWAY
(Fun/enjoyment)
Q[N wARSTI UuIUY | KAnfusidnvazan KRS uHIANING
AR Soude anuluvedt | dnunings AUANAT HUSHI
(Product ool Wuunaeay Yhanas
positioning) et wazMainAL3
nauselowil fruensual | enunthd fauensual | enunthii Fauensunl | suntid
NARS N (Emotional) | (Functional) | (Emotional) | (Functional) | (Emotional) | (Functional)
(Product - Houpany | - Josiulsa - ANy - funsEIY
benefits) “Uaeasy | - flewan | - Fuw AYAINAUNE | - ANUEUY | - LESUNSS
T 2879370 - Tonas i
- SEAR - ANEUNY - Ty
- Alavunig antu
- Uaonsie - inguAmNg
1n9uINg
- SEAR
Ravinder  (2013) {J:U%Iﬂﬁﬁﬁﬂuz’jwmmiﬁdﬁﬁmmﬂww%’imﬁﬁ

nafe ermsiduiugiuveinauninwasUsuunsaidudinia lnedeinemsiaye1nd

AauANstnuINssuUsEnuudalidiu Wuduwsnilazdesdulsadeldiu vlidandenieg

= a da g e o % a Y
wardavamiann ludszinuiddadundnlunisussendldlunisndnevisquain faiu

amsguamiadoulesiuneuduega arudguamd duemsiifnuainidasuinis
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Aaun1ssuFvesfuilaalagganomsiiinliiinguainivgn wazanulueginian Tu

Y Y

Yo o

Usziuidadundnvesindnemsgunn
Mark-Herbert  (2003) l@finw1 n1simuILasnagnsniIsnalniie

a'ua%ummizjsumw (Development and Marketing Strategies for Functional Foods) Tu

£ a

Youlunszninmuiluemisuazaulug1re01misaunIm 53R UNTYANIMIY
Tyaie esvmemanidsenaudenisysannsifowasnsiaunansts uagnszuunis
msnsnana dedeslisveznatlunszuviunmsiannndndus nslilunagshanuuianain
(Market pull) Tagtiniauonisainanissan (Awareness) WiAnffuguilna sddediduisns

Waundnduauwarn1sUssendnisnaiandndun Jendadueivarlivun (1) auauda

= b IS

audueimis (2) anudueivesemisguaindsdesiinisi@eules 2 Usenis

i (Zechendorf, 1998) HuSlaATN1SERUSUNARAUNNTAMUTULTAIUWANFA19 UNANY

Y

seau o sdulngiinsiauinaeaiatuidnazldduyulunisiiignainaaudiags

a

(Stewart-Knox & Mitchell, 2003) Tunsaundnsdueiivg dsiudadudsdfgyfiasysan

s a

NSNRUILAZNTEUIUNTAAIALUNAYNSNIIAAIN Faunanudaviiauslunanagnsgsnalu
NSNAUILALNIINAANEA AU INY TIDIMTAVNINRATNANAUNTININTRANAIT F2NUA
LALADUAUDIAINUADINITYDINAA LA

NNSANYIUTENBUMIENTMAN®Y 4 Usenis Fedimnusiuiielunng

]
=

WAILLAZNIAAIATBINEN U9 lraIves01M5qun N (Mark-Herbert, 2002) unAutiazye
nstlAnwdulaeawanuAnlunsTRLINSEUIUATS
Mark-Herbert ~ (2003)  nagwnsgsnatiieasienuaiiulyiiy
NARAt9 (Business strategy for value-added products) Tuniswauindniualagld
s ¢ e ad ~ v v a aw
waluladdinmuaznagnsniseain Tunagnsiasiitunswieliladuglaseuasesdnidng
91913 (Proprietary ingredient) Jsuaniwansznuineidasiuauaindunisnwinieedin
Y v o e " A= - & 4 A ) ¢ o o A <
Juswdsdunadnsmvariilunisfinwdumiediolnenisasnms nagnsndfy Ae 1l
PolaTounensuUstundsd udsdinanasanvisuaziilsiielvnevaussaiunisidu
Auslamvziinsgensuuarnsuiunsuslan 1ieaannnisasnanst (Building a brand) B4das
ldnsnegeundndue (Product testing) laefiieivgyagysziliuisnismiaingimans

s a A

lngn1sAnwmnanddin (Clinical studies) Rsagulaiinagnsgsnaieasisamaiulviiy

9

a

nAnduel Usznausie 3 diudsil (1) nsldiludaseunses@nsiniems (Proprietary
ingredient)  (2) N13a379m351 (Building a  brand) (3) Uszifiuasn1snnsineaeans Lag

A15ANwINIeAaLn (Clinical studies)


http://www.agbioforum.org/v6n12/v6n12a15-mark-herbert.htm#R7
http://www.agbioforum.org/v6n12/v6n12a15-mark-herbert.htm#R5
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Wim Verbeke (2005, pp 45-67) l¢ifinwii3es msveniuvesgnie
pmsguan . Yadeaudean-Uszans aruiainudilauagiimund (Consumer
acceptance of functional foods: socio-demographic, cognitive and attitudinal
determinants)  @siuiutiafediudnu-Uszaing arwdanudlaasiirunfivesgndn

nan133delasyytiadadegdaiiudnsanvilignatvensuemisil Yuedivdnvusdiau-

a

U520 (Demo socio) AMuIAMLENTA (Cognitive) uazviruaf (Attitude) Yoeiuslng

v A o

namdelinnudeinyssloviiuguainvesemisauamdutladoiddyivinlnannng
gousy

Nina Urala ¥ Liisa Lahteenmaki (2007, pp. 1-12) I§Fnvusesnns
L‘U?ﬂlSuLLUaﬁﬁﬁuﬂﬁﬁiamWﬁqmmW (Consumers’ changing attitudes towards functional
foods) namsisenuianudesiulusmsguaiwluduanutasads wazUsylovives

91msgua Wudsddgvinliianseeusy
Ravinder  (2013) ldfinwuses mnufiguamAnazainuduegnia
LWltLlngIIUTDINaALATEIUTIBMTAUNN (Health and Wellness: A Mega Trend in

the Natural Food Ingredients Market) A171 “s555u%78 (Natural)” “UnsaainAiudzein

'
[

(clean label)” "&Ten (green)’ “Arudulinsredaiinasy (eco-fiendly)” “Audadu

Y]

(sustainability)” 1udrlndndeulduinlugnamnssuoinisuaziniosnnluyaiagiu

9

=

HASuguazATeUTIie aglidonumaiiieasisguasAnuguiian deliuaziod

a o (%

dnsnadanisgeadaiitedAyiig natandndadiinadiidnsinisiasydivlagannuas

U o = v

annsaaiemlsliiugndnemnsinesaumely 20 U miusnguslaaddndridnauguaimn

Laziin511ITNT5NAEARaTNYIZUNIN BaNITUBIMNTFUNINLAZIATOIRNFUNINTITUNUM

q

o w

ddgludiunainil Bnvialimsduaiunuianuaaiigliuiiesguainegidelilos 81m1s

o A % = | a & 1l
aGUﬂ’]WLLaZLﬂ’iE]Qﬂﬂﬂﬁ%ﬂ@Uﬁ]'Jﬂ@’M']ﬁaeﬂﬂ’]WLLﬁ%Lﬂi@ﬂﬂ'ﬁqﬂ‘ﬂﬁﬁLﬁ'ill?fllﬂ']WLLﬁ%ﬂ’ﬂllLUuagvm

annsadosiulsadeliiguls wisgalstanuanavnssudazmdganuimeaiunseasng
guaAlunsldemisuazAIeIlse lnuamzegediaemdenninudstume
(2) 91199098 (Local Food) vanefis 0111561199 NUsZe19UTI0AY

'
[ a

ogflumuszinalneirfngAuivildviediegluvinatunmeinielfiduoms uasld
UjURausefuinvatsiiegausuinduimusssunsiuvesaulnguazeeniuidueims
ﬂﬁzaﬁmmmﬂuﬁqm (Viedld 1saulnyad, 2539)

ownsviesdulng 4 ana (Local Thai Food) lnwasu dviueimis

IngiiloguamiiauIly  vuNugIuAsYgRanefieawasusungusy  91msviesdule


http://www.sciencedirect.com/science/article/pii/S0950329304000102
http://www.sciencedirect.com/science/article/pii/S0950329305000947
http://www.sciencedirect.com/science/article/pii/S0950329305000947
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UsENausme 81m15N1ABEIU 8IM1SAIANANN BIMsATAmile wagenmsniale daudnuyy
Huomsaunansnuadulamnmsiazgaumefivinayulnsluviosiu Salauaudfdug
fidsesugunmuenmiornammmslarunsiiugiu wasdufivensuvesuilanlugumy
(531591 otiumsunte wavay, 2010, U. 59)

ININUITLVDY Yeong Gug Kim, Anita Eves, Caroline Scarles (2009, pp.
423-431) Besmsaialunalunisuilnaemnssnitisvieaiieauas fuvegn (Building a
model of local food consumption on trips and holidays: A grounded theory
approach) wu31 fidadefiddvinasenisuslnpemsesdunarsasiuluwrdwiondien
leiuA Yadousegsla (Uszaumsalfimuiiu (Excting experience) nswanuiiannanudiie
(Escape from routine) AmmsleluguaIn (Health concern) mnuffildannmsiSeus
(Learning  knowledge) Uszaunisalluafn (Authentic  experience) AuLieades
(Togetherness) muAnila (Prestige) Asgslaanuszanmdusiadulsidiu l6du linau 16
Ausa (Sensory appeal) WA@NINWLIAABUNINNIBAIN (Physical environment) 8Ny
USEanImIdns 1w L 8¢ n13Ane tagtaden19a3sinen (Physiological — factors)
ANNYBUsE ISl wavaundIrea sin

Martinez Wagme (2010) lonaniils Local food systems : concepts,
impacts, and issues) (S¥UUBMMIBIAY : LAN NANTENU warUszidiuliyyn) annnmsa

YDITEUUDIMNTN IR ULNITENTIINIUNUEYBI8 1M TVID DU %QLﬁuﬂWﬁWS’]ﬂ‘iﬂjGUEJQSUUWQ

(%
a aa v

V939819 MIITwazesueisdnyurUIInATRduLAZENGR BnTalin1sd1ianneiliin
LATYFNIUATNANTENUABFVAINYDITLUUBIMNTNOIAY HAaigitesiuseninessezau
QHFans N1INEALAZAITUTIAA WAA1I1MD90UILRBNAINNITIANITNINITARIN 13U
= U Y oA Y a = Y N = o Y
neasnsinisvelaenssluduuslnalunaninunsvediunseludlsassudadinisdnssuy
Jueeed eflunuasnssedesannsaldnisnaianimsilasdsduilaenseludigndvie

v

nMelagnsliiuguilnadaavaiunsaaiieeenuelags annwaann1TITedmuiie s

Y

Y a

vioaduvliiAsm s AasugiaviesiulaglnvuInsviesduificng :mssunssudmiios
ffaliianunsoaguiinafuidnuurenduiesiuazanunsnannislingdanuvienisUdos
wiasaunsean

lowa State University (2014) l#fnwi3es nansgnulaiasugiavedeimis
visdulu lowa (Economic impacts of local food in lowa) Wuin qmammmﬁaaauﬁﬁ@ia
\AsugAaveslseng lowaldiaiorennuneenvesngum it nlussuuemsosiu

(Regional food systems working group) %alé’musawﬁayjamﬂ% 2012-2013 Ingsuiloniu


http://www.sciencedirect.com/science/article/pii/S027843190900005X
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naNoIMITTRA 15 gy Fsteyaanmsiadull 4 Ussmsvesmsiasunlasinuiasugiod
Atuludecsieg fiedl (1) sonreevnsiiodulaanunsng (2) mstesmsTosaulaedut
fannans wazan1Tusnag (3) msassnuieindunansznuainnisndneimsviesduly
nsrUIuMTaNsidusylevd (4) anmadesveaduyulaungy lowa’s Regional Food
Systems Working Group (RFSWG) Lﬁeﬂﬁnﬁaﬁfua‘tgumiﬂ’wmizwmmsﬁmﬁuhaﬂué
RFSWG  IddnmSeusienu 2 Ussmsdadunaaniassnisiifae Tud 2012 Wunansenu
LAY AN UNTIUTTUUDIMNTVIBAY Heimaimeunslud 2011-2013 wazngs
FuYeITEUUR M TTesiuves lowa  Awstlud 2014 Tnefnnssauilefuduusnluseiu
aafs agvhanandlafienisianansenuyuvuegauiaeiduius fussuuemsvieadu
MsfmunsEUUeMsTiesiuly  lowa dslull 2013 ldsesuefusedwsingeglunisle
foyafigndesefansauiasugialudinvesensviesiudsiodnduussansnsifsafudeya
1315815 (Agriculture) s¥UUB1M1S  Journal of Agriculture, Food Systems and
Community Development

AsfilfiFousdo (1) nswidedemisluseduiesduiinnuiviniy
Hasnsenefiddludantunaznainaunans 1wy 51 Grocery wasdmaansinsangly
daguslan Snvensasanudie (2) ineesiinisdsaamsvheudunisadisny Seesdd
wsunnued Thiflvuelngfisanefiavadessaninmanauinnisudn Jeazviliaa
ananiagldauunuaiesdngls (3) msamuvesgumiluemnsesdutudunuiuiefias
a¥umsaiienuld @) Tueadidunisiou  Sududosordonisatuayuunntu nenis
é’]’wnmdwaaL'Euaqumﬂpﬁiauﬁaé’mawmsﬁaqfﬁ'uﬁ%a?mmamauLmuL%amwgﬁﬂmﬂsﬁu
Tviusy lowa

Dunning (2013, pp. 15-16) 1§@nw13e4 Research-Based Support and
Extension Outreach for Local Food Systems (s3d87ifinsatfuayunnsvensssuueims
Tosdn) Feietndeslonta fail (1) fnsAnwuazdsiaussansnmussnsunsnusaiteniy
nsuslapsTashiu ANITTUNTTILARSTIAENEEsTRTiNEaAv B ISR Tae
WasuwasnnunAnnsinudaiuiiagfadeduinunansiugnludauslnade fee
ngugn 1 eluainaims 1 919 (2) arwiliazninfiiuguassafidrdlunistonms

Y a Y a

v c{' o I v Y d' e.'/ d‘l’ d'
NO90Y Wummwmmul,ﬂuwwamLLaz@"lmaaﬂaLLazIamamzawamu nsUasuwUaslung

Y
(% '

FONANAUNIUNDIDUALT 4 UMY NENEIDINNSWNTNRTINITTDDNVITNOIDUILAUTULS
Tunguunsnues (Ross et al, 1999) 31nnuideladin gunsnuasmulaguinsiaeiidmvane

uana azduguuuunisantiviin 3nN1suNsnEIRIUan nwIngoukasuleuteaziinisTi
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udyn Nsd1TRviavesnisunsnuasluaauniinautazn1sunsnugsluumInede

Do

e

7984 MY MITVRU NMIINMENIUTIverIINg1aelaglsiiese i sieligusiana

De

v YV

Fonautu waznsidnenimedisgaiiennudisauasinisunsnuadluiiuvievesd Faax
A 1 < Ao a a ° = o w
fodndunsunsnuganiiusednsuanmanlagiisanviednnn

N19IAUSA15AIUTINGD N15T8IEANTINED “D1UNTTesdn”  lagendy
wUIAUANLAZNITUNUR (The cooperative extension service (CES) and “Local Foods”
(LFS) as concept and practice) 1wl 1995 1n1561539n1539nveauyy wazn15ues CES
Fiaussaunneg finnssuitanisatvayuiiasgaluveunvesnseuass llengtoauas
VENEINTFIINYIA MaenaunIsinisatvayuiudunsslunmsiineldieaulavuinisuay

FUNN WAENISNAILILATYEAY (Warner, 1996) Benans3demaniiydn gusuduuilduaglv

'
= = A 1

nsatuayuaneItasiu CES Tu LFS TnuAnsisunasiinsodnuiuasaunsingueisios
wazdoindunisuntdominenssssuvifsie laefinisysil CES waznislimnuneneuly
n1snseRuANIug  uaziinisldmnnsaldimiunisdrsiagueuy n1sveren1siiuinisiag

[

AAIUYDINOUTIILABEINTTIBUNTIIUTNTRg 1L NI A1 U AR LN

143AN334 (INnovation)

u¥ans3u (Innovation) Judud U3ns vennuAsRsuFIlmianngndn (Kotler
& Keller, 2016, p.G-5)

#519855AUINNT5U (Creating Innovation) Wunszurumsusuldsuanudn wie
mMeUszivgAnmiludosemaviostiufioguamilaunsaainsnumliiugndn Inensondiaz
Y

1. ¥linUaIUINNIIU (Types of innovation /Innovation typologies) TLuUNAY
wihitld 4 Uszns &l

1.1 n33UUNT (Process) Usznausie
1.1.1 nszurun1sudanssu (Innovation process) Wuuinnssufiinain
Funounsadrautanssusneds funsulunszuiumsuinnssy
1.1.2 nszurunsluntifingn (Core process) Huutanssufiinaniuain
nszurunstunthiingn leud (1) fvuaniswienisaaan (Scheduling) s Swinnssudn

o |

zUaln5uee9ls (2) sEauusnis (Services level) Wiy JUIRNISUINTSEAUNISIAUSANS

=)

LY

anfdusailuluuinasudietuuaisesuemisedisls (3) dnwageanssuiIuns
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(Nature of process) {uufmnssufiinanduneulunisliuimasousumatimgndiluss
lizamns msliuinisseninesenssomis (4) unuinvesgnen (Customer  role) 1w
uinnssufiinduannslignéndidiusn wu Wignduiuussdunyldiesdnemeduanuse
THu3nsmuddafianizianzasesgndi (Customization) 1wy dseuiiia 3 og1a gUi 3
aghaudu
1.2 Fumstaue (Offering) Usznausme

1.2.1 MsMnuauURandueinazusnis (Product/service performance)
Huuanssuiliina1nn1siinunsenanisinaIueeu3nns 1wy sEevIaIN13Tenes
ayewnsuanlinisiu 20 Wi uassyewnssualiiesiiu 30 wiit Budu

1.2.2 sguumslAusnIg (Service system) Lﬁuu’?@m‘mﬁlﬁmmﬂiwumi
Wiu3n1s Megramsdnssuunsiiuinisludemensusenaunie dheugeemis/n1snsa die
fousu fensiu devianuazern [Wusu

123 nslHUsn15gnAn (Customer  service) iuusnnssuilinain
sunuunsliuImsgndn 1w nsilignAtuinisfieaiieliiinanusiaga gnAuinig
vy wifnalruinsynd sefunstiuinsgnénidudn udu

1.3 n1sdenau (Delivery) Usenaunie

1.3.1 99914 (Channel) WWuuinnssuiAinaindemnslunisdsueuuing
vidorownanisnann WugnAiidanueadedusaniu gniniilnsdnyiaes gnAniiiluniy
vhsveshudumesidnvielnsdni (Jusu

132 791 (Brand) uuimnssuiiinainnisaiiemsiliiinnisidnuay
@suasInINdnEal N15as19ERanEalngT (Brand identity) Tuilidnwazianizdl N33

UAANASY (Brand personality) 1 $1181M15A%WRIIUI Neladn wanine Iz lvlan

(%
v v

Va5 u 1 Jusiu
1.3.3 Usvaun1salgnAn (Customer experience) JuuinnssuiiAnein
msafaszaunsallianugndn wu Swyemnsindliandlaneassdy (Dudu
1.4 n33U (Finance) Usznaunig
14.1 Taiaagsna (Business model) iluuinnssuiiAnainguuuuves
5379 1 wuuydwl deeiatsemisinglulsssy $rukuu Stan alone  Usenaunig
$MUDWT/ANMANTVIAIMEY IIUBIMTVUIANG SIUMNTVUINING  (L504A NAEATIN

wazlUsuavie wWiUUTIN, 2555, u. 281-282)
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1.4.2 \n3etnenisainnaan (Value network) luuinnssuiiinainnis
dapuuaznsaiienueliiiugnen (The value creation and delivery sequence)
Usenausmie (1) n1sidenAmAl (Choose the value) LAl (1.1) N15HUsAIUARINGNAN
(Customer segmentation) (1.2) n1sidenuazAmuanain (Market selection focus) (1.3)
mMsfmuasuvtanansansae/uIn1sitaaen (Value  positioning) (2)n13a319RaiAN
(Provide the value)laun 2.1) nsWaukand el (Product  development) (2.2) A5
WRIUIN1TUINTT (Service  development) (2.3) N15AMUATIAN (Price) (2.4) NISAILNAAY
and1 (Sourcing) N13a¥19AnA1 (Making) (2.5)384114n159AT MUY (Distribution) N3
TU3n3 (Servicing) (3) M3AeansfiemiA1 (Communicate the value)lgia (3.1)maga1u
918 (Sales force) (3.2) NM3aaLa31UN15918 (Sales promotion) (3.3) N1slawaln (Advertising)
(Kotler & Keller, 2006, p. 34) hmﬂszLﬁuoﬁ’aﬂdnf‘:mmmﬁui’mﬂiimﬁ'aa%ﬁq@mﬁ%ﬁmlé’
(Added value)

° .
N32UUN15 (Process) n1sueaue (Offering)
(1) 2) (3)
o I Ry @ 5)
NITUIUNTUINAITTU ASTUIUNITIUY NN WIUATUNAANEUN v a o o o
o o N SEUUASIAUSANS A3kAUInIsanA
(Innovation wuvvan (Core LazUIN1T (Product/ ?
(Service system) (Customer service)
process) process) service performance)
) . = .
N19891ay (Delivery) N15L41 (Finance)
(8)
(6) (7 o 9 (10)
. Usgaunsaignal - - Y
VDINN M3 Illl,ﬂaﬁjﬂﬂ LATBVIYNITEAINAN
(Customer i
(Channel) (Brand) ) (Business model) | A1 (Value network)
experience)

A 2.2 siavasuinnssy (Types of innovation) (Doblin & Deloitte, 2013)

2. YAAMUAINITAATUUIANTTUNINITAANA
2.1 wIANTSUAIUNEAS I (Product  innovation)/gUuuuYasuinngsy
'gﬂLLUUﬁuaw’s’mﬂiﬁmﬁqiﬁﬁ]ﬁaﬂumsLmsﬁ’umqqﬁﬁﬁ]LﬁaiwszaumaﬁwL%f\]mmﬁé]’j«,ﬂmmd’s
a11150 wuseanbaly 3 Uizmmﬁﬁwé’m (Johne, 1999) lawn winnNssuAL HARSUNLAY
USN15 (Product and Service innovation) WinNSINAIUATEUIUNNS (Process innovation)

LAZUINNTIUAIUNITHAA (Market innovation)
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2.2 UIANSTUATUKNAANUNLAZUSNIS (Product and Service innovation)

Huudadendrdgiianusenmamisuwinsaseselaluungsia lneuinnssuniudainaiiay

AUATRITINTIUSUUTInan minasivasTuvanieatunagyilugsiadsendanileaie sl
n1sUSuUsuldsunUasnuNaniunlazuInITUesgInIee 1eneusINaeulautiulU uAY
drfyeenedsdmsunisiiiulavesgsialussevend (Hart, 1996)

nanAnel (Product) Ludsldwila@ainavsunnataiioniuaula n1s
[ % Y A a - o & - v a o ¢
Juidves nsld ven1suslaafiaunsaneuauenudndunsonufednis Handud

UszNoUe F9999/aUAN USAT AU 0147 99AN1T ALAA TUNISUILAUDNAN AU LARRIL

¥ = (3 U

zAOILUIAUAANERS Y (Product  concept) LIARTIIHUISINAYzNalanEn Al

Y

° Y Aaa v & = v Yy o oA [y a o & 1
@mﬂqw NANTINTIININTU LLagaﬂUmgﬂﬂ‘W?jﬂ ANUU "\NW@QELGUWﬁQLW@U?UUEQNﬁWﬂm%@B’N

'
A 2

ool fesefumuAnnansiae (Product idea) Fsiiausndnsdasindululs igdans

€

ALABIUNAUDADANAA HDINAIUAANARNAUNNULAUDLNAAIALALNAND UNUUADIT
) ¢ . =& & ad Y a & o a v ¢ o & v
Aanwal (Product  image) #aluisnsnguilaateaiudnenmvesnindne el feq
WALNANABY/USN1T (Product development) tiialinA3taoiiuin A1UAA NaRAA
Tulundnduel/usns fenunsavheuls (Kotler, Bownen & Makens, 2010, pp. 667-668)
a . 2 a a ao | =g Yo a1
U3N13 (Service) Wufanssumaasughanidnauslnedeniilanuaniie
wildlpgasnenaaliiugsuuinisannisldussnu inveanuduiesdn d161uieniny
AN LATVIYIU WID52UVUDENIABE19NTINI o ld1anea81989na15u U NARA N
UIN15 Usenaunie 2 @1 f9il KAanAu9/USn1snanwasusniseasy (Lovelock, Wirtz &
Chew, 2009, p. 546) visaidufanssunausylevi wsemnuianelafianunsanevausaniy
AeanslinngnAls usn1sasiauuand1anduanddinunig W dauvainuany
¥ = a & a aq o Y v Y v P 2 o
MeAUFULUL Leenusmsiludenldansadusesls uagludedddanunlunisiiuing
WSz UINITARASNINARTULazUSIAALULIaLAEIAY (Lovelock, Wirtz & Chew, 2009, pp.
86-87)
3. YAIMNTIUNIZUIUNTS (Process innovation)

WINNTIUNTEUIUN TV UNMTTIUTINAMN MDY UUNTIY uifley 53u91anTs
U5US8NT2UIUNITNNGINT (Cumming,  1998) Uuuuisnanululyisesany unving
U58NaUN15HYA I NLUTARATILILULEY WIRNTTUNTEUIUNTAgYIInAnUsEanTamn
Tun1sudnuesgsne Jeezamalmaunulunisudnanadiasyuilaanazlandadumnrsouinisi

151P18A018991380199 LA UNGA S UNYTaUTNTNLAMATNRLLINTLUATIAIALAY
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4. YINNITUNITUINNS (Management innovation) UIANITUNITUINT (Types

of Service Innovations) tiasa1nuIAnssuUSNswaznszuIun1sHaIL biladau Tuwin

[
v A

Foufugniudedinsdaviaveuianssuitinnluuinnssuiitdes fsh (Zeithaml, Bitner &
Gremler, 2009, p. 254)

4.1 uinnssuitdrdyunn (Major or radical innovations) tuu3nislvailu
naafisslaifinsAunuinnou wu nsdunuuinisinsiainszaradeslusfinuazuinis

yudwasilinauenmannszaglunilan winnssudwiuinazifgitesiudeyaneuiames

¥ U a

waluladNineadeaiudunesidndauinnssuavifeiuinnssululves EBay \Wuuinnssuiile

o w (% a [ o & [ 1%
AMNdAyiuuInIsuIntazsiluaudusaszaulanaay (Global success)

'
a =

4.2 gsnansuaulug (Start- up businesses) Usgnaualeusn1sInLdmsy

k]

nanlanaIAnEagalaliuInIsEs N Su AN NN UaLEIRINADINITHNDE

4.3 U3n15Inal (New services for the currently served market) d1vsunann
g VoA v g & = ° v 9 a a Lo
alvusnistudagduludssiuilagnereunazdiavegnaludagdulugsiausnislmigeing
9 WA WU easInANAazdaueUIN1sdmMS UL UNIANS UG BRI NuRidmiuin

=

o A o | o9 vy & a v o & v & o o
aau‘ﬂqw’]@\‘iﬂﬂwuu{l’ﬁm LiEJUELUEJIu ﬁau’mﬂu’ﬂﬁﬂULﬂﬂ ﬂ‘m‘f]aﬂﬂ‘um LWuau L JUgULS U

guandmsugSnavamdmugSnavan @aeun13vneImns daeuauns N1 NsidnaNnAY
Husu angnistuazthiausnsdwiagdumesidnuueaies

4.4 n159818ATSIRUSNNS (Service-line extensions) LUuu3n1sidunisuene
AU evesaenanf /A e ANTiTley 1wy Sudumadlnl ddnngraneiaueuinns

a

Tyl swninendeiauondngelu Suomnsiauewylval fegady Huaientaxduingiv
Tyl e gl didugeslu Hus

4.5 n135U5UU39U3N15 (Service improvements) Junsvlinaslusnisiivi
ogiTuITIIITY AU MATY nezruNmstumeunsliUINTINEANBTy

4.6 n13UFUUTIFULUL (Style  changes) iuuinnssuuinisitosunuei
HANTENUABNITIUI onsuallasyimuaRvesgnAdy nsusulalidvesdinaiu n1sususuuiuy
mswnsneasmtinauluiulidusueuuientu an?%auuﬂmU%fuﬁqW\Ias‘ﬁwa% N9

Aoanseuuled Hudu (Zeithaml, Bitner & Gremler, 2009, p. 254)
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[ 1.1 NIREU/NTTANTIANAENETEALR TN (Business strategy development or review)

1.2 NMeWmUINagnEN9liLIN19luH (New service strategy development)

1.3 NN78519879AANNARA (Idea generation)

Tunscln

= & o ¥ o o o o = f
AMNAANNAWNIasLAdALfN LN HLEN g T

Tdrinufiag
(Screen ideas against new service strategy) 1¢101 (Stop,
1. NNFITNY
RINAIUNTIN o - . = -
- > 1.4 NIREULUIAMNAANTTIELTNTLazN s sz iliumauAn
AUNIIARURY A )
< N (Concept development and evaluation)
(Front-end Tunsdln
planning) Tadeinufiaz

Test concept with customers and employees

1.5 N133LA91EYgsNA (Business analysis)

negaUANNgINITanIi lsuazAne ANl e
\ (Test for profitability and feasibility)

nisUfjiiEinnsmesaugluuunigliiEnig

(Conduct service prototype test)

e 2.2 nManndaaumnann (Market testing)
2. n3dfjiiEnng <

(Implementation) NNINAKBLILITNNTUAZEIULTZANAAIAD L

(Test service and other marketing mix elements)

2.3 ﬂﬁﬁ?ﬁ’w’auﬁiﬁ'ﬂ (Commercialization)

g 2.4 nelszifliuNan g uAINITUUZUNNARS T (Postintroduction evaluation)

AN 2.3 TURDULAENIINAILIUIRNIIUUSNNS (Stages in Service Innovation and

Development) (Zeithaml, Bitner & Gremler, 2009, p. 256)

5. dnunsHaAnSMTUSANTIN 5 Usenis sl (Kotler & Keller, 2009, p. 634,

Schiffman & Kanuk, 2007, pp. 485 - 486)

5.1 UszloviluidsmsiFouiiiou (Relative advantage) usziudafuslna
Ie5uiReiunandusiimifimilonindudibu

5.2 anudhiuldfiuaudainisvasgndn (Compatibility) Lﬁuizﬁuﬁqﬁuﬁm
sAniwdndaeiivdanunsadiiulaiuanudenis eden wayn1suiRludagdu

5.3 anantAndudau (Complexity) iusziudandnfusilnifinnuduinias
vhanudla vdeliidufiusngdaauinnuantfiniedsnsldndnsueilniaziilugnns
goUTUNANS DN

5.4 arwannsanaasdld (Trialability) WWusedudfuslnaldilenannasdd

NAR 0491 LA 51;§U%Imﬁiamamaaqwémﬁmsﬁqqﬁ%ﬁﬂﬁﬁiamaﬂszLﬁmLazﬁmaaam%’U
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Y

wAn sty nagrsiinmnanadnlfuuugtoanvietouanvesiedrafielifuilaain
naaodld

5.5 AaEINIsadanmiiule (Observability)/a1usafndedeanshe
(Communicability) {uszdudeaauifuazUsslovivewdndnsiaunsadanaiiuldie
Hegreiiiiuldtafe undudsaansaunsnszaneldegunaduduiannsadudalsagii
nsduaSuldienindudnliffnu (Kotler & Keller, 2009, p. 634)

nszuIUNIsBaNsuauA1vasuslaa (The consumer-adoption process) 1iu
mMsAnw1dn fuslaadinmsSeusiReadunandas fnsmeasdd wazinsveuiunieufias
wAnSnsiogdls Fwsn/duilaavsdesdlatunssuiumsiiiiefsgaduilaaliiAnaaiy
aulauazvnaedldndnfurity

noufinisvouuAuivosiuilnnasifisadostuiFosineg dd (1) yaraaiu
Wmnemamssanagiinaiuandaiudmiunansasiin wagnisaaeddudn sl

(2) naugpouTUNanTuaLINTY (Early  adopters) fldnwagiuandrsluanngulungnld

9

a

nanAualunIenas (Late  majority) (3) 1%§aﬁﬁﬂﬁzﬁ‘m%m‘w‘lumiL%ﬂﬁaﬂﬁmﬁaau%’u
wAnAueiLINEY (@) nguynidn (Innovators) awsinuAniufuin Janslevanndnfus
Tyiagasuugthlinguill#3anuanfasinntu (Schiffman & Kanuk, 2007, p. 491)

6. N3TUIUN1TBBNTU (Adoption process) (unsimunnsdndulaiiseliles

LﬂW’]”Uﬂﬂﬁ%i@@ﬂﬂﬂ’ﬁ‘mﬂ”‘ﬂﬁﬂ@u%%vllﬂﬂﬁ‘ﬂaiﬁﬁ[,uujﬁ]ﬂiill LUUﬂi“U’JUﬂ’]SWNﬂ’]UQ@I‘\]

2.

1 [y [y a [

ezNLmawﬂﬂaimmmﬂuwamm%ﬂwﬂuwwﬂlﬂwmmiaamﬁlumamm%uﬂumuaww

9 Y
i
[

%x‘iﬂi‘”‘U’J‘L!ﬂ’ﬁEJ@iJﬁ‘ULL‘U‘U@QLW&I&I 5 “U‘HGIEJ‘HGNU (1) A1339N (Awareness) %uu%UﬁIﬂﬂﬂ%LiﬂJ

Y

Snuan Aneiln usvinseaziBeateyativafunandue (2) aula (Interest) 1udud

Calle

¥

Auslamvzaulandnddt Insdunseasideadeyainetiundndadiini (3) nsUseidiung

Y
U a Yooa

(Evaluation) Wusuiiruslnaaefiansundemnumunzauiisznaaedldnansom (4) n1g

Y
(%

naaea (Tria) WutuifuslanazBunnaeddudnfusiiiofigainuevemanias (5) ns
gou5u (Adoptiony/msufias Wuduiifuslnadaaulalindn fusiedsasinane (Kotler &
Keller, 2009, pp. 632-633, Schiffman & Kanuk, 2007, p. 494)
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msgeusu/mssiofu
(Adoption or
rejection)
m3Uszdunendns
Aeunsiuilauy 5 — geuiu/nevainIste
B ve 1 T SR MsyeusU/MsAenIY Postad
AUABINTS 15340 Anueula misy Postadoption or
o (- N (- Ra ) g ) B (Adoption or ™ B
(Pre-existing problem (Awareness) (Interest) (Evaluation) (Trial) o postpurchase
rejection)
or need) i i ¢ i evaluation)

auliseiiies /

n1sUseiluna (Evaluation) o
MIENTe
i i (Discontinuation)
MIRDA amilaisiaiile
(Rejection) (Discontinuation or Rejection)

A i 2.4 TunadnasuliAnnszuiunseausu (An Enhanced adoption process model)
(Schiffman & Kanuk, 2007, p. 495)

lulunatiagifgatasiunisdaasuliiinnssuiuniseeusu usuausienisi
Austaadilisdamviseanusienis waztnniseainvzieanseauliiinn1s3dn awaula 4
n1sUszliung dnsneassld dn1sgeusunsesediuauaidu naentuguslnaaziinig

UszlHUNaN1INFINITUOUSUNTONENTINITTD FIrzdanasalloludinisuausunsanisse

%4

au vssiinAduldneilieidnde lukdaztunouveanisidn aula Ussiliu nnassiy

¥
¥ a =

nuslamaziinisuszifiunalundazdunauinalll fuananalatinni1saadiunsaniull

Y

seliietweIn1sgoTu (Schiffman & Kanuk, 2007, p. 495)

o

mqa‘uﬁaaﬁ‘u (Local Raw Material)

a v

awv & = o a [ = = a
ITUIFYLIDIUILANWIINOAUNDIOU 4 AA IWLLﬂ AALUUD (L989518) ANABETU

q

(MuBeA1E) A1ANANY (WY5U3) kaznmlel (@519 3sl)

o/ a 4

1. A29819INDAUNDINUNALALD

9
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N =
NNLYYINT

ganoau Tuoau SuUszyuduiinsnindy vse

wnaldUa e wnawa sanietutlaanie wikd

AnuUL

v v

ganeaufudulnan Auduaiu @1 4 sunduan

U

LESADNUNT ATV YIBLASUDIYNS

o

AN Lel

TuAwduinan vSeldunausanaueinis Yresuad

F8TUAN LAZLATYDINIT

venseunazlugeuilsansuusenmududniu wie

wndlduausis ufile Ungesaniy

ANVUNY

YONDRULALIUBIURY A1N Yi3aMNBY INUINSA Use
Uzaluuns Lifuaansziluiiv desanusenas

any!

AN
.

p—

gansauwarlusay ansulsemuduinidy vse

Uzaluems snduenanld uilaanzdn

MeUNIUNAUINIUNEDAN WAMIDNLEU

(ﬁm : mumﬂmmamam, 2549)
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2. H188197M0AUNDIAUNIADEIY AINIANUBIAY

9

Jwdanuetaty  Wudwinmeuaunasdudminidovaiu diaguazi
] = ad &, 1a o 3 DY) o A a a0 w [
vieuiie dundulngiaiauiunles asetuiulsemaany Feigasugiand gy laun

o

[

117 (W) waren9nns wenantu dalimadeslrdnivaznisvinuseus dauiunsuseus

[ 1% (%
0 ISIY a v v o 6

U J919N158898R U I UUBAY Usuus nsede NNSIUERIUN I ULAEIEISITIUYIR NSV

[
o A aaa a

doinlukaiunles wagnsdudaiunluwvasidug GANAY a1sunsues, auauiun 21
§unAw 2557)

nnsasadeuinyga wuindivdadaniuuintu nenuinduvaiiendue
Tuwiigauaranviveswitnludluuinalng Wesiu 265 wia Faduvarfienenainuiin
T 134 gila lnelularaindnsiu @laiuganedv) 7 9iia wasvatsvdaduvarenend
k4 a [ v a a a ' 5 a = <
aaatiunslnalduiuilaiwnsainfuneuainmasuuinuduilesludsauiy sady
wraanilla 919 Yanlnanund Yainewawnd ieasqidule (GANWAe a1smunsues, dudu

Uil 23 Surmu 2557)

JanTanuaaane Taananumantanulan
LU Y97 9. 91U9ANY TRSLUAIUANIaRuUaN
LU TV TUNUS D UEUNILT YIS INAUIE FuaUs

1A 913199 9.91U99A8 1ABIIUILINTUIULADU

WowAIAN LiedLESNIYIDITEIvIT I IaLazasIs
selatiritiu ey a.ugla dlugiusznoy | yodn

DTN YATNTWALYINUSEUNTA Aen15e8nIuUan | httpy/technicfarm.blogspot.com/201

audtles Fsluiuiiivagngunanesin Tnguar | >/0%/blogpost 47html

winlvansavfeseutazidundouvosinduanany dvsvandn  Uaide wazvawiy
yanandlunudadinisuseninnisiiennisainvatniuilvesie (USEN aaun. 310a
(W), AUAUIBIUN 23 SunAN 2557)

o/ a 4

3. JngAuviesiunianans Smiamusys

Jwrdaumsysinald o1 uazndadueisne nansineasveanysysdu
vosifiguanasadenteldiduiu loamzvonmiuduruandounsiinneg  wasdu
uwidwdEniina  lesnddumanuiuiy  mesyFiaduundsmdniniauidennes

FIUDDIMNINELAAN T WIUNUTLANVDUNYIUT (FINTANYTUS, 2555)


http://th.wikipedia.org/wiki/%E0%B9%81%E0%B8%A1%E0%B9%88%E0%B8%99%E0%B9%89%E0%B8%B3%E0%B9%82%E0%B8%82%E0%B8%87
http://th.wikipedia.org/wiki/%E0%B8%9B%E0%B8%A3%E0%B8%B0%E0%B9%80%E0%B8%97%E0%B8%A8%E0%B8%A5%E0%B8%B2%E0%B8%A7
http://th.wikipedia.org/wiki/%E0%B8%82%E0%B9%89%E0%B8%B2%E0%B8%A7
http://th.wikipedia.org/wiki/%E0%B8%A2%E0%B8%B2%E0%B8%87%E0%B8%9E%E0%B8%B2%E0%B8%A3%E0%B8%B2
http://th.wikipedia.org/wiki/%E0%B8%94%E0%B8%B4%E0%B8%99%E0%B8%94%E0%B8%AD%E0%B8%99%E0%B8%AA%E0%B8%B2%E0%B8%A1%E0%B9%80%E0%B8%AB%E0%B8%A5%E0%B8%B5%E0%B9%88%E0%B8%A2%E0%B8%A1%E0%B8%9B%E0%B8%B2%E0%B8%81%E0%B9%81%E0%B8%A1%E0%B9%88%E0%B8%99%E0%B9%89%E0%B8%B3%E0%B9%82%E0%B8%82%E0%B8%87
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A7137A

#un: vdanlawaudy, 2549)
UseyANLATEENARNTEY [Asean Economics Community (AEC)]

WudhmnenissiudiduveslseinaaniInendeu 10 Usvina Usenaumie tne

a

| a N a s a A aa s o A4 a o
NHT 17 LIYAUIN WLALDY ﬁﬂ?‘ﬂ:ﬂi @‘UIWUL“UEJ wWaudua ﬂ@J‘I/q\lfm LL'ﬁS‘UEbLu LNBLNUBDIUNR

1 U o ;%

AoTeaiugA1 LaliudnaduasanIsuleatunig suasegiaseaulan sautaniseniu

' ' '
v v o a

MUl liiuUsemaaunn daasuliginiaianuasgdans duas Usevivueds

o

a
UR

)}

Usey1ANLATEENA9TEY (Asean Economics Community-AEC) B 115333
MAATYINIvesUsEnAluunendey ienaustleviludiunanisdesemiauasygia N3

d49990 LarNITUINYDIEUAT
WNUG5AY (Business Plan)

1. uWug§sNa (Business Plan) w18l Laﬂmiﬁa'ﬁm85&%19043%&@55%
nagnénisnaian1sidu uazsuinansilsuiayu fosfusznouiiddndad (1) unasy
AUTY15 (Executive summary) (2) $18a188Av995573 (Description of the business)
(3) 518az19unUBINANTMI/USNTT (Description of the product or service) (4) n1s
WATIENRAIR (Market analysis) (5) IAT1E9AN1TUUITY (Competitive analysis)(6) N5
UURN15Lagn15UINIS (Operations and management) (7) WHuN1543U (Financial

plan) (Entrepreneur Media, 2017)



http://aec.kapook.com/view50473.html
http://aec.kapook.com/view50473.html
http://aec.kapook.com/view50473.html
http://aec.kapook.com/view50473.html
http://aec.kapook.com/view50473.html
http://th.wikipedia.org/wiki/%E0%B9%80%E0%B8%A8%E0%B8%A3%E0%B8%A9%E0%B8%90%E0%B8%81%E0%B8%B4%E0%B8%88
http://th.wikipedia.org/wiki/%E0%B8%AD%E0%B8%B2%E0%B9%80%E0%B8%8B%E0%B8%B5%E0%B8%A2%E0%B8%99
http://www.postjung.com/
http://www.postjung.com/
http://www.postjung.com/
http://www.postjung.com/
http://www.postjung.com/
http://www.postjung.com/
http://www.postjung.com/
http://www.postjung.com/
http://www.postjung.com/
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2. MIIUNUNAAN LaZASZUIUAISHAIUINAAAMI (Product planning and

'
I a

product development process) Muludsziautiazingrdesiunisadenuaninliiu

(%
1Y v

wAnduT Sdluiitfe ewnsvesiufiogunin dedu unugshedaflesdussnauiiddny el

2.1 daudt 1 Usznouse (1) unasuguImg (Executive summary) Mg vHu
miaqﬂmwmmaaLquqsﬁaﬁy’wm Usenousiy Wvune Ingusvase waznagnslagagy
uazHadnsnInly unagunsuimsfesinmendsgn vdndouunugsiateuiesud (2)

a ¢ ¢ . . a Y] Aa 1
msiasgantunsainelu (Analyze  situation) n1sUseiiunsneinsateluniedin

Y

[
v aa

annsanovaussemInduidedlivield Snvisidnanuaninsalunisairassd aueniiia
Tfuemsviesduiiogunmlduniosiiiada
2.2 daufl 2 msnneiuualdunisairequanialiivaimisiiesiuiiie
U0 Usznausiey
$udi 1 n1sseyuasyUseiiiulania (Identify and  evaluate  the
opportunity) lunuiseidestavidunisinseiuudldy (Trend  analysis) Tnonnsaum

[ a a

SngAviimnzauiioldlunsusadumyemsviesduiioguaim 4 ana angdmineTngau
viosdu wnltufiddey Toud wualduenudesnistunainiisdiléfunisnevauss (Unmet
need in market) wualifueyinwasuandes (Green trend) wudltinns3jafidann (Organic-
orientation trend) wwaltugaaun1w (Health trend) wwaltunmsldiivlesd (Web trend)
(Hisrich, Peters & Shepherd, 2013, pp. 88-90)

33N MNTVUINTNEA AN TATEUkarUsEulena (Identify and
evaluate the opportunity) il (1) MsUszLiiulania (Opportunity assessment) 31AA1S
afrsnuAnAnlii ULy estuilogunmlagliingAuriesdiu (2) msadsassdlenta
warn1sRasandeanudsBuredenta (Creation and length of opportunity) (3) N1
ﬁmsmwﬁammlﬂuﬁqLLazQmﬁwﬁamﬁm%ummiamaﬁ?u (Real and perceived value of
opportunity) (4) AMIRITANAMLLAL Az HaRoULUAINlenTd (Risk and returns  of
opportunity) (5) miﬁf\mmﬂamaﬁ%Lﬁmﬁﬁum’%auLﬁsruﬁuﬁﬂwz/%mmmmiaﬁ’muﬂﬂa
wasithvnedigeanis (Opportunity versus personal skills/competency and goals) (6)
NSAITUIFNINLINADUNINITUUITY (Competitive environment)

n153u3nslenia (Opportunity Recognition) g3RauImsvuIngeniil
aruanansafinzsuiidemanisssiefifuiiugiuromnssuiumandn wudeatunis wuls

Y9953719 lonaniegsiande anuiasduvesgsiaduemsvuingeuinsUszaunadisa

lunsmevauewonufeINsvesruilnandldlasunisnevanedaelisenviouasnanils
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ffigane TeAfenarsnuiivinfsifunssuiunsiudtdenauaziinisiauilunavais
oatulnslunanisldoduisadrsdaauisaruainniseasnszurunisiuifdenia
(Hisrich, Peters & Shepherd, 2008, p. 10)

Tufl 2 N3a319EsIAANAR (Idea  creation) Wsnfuvsviosiuiile
aunm 4 e Wunsfumanudneieg Mdululddmiuuyemsviestiuiieguaiw Tned
L1AIT8IANANANNY tawn AudlukasaiufeInIsvesgnAn Aud1uasuinisvedn
W99 WHNUVIBYRIgIRIMATAUNATT UNINIAIERT NUILIIUNIATT UaeN1TITeLAY
Wl (Kotler & Keller, 2012, p. 595, Hisrich, Peters & Shepherd, 2013, pp. 90-92) Tu
muifeFesinsfumanudaiierfuuyemsvesdudiegunm fuduaysendeud
Austaadensuusenu 4 7ag ag 20 Wy 93U 80 LY

suft 3 n1snaunses (dea Screening) wazUsziiiua1uAn (Evaluation
of Idea) LﬁaqﬁuaﬁwﬂiﬁaaﬁuLﬁaqmnﬁw 4 p1A MINAUNTOIANUAN (Screening) x#iBq
firsandsussidiusingg dadl (1) 9ALTIUAZYABIUVBIFINT (Strengths and weaknesses) (2)
ANaRRARIiuTNgUTTatAvesgsia (Fit with objectives) (3) wuilduvewmainlusuian
(Market trend) (4) n1sweINTfIRanaURNUIINNITAULlAeUsEUIs  (Rough RO
estimate) @un13UseLiiuAIUAR (dea evaluation) Usenaume (1) N1SARBUAILAR
(Concept testing) (2) UjAs813ngnA (Reactions from customers) (3) n1sweINsal
TngUseuna Lﬁ'mﬁ’ué’unu 8918 Lagnils (Rough estimates of costs, sales, and
profits) (Perreault, Cannon & McCarthy, 2012, p. 234) TuanAdeesianfontosiu (3.1)
thuayemsviosiufioguamusasUssavliiuilnadssdiulnelfuuvasuny (a$ 1) (3.2)
thazuuurm ey arudsurounuauiuasuuumgingsy/wuldungAnsslunisuilan
ayewniu (3.3) theswuuiildanda 3.2 Tudasusumyesviesduifiogunin 10 Sud
fuslnadeniuuszyn vesuyenmsing 4 naq az 10 Wiy 39 40 Ly

Fudl 4 n1sWmuIA21NAA (Concept  development) LAZNNTNATDY
A1UAA (Concept testing) mm‘sﬁaeﬁmﬁaqmmw 4 n1A NMINAILIAUAR (Concept
development) (Jun1siinuuwiruAaiiinanldaiiedu welaudndudufisenis

LAZAINNTONOUANIAINABIN15VRIRUILAALY WununeeuvesuTEvlunisasng

' ¥
v fal a =

AuAaNandueIAnduiugusian (Kotler & Keller, 2012, p. 601) luswideisesilas
Nedeariu (4.1) dnayensilasunisdnduduedly 10 Suduusnande 3.3 wdainu
LUUEBUANLIULAEIAUASIN 1 S909deUaIuALAATILLAEIAUNTES19a55A AALTY

lfuesviesduiieaua nusaziuy  Weliguslaadseidiu (a9 2) (4.2) ladaya



30

[
Y

wiyemsviesiuileguamdliiuifeuvesiuilnm 4 A az 5 Susiu (wy) Samviedu 20
Ly
$ufl 5 Mamuualfiuieaiegudninldtuamsiesduiequan 4
ana thdeyannde (4.1) idiesginailemunliilunsaiquandaliituomisviou
iieguamadmiuguilana 4 ana
2.3 daudl 3 n1sAasied SWOT  Wumsdszsiiulagiiasievdagauds

(Strengths)  qA8aU (Weaknesses) vasemmsvissduiiogunn suduanmzwingsunely

9

[
a v

dnvisszdiulona (Opportunities) uazguassa (Threats) swduaninwindounieuaniiiing

ABNITNAUIATUAIGY VBIDWT 0N VNN FedoiUBnSnasen1sAINUANaYNS
N13AAIAYBITINITIUIMTUUINL DY
a o [ 1 ]

3. WNUUIN3IANTS (Management plan) Wunsyuiunisvesnsseginvaneves
2IANITIINNITVINNUTINAURALAAUAINTTUNNTYINNUYBIYAARDY LB LTiRANTIULMATTIY
dSalaegnaiiusyansnmuazUsyansua (Robbins & Coulter, 2012, pp. 36-37) wseldu
nszuunsiveliussaidmunglumsiaulegldyanawazninginsesdnis (Certo &

Certo, 2012, p. 582) #3aLUUNTLUIUNITOBNALUULALS NWENTNLING DX FIYAAANNIU

a a

saulungaliussquinvsnediimualildegadiussansnmuazyseansua
ASTUIUNTSIANTS (Management process) #ioanaiseninwiindinissnnis

(Management  function) yu1efs nszuIuNTLiieliusIagnmuevesasinslaedl

Fumoude (1) M319uny (Planning) (2) M3¥nesrinng (Organizing) (3) msih (Leading) (4)

n13A3UAN (Controlling) N15ldnsnenssinas (Certo & Certo, 2012, p. 582) %ﬂﬂﬁﬁmﬁwﬁ

=

SN J3An15 (Manager) FaduyanalueInnIsBasuinYauNITINaIUYeIYARaLLaIANTS

Y
o &

3.1 nsmuuaddenial A3 TngUIzaIAUadgIna

3.1.1 Adenad  (Vision) unianliAnaiudnlalaesiudedangun

Y

(99An13) foenisazliesAnisilusuinn Ussneumedeainuilosdnisideliowasivaunadl

v CYN 4 v a

sosmsbiduguiiu (Coulter, 2002, p. 64) Fdwviail lugsiadnlusediauduguily

e

Fevimilavanusaasisassduardnnisiiiduaiald Jetield Ideimivzdosfagalagnis
UFuusliinduasdlaluauian (Robbins & Coulter, 2012, p. 499)

3.1.2 Wusha (Mission) Judeanufiszyianissniniivedwnasniag

)]

shanfeInseIuasdanwinnianagliussaideriatiuedasanis (Coulter, 2002, p. 64)

[
Y [ [d

Wy Wusisaluderuiiientestuesdnng (Robbins & Coulter, 2012, p. 238)

e -
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o/

3.1.3 InUszasAvaILkUgINa vuneds iWvunevesnsvingsiadmsu

o s

nATeFestinslitngUsvasdifeunugsinfioadeauaninlifuemsiosduiieo
aunm LilesesiulssauIATYgRae LTy
3.2 UHUBIANTS: WHUUSIITIANTT/UNUUSITNINeINTayue
WNUBIANTS (Organizational plan) wruesAn s uunufiedune
wazidoavedlasiainedunaniniuazanuiuinveuresaundnitisates luudunves
9 M15YiRedufioguam uNuBsAnNIsUTENaUMBgURUUAMITwEIves (Form  of
ownership)  Iniilassainaesdnisdsusznoude (1) gaansieliuinnsluriesims
(Room service manager) (2) éﬁﬂmiﬁ'\hmﬂ%ﬂﬁu (Beverage manage) (3) WoA3/LiAT?
U59815  (Chef steward) (4) Weansy/uindy deuinis (Executive chef) (5) H3ANTS
VA ACRONE (YEIIR (Catering  manager) (6) §3AN15E187AIA1S (Restaurant  manager)
(Walker, 2009, p. 166) usussfnsaziigadostunisuimsyrainsiierdeatiuoms
vipaRuiioguam Jsusznaudne (1) vendr/uwin$ (2) niinawlsuing (3) fuszneunis
S MTVUINYDY
3.3 LLNumiﬁ'ﬁummiﬂgﬂmmi (Culinary plan/Cooking development
plan) wuN15UHUAN15U3991915 (Cooking operations plan) viangdis Uy URNT

'
a ¥ a

Ussenaiitoaiinueiivliiuemisiesduiiogunin 4 nna lagldnghuviesdusingg
4 Fardalown Fringess Mueenne YU kaggInegsondl
3.4 wHunIRan agnsfiruanagndnisnain (Marketing strategy)
Usgnausediulseneuiiddy Ingldudnniseatadmune (Target marketing) tJuusu
ﬁ’guﬂizaumimmmiﬁmmamﬁugjﬂﬁwLﬂmmaﬁm‘f (Perreault, Cannon & McCarthy, 2015,
p.642)
3.4.1 N15UULEIUAAIA (Segmentation and targeting) vanedia 1u
MsAnwIANFeINIsTeIgnAtlusazngy uazfiansanisdnauannsavesuitvies

a

A1U1TONDUANBIAIINABINITYEIGNAT waddndulaiden 1 diunain wsenatediudy
Wiy lagiluasfomnasiussyinsaans glieans 3nnen wazngAnssuaans
(Kotler & Keller, 2012, pp. 236-237)

3.4.2 nsidendaunataidnvane (Target market) wunefis WWuns
& \ Y Ao v 9 ~ o & P ¢
dennauanAniaudeinisadeadaiududmungvenisidnagnsnisnain (Perreault,
Cannon & McCarthy, 2015, p.642)

3.4.3 NMSAAUARILALSNANAE (Positioning statement)/AuiAUS

a 4 ope . = [ [ o | A { a (%
n3518UA1 (Brand  positioning)  vu1es Wun1simuadunilaniaua1luIalagnen
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Wwine Fehuvisdndundedianudaaulanduuanie dauddynvidenitdudaduy

anviadlauAnludnlagnan (Kotler & Armstrong, 2012, p.G6) FUMUINARSMTIUTIHDS
= =

ATafaiIunang) (Brand  positioning)  FIUsENBUAIEIAUBIAIULANAIY (Points-of-

a a

difference) gavasanulansiuilanIouliisuiiugiisdu (Point-of-parity) Synandnuazdiil
QmﬁﬂﬁﬁmﬁﬂwaﬁﬁsﬁmL%uﬁaa (Values/ personality/character)

3.4.4 mﬁLﬂi']zﬁmmﬂL{]mma/ﬁj%'uﬁnmmazwqani‘mmifga
ynefe Mslenesinaiamne ASuinasuasnginssunistotu aslinsinmeilagld
ﬂizmmWiﬁmauif\]%a“uaﬂﬁu‘ﬂﬂﬂ (The buying decisions process)

%gumauiumsﬁ'ﬂauia%aLLasn'\sﬂszLﬁuwau'%mwaaQ’U‘%’Lﬂﬂ (The
stage of consumer decision making and evaluation for services) L‘ld]usﬂgumau 3
Usensiifuslnalfiftentsndulalduins Sdetu 3 4u fe (1) dureuniste (2) dumsld
W33 way (3) Jumdsnnslduinis (Bateson & Hoffman, 2011, p. 87) Sainnisnatmassios

o < va & & & o o
"\]G]ﬂaﬁlq‘ﬂﬁﬂ’ﬁ@]’ﬁ’]ﬂiﬁ/iLﬂﬁ]“lJu@EJUﬂ’lislj@WQ 3 U583 ANRNTINN 2

M19197 2.2 uanalunanszuiunsanauladevesiuilaa (Model of the consumer buying

process) (Solomon, 2018, p. 29 ; Bateson & Hoffman, 2011, p. 87)

JuUNdUN15Te (Pre-purchase stage)

Jun 1 nsfuianuaesanisvsedym - dndanseiuliduslnainaudeniswie Suiay
(Need/problem recognition) ADINTVOUTN

Ui 2 mM3fumveya (Information search) | - §ader19q WiedwieanuazaInlvituguilan

v '
o a 5%

i 3 MsUseliuniaden(Evaluation) - YSunagnsmuauautfivesuinisiasuasnnuen

'
=

wazanuguALeliuslnaUsslumadonuinig

Mntiand
JURdUNI5TD (Purchase stage)
Jun 4 nsdndulade (Purchase decision) | - azdasfnwmginssunisanduladoniusieg niay

aFunagnsliinnisindulate

A
o

YUNERAINTIYD (Post-purchase stage)

fuil 5 nsldusnns/msuslan (Service ~ FnwdmgAnssumsuslaadusineg wieavieuiuna
encounter/Consumption stage) gnsliaenndasiunginssunsuslan

uil 6 anﬂiimmwﬁqmisﬁa - Fnwitiaanumaniyanudesnisvesuiiaauag

(Post-purchase behavior) Usunagndnmsmanasnusine ieliguilaniuiass

WU BUINAINIANUANA NIz dnanaiiasly

FaPNUTINDIY NSYBTWATNITUBNFD MUY
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(1) %y'uriaumi%a (Pre-purchase stage) 1u%’u§%ﬁuﬁumﬂ
nsfifuslnaRnaudosnandae andulsdumdeya Ussdunamadon wasiilug
nsinduladeluiian (Solomon, 2018, p. 29) @sluduiidnnsnainsiosindanszdu
(Stimulus) ilegslalgldusnaAnanudonis tu uietumsliuinis/nsuilan (Service
encounter/consumer  stage) n1eudsnisnduladeduilanagsesdinisadedugliuing
siue$udn (Store choice) vidoarutamnsduiilallaiud (Nonstore choice) 1y 113
Sumesin uanadon [Wudu (Nicosia & Mayer, 1976, pp. 65-75) nanafe luduilazidy
mﬂmiﬁﬁuﬁmiﬁﬁﬁﬁa 13 nsiuluading 1wy nsveduiie msvindsziude
sewinemsdesouuinis fuslandiunusnagdsuiiiununimaeauinisfinulafuinduly
pafimanisliviold faduinsifnsfadesswiedliiniswasduilnneglussiugeinee
Idunsussidiuidinunminiiudnmsfiinsindeseninaglviuinisuasiuslaneglusziu
i (Lovelock & Wirtz, 2011, pp. 67-68)

(2) $un13de (Purchase  stage) lutuilfuilnmazindulade
wAnSusifinsnuaufesnsuasiiauiindurevaniign lasduilnaasdnsdeauty
e (1) awdevdolil (Whethen) Wumsdndulalusdndast (Product decision) (2) 4
gonsla (What) un1siadulalune (Brand  decision) (3) a¥Bea1nnesnela (Which)
Aonsadulaidondus (When) Aomsdndulafiuian (Timing  decision) (6) asdfaila
(Where) Aamsdinauladuaniudl (Place decision) (7) a¥Bo0814ls (How) Fonsaduls
Frugeamenistnsziiy (Payment-method decision) (8) a@iewinla (How much) #e A3
finduladuAme LagUsinan1sde (Value and quantity decision) (9) asdiovasiiila
(How often) Ao mssinaulagiunuilunisde (Frequency decision) (10) a¢ldiaanvinla
(How long) Aensinaulagusvevnanlunsdnaulede (Timing decision) dstinnnsmanadl
wiiiide (1) UsunagninismaradigslaliiAnnsdnaulate (2) Saaniunisainistesie
dieliiAnnsindulate Inedeufifusinaaginnisinaulate fuilnaasseainmiusiilato
ReuLarszariveuslaterunssinaulatie (msdease)

(3) Funendsnisae (Post-purchase stage) Iu%uﬁrzguﬂﬂﬂ%
vhnsUsuifusalussninaandanisléuing lasmsisudisuussaunsaifiauldduiu
AMNAIANIINaUNSIEUIAS (Solomon, 2018, p. 29) winnsUseiliunaligenadesiv
A1UAR (Cognitive  dissonance) I}SIJU%Iﬂﬂf\]SLﬁmﬂ’mmﬁﬂLa‘w%@liﬂLLﬂi‘\]’iWﬂ’li%ﬁmamﬁmeﬁ
fananudunmsinaulafigniesield wihflvestnnmanarluduiiffe nisiliguslnain
flaindsinudenifunmsdndulaiigndes dsnagnsidesldiiieannuliaonadesiuves
ANuAnveuslana laun n1sdndeuasliusnisniendenisvisungndi nssuuseiu

(Warranties) n15UseAuaUAATUINNS (Guaranties) waENSIWANIUEDNU WD
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4. N13UHUNAYNSNITARIN UASNISHBAISNIINATALUUYTAINIS

4.1 nagnsaunaninel  (Product strategies) wazniswaudalausau
7190151994 (Developing competitive advantages) U188 ANWUYAIIY VDI
wanfasifndeniguieiu uarannsonouauesnuiesnsvesgndladd (1) Jsslewd
w&n (Core benefit) (2) dnuaizvonAnsda (Tangible product) (3) wansfaeifiaanTa
(Expected product) (4) nansasinu (Augmented product) (5) Fheatmierfundnsas
(Potential product) (Kotler & Keller, 2012, pp. p.348)

4.2 nagNsA1usIAl (Price  strategies) wunedia Wunisivuanagnsigg
masusAlagsjafinmAuATTizug (Precept value) Usznause (Zeithaml, Bitner &
Gremler, 2013, p. 466)

4.2.1 Masedtin aAAasnA1in (Value is low price) fall n1slsidauan
(Discounting) Msaas1Alagldiand (Odd pricing) ﬂﬁi&i’jﬂiﬂmlﬁaﬂ%’uqﬂmﬁ (Synchronize
—pricing) AsfeTIALiteLazAaTn (Penetration pricing)

4.2.2 masiti aurAennds (HaUszlewd) Adeanisainudnfaei/vins

[ I
v Y

[Value is everything (benefit) | want in a service] Al N13AsIIAIAARAIUYILT

[y

(Prestige pricing) ﬂﬁﬁgﬂ'ﬁmiwugﬂ (Skimming pricing)

423 Mg audiAenunm Gsduldainsaiiduine (Value is a
quality | get for the price | pay) il ﬂﬂ'ﬁ@?ﬂiﬁﬂﬂ%aaLﬂmsﬁ@mﬂ'ﬂﬁ%i (Value pricing)
MsEasIAAINISLUsEILRan (Market segmentation pricing)

4.2.4 AruANAeynadulfianynAsfisuly (Value is all that | get for all
that give) ﬁ}\‘i‘ﬁ ﬂm??aﬁwv-mmmﬂﬁauﬁﬁmuml’gi (Price framing) ms&gﬁwmuwmwa (Price
bundling) m’:t&igaiwml,ﬁm@mszﬂau (Complementary pricing) ﬂﬁé}gﬁwmimﬁammsﬁ
NaaNs (Results-based pricing) (Zeithaml, Bitner & Gremler, 2013, p. 466)

4.3 NAgNSAIUYDIN1INI5INIMUeY (Distribution channel  strategy)
waneds lWunsuwdndasieengnaadvang Tnensadisnuiionsumsdnnisegnsdle

Y a

913N 1AeiiTEUUNIIATUUIAIUALIUINBY NANLTANDUAUBIAINNABINITVRIVINNNER §

Y

LY

Adg wauslam) (Solomon, 2018, p. 515)

4.4 msfmLqunaqms‘msﬁamsmsmmﬂl,wuuuizu'm'ﬁ [Integrated Marketing
Communication (IMC)] Ll,asqinﬁa%' IMC (IMC strategy and tactics planning) : naq‘ms‘
§¥196358 IMC (Creative IMC strategy) UHUMSADANININANALUY Y3013 IMC plan)
Huenansiuanssigaziden Nenfunsuims IMC Tasysanms amnumetetauazissenn
wiealunsivun nagvduazysis Tasidenieiosile IMC #naq iledoasnswansdos/me

YOIUIEN/§319 1Us5g9as e siuiu [@aUsenauniy 3 Tussu aell Uil 1 MsIATIen
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an1un13aies IMC (IMC situation analysis) faudl 2 MTIUHUNAENT IMC UazensIs IMC
(IMC strategy and tactics planning) Fuit 3 nMsUjuRnIsuarnsUsEdliulseansaa IMC (IMC
Implementation and performance evaluation) (Y3ad1n13310 Belch & Belch, 2015, pp.
263-299; Kotler & Armstrong, 2008, p. 252; Kotler & Keller, 2016, p. 579; Perreault,
Cannon & McCarthy, 2015, p. 343) Falswandundsl

- lamu1Ians (Message content) Huidlevnddaiiffdsans ddladsly
fagfFuans Tneflinguszasddirvunliognsdniau Uszneuse nmsgdasuimana (Rational)
wazmsgdlaguensuni (Emotional) Fsldvdndninelunisgdla uenainiena lndnnisys
Tasuimans msgslaiiomsiasuuvasluiFedaiemils nionisgdlaiie Tgsuasiaa
915ualfiA (Belch & Belch, 2015, pp. 263-299)

- ﬂﬁﬂqﬂéﬂ’liﬁ%ﬁﬂ‘dﬂﬁﬁ (Message generation strategy) : ﬂaqmﬁ‘/qwﬁ?}%
N198519455A (Creative  stratesy/tactic) tu3snsfmuntaansiagldluy MC 3
Usznauseerls fsnseensls inagndeddls Feuszneusedndifudyn (Verbal) du
Adudydnwal (Nonverbal) uazawdumaiia (Arens, Weigold & Arens, 2011, p. 703)

(1) nagnsnslawan (Advertising strategy) e msinauelagldde
ioduaduaudn dud wieuinislagldnagndiiieliussainguszasdvesnislawan
Usgnaudie dudsenaufidifey 2 Usenishe nisadieassdiniansiavanuaznisidende
Taiwaun (Kotler & Armstrong, 2012, p. G1)

(2) NAYNENITARATUNITVIBUALNITUINITNITALATUNITVIY (Sales
promotion and sales promotion management) N15@3L@TUN1UE (Sales promotion)
Hunnsldiedesiiedadudageda dalngldluszerduiioanuuuiuiionsedunisie
wan o/ u3nslimnsituniennntu Sujsiifuilaavienunats daunisinisuimean
dioldlunisduaiunisuietu azdesordendndunisuims dil (1) nstmuagnén
Wi (2) Msfmuainguszasa (3) nsimvuesuyszana (4) msidennagnsnisaaas

1Y a

N13978 FaUsENaUAIY NISAUETUNNTUIENIEHUTIAA AUNa1Y wagndnauvie (5) N1s

a wa

Wanunlusunsuiagnsmageulusunsy (6) nsujuRnisuarnsuseiliunanisaaaiuniseg
(Kotler & Keller, 2012, p. G7-8)

- nagnsn1svrglasldndnauriguazn1susnisniigulne
[Personal Selling and Sales (force) Management] W1 NstaUeBlALNTNIIU/

f v a v ¥

migau dyayavaneiiieliiinan1sviedu wazasieanuduiusduniugna (Kotler &

1%

Armstrong, 2012, p. G6) @UN1TUSMTMUIBUTIBUY UTZNaumetunaune n15iAsIgi

n1sUURmuwNY AanssuiedItuvrdIsnuue (Kotler & Armstrong, 2012, p. G7)
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- NagNSNTUTERENITUS wazn151WU1 [Public Relations (PR) and
Publicity] nsusganduiusilunisasismnuduiusoufduguyusigg lnameunsynansia
TngnsasalusunsuvannvanoliodaasunsaUntUean e nualun s UT ENTonan A sin g,

Tanils drunistrdntudusuiinerdunisivdnansinedeiundenszaneldes wasdo

& A

AsfuiiloduasuSedlademilineaions (Kotler & Keller, 2016, pp. 629, G8)

- NAYNTNITAAIANIATY BAENITAAIALAENITUBNGE (Direct
marketing and word of mouth marketing) \Junislddesmsfnsalaensaiuuilan uaz
dspvduduazuinisludagndn dedndudomstdlifeddaunats (Kotler & Keller,
2016, p. G3)

- NAgNSNITNAITIUFUNUS (Interactive marketing  strategy)
vneis msnaadiliignnanansaldneuldlnenssenaazfunmsvelagldniinmu wazdud
feyldagnanin Wun nmslddemanaluladrenfivnesitudodunediin nsdniflede
Buid Fosaununesulaviuazgususeulay Snivotlideyalugrudeyaresgnén (Customer
database)

- NAYVSMINANATN NI TULAENIUEUeNER T (Event marketing
and merchandising) NMsnaALBaianssa (Event marketing) \un1sinnanssudauasunis
vglulonafivay dsianssuifuarldsuniseenuuy wuiiefaganguitmansvesns,
naenudwoUUsTaUNsaliifiaue uazsziiulaves meluged3uans (Belch & Belch,
2015, p. 16) @wmstiiauendnie (Merchandising) Liufanssunsadaasunisuigluiiu
L?]U%%ﬂﬂi?%aaﬂiﬁagamamﬁm% nsdaaSy n13v1e (Promotion) wagAanssuifeadasiu
wAnSuTkazuIsn Tutamansgdutnans nslavanitlilddearsiudeussunduiug
(Nonmedia communication) uenainil n1siiauendndos’ Sededuwuamaunisadng
fusAvsiusdenarsduseaiy sUsssn Faldun nmsuanususitu Tuud (Sell sheet) 9n
wansdue (Product display) TWamas (Poster) alalausnansug (Video presentation)
helawandslds (Table tent) thelawan Bannen) thedeyandndusivuduig (Shelf
talken) vi3edeUUUBLT TlanunsauenadnvazeINEAsT e MuvtssEnfug 51A1 uaz

Toyaduaiunisviy Falulagdulaiinaiweluladadislvainldlunmsdaeasunisneuiniuy
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5. WHWAU MNeUag
WHUNISRY  (Financial  plan) nuefe n1sneInsalauilsvinyua v

[y

Aerfumyemsviesduieauamlndusasiuy lnenensalselanaininazvels fdunu

TngAunldgsiodndudunuiunds sruisduruasivazaldinenieg MAnTuveseIAns

9

%

i’mmmﬁlmwﬁﬁm@mu (Histrich, Peters & Shepherd, 2013, p. 266)

q

NIINUNIUITIUNTIN/E15dUNA (Information)

531501 atfunsuntey wazame (2553) WWAnwides mawmudduemsineiie
AUNIN UuﬁugmmwgﬁawaLﬂ&NLLazU%Uwqmu (Development of Healthy Thai Food
Set Menus based on the Sufficiency Economy Philosophy and Community Context)
NANITINE lﬁﬁwé’ummﬂmLﬁaqsumwuuﬁugmmwgﬁwaLﬁaaLLazU%ummu U 24

d3u Wuduomnsniadaiu ananans mawmile wazniald n1eas 6 d13u Ialugee) az

o w

3 319 loun faidn Honanatu wazioiu Tunsazd1suusenaumie 9Im15A7 2 9819 e

[ o

naliivievewnu 1 egraduemsaunadmsviedingimihnuninuiunais enmsusas

o

d15u 8 41-uts 3 daw wihdu dade 165 nfu {0 1-2 @ (50-140 n3u) waldl 1-2 dwu
(9 ndeU1N 1-2 Wa) Wednd 3 Youldy (Wevaymy/lngn 45 n$u) eelvlududesving
Tudulumsypomswindulpsndsfivsunandinuiloas 624 Alauaass LHosUNENIY

o & v & [y & Y a A [ a o a =)
YDIFITUDIMTUBL UDNANIIU WAZUDLEU LANUSUIUNAIULRAYIUAY 1,871 Alawnass

a

Tnefidndiunasnuannasiulawse : 1Useu lvdu wassesay 60 : 15 : 25 gudieu 3

ndeusuaginiunddey loun uaalen wian Inndu e Ienfiu 91 Iendu T 2 Iendu @

[y

wazluo@u 9l % DRI (USuaud1991m15919899A5IA5UUSEd1TU : Dietary Reference

'
[y o w a

Intake) IWEJLQSEJ%E]E@S 61 163 74 177 105 172 Uag 84 MUY d15UIMITNAIUITY

o K%

Usznaumenainayulng laun Fveu nssfien win azlad 91 winlve wasdniuiu &
dlvgdudnuaznald Feliddey Guns ddu uazdvdes FulnuauiRnduasuguan wu

(%
v v A v

§uguredUNIE nsEAuUSAsEINTIdnasiwressame anluduluibien anaudulaiin

9
(%

antmaluden fueyyadase (antioxidants) andnsndesrenisilulsamila Tsavasn
A < < v o W - a o = & a ]

Hon waglsauzise Wudy dr3vemnsingiieava miimuidy vuNugIuAsegianeiies
LAZUSUNYNYY N1Ada1U A1Ana1e aawlle wasniald e 24 d15u lesuniseeuiuain
Auslaeluguwy neliszAunzwuuniseeusuaglussiuiiveviavevun Ineilseduaziuy

ANNYOURYTENINN 4.17-4.93 lawagy d1suemsineioguainiiauidy vuiugiu
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iAsugianeLiiesuazusunguYY Aedau nanans aewde wazaald Jnadnuazdu
9IMAUNaNIAUAIIULATUINSHa AN ivRnayulnsluviasdy FullnuaudRdue) 7
duasuaunmuenmilonnauAmlaguINTiug Iy wasiduiiveusuresusinaluguwy

YUNITI0L 3979U, §IT1T0] ITIUNLNDN LAZDIRTY LUAFITIA (2557, U. 38-

[ a

39) 91NWITELTY WWImaNsenseRufiiUyanesiumeuinnssunan S dwieassa

N I a

WOLNLANAIAANITIAIVAIVUINGDU BNABWIIENT T9InTaa1U1s wuan drulngiidnwuy

q

(% [
Y

Jasa 3 ULV fip (1) aundnssuenunaingsianseuaiuaziiuszaun1salinneu (2) s,
Anslasuleuiesguialiimsnunguiiovesunsatiuayusulszan uay (3) Sarshanis
Jusnmuarudesnisvesandndioutlaliymiasugiensouaduazeuey drumandndeg
TudnwazLine M‘%amammmﬁﬁa%@mmqﬂﬁwLLazmﬁ’agﬁﬁzyzmﬁaaﬁul,wuégﬂLauﬁwmi
Uszgnalsitumaluladianzan uidaunnsfauiiussdauiiuuesds uamians
snszAugidaygviestuseuinnssundnsamideasiieassd wuin wumsSeuiangsiadu
fszavaudsaiun1sthade maun Jausssy suuvunsiduiiauasisnssy
#1199 Mmeni1seaniuugUanuallyle UUNAR STV o UILLAZIS 05 I VRINAR S TN

[

AS9AULANFIIUTTVN UIVI DR TNAUALNDES 19D A N BAILANY

9

ANAUT 25ANRANG (2538) ANWI19IMITANUTIUNIARLTUDDNLRYUNUDADUUY 2

Do

Fav¥a wut dndudhugninussneuuemmsiiutiu S1uau 75 oiin ednd 1w In uy
1 Uan nu $wau 31 9iin waas 13 via Sauwaliiudiusie ssvenmsuavnssisly
nsUsEneUaNT Usznaudie una fu 21 wiin 61 na 22 e Ua 613 6 win v e 8
¥ila 1desiu 7 win ewnsandidenuilan Iiud fudardeu a1t Jedaen danils Ju
Uan ewnsaueniiien Ae Ui

1l TaSaasiug (2536) Anw1ideides ovnsviesiunald Taeiiusiusinsenis
919119 UILLANBWITATY DIMITUIY WAZEIMNTINg ﬁaﬁﬁauiuﬂﬁ]qﬁuuazﬁﬁ'}ﬁwzg@
e uazgnmeluuds ethuniiesed naaessisussemsusazslavinduiiveoims
10351 #an15338le 14 Fardn wud1 @1un50d159199mM05ke 423 3l LagaINNTahUnN
9 m5eandu 3 SnvarnIuNITLUL Ao

FruunnuUszanems Wur ewnsan Gesar 55.79) éun diu une daiatesiu
\Adoufes ownavu (Govay 35.22) T 8 Useuan Tdud du ou nau aan 1Beu T nen uas
andn 911339 (Beeaz 8.98) dnlluglusmsifiougame

Fwunpuauiion wuin e1sideudl fevay 47.04 Andsazgywie fevay

47.51 uazgavneluud Sewas 5.43
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SuunmuafiTulsENIL WU ﬁ'auslmg%'uﬂizmuﬁu’q 3 if0 Tngenmnsaazduy
pnIndnynile damensvuuare s ieleuiuussnuluiionansiu

FIUUNANANIG WU Y1IBIMTAUNANTG 7 INANIA A LUINTTY BONNTTY
VoANFY WMINszduns 8135180 a15v lagermsandenluneAnianennguLazoannI sy
g ullenlumanaauazen3see lidemising

FMUAMNGANTA WU 81NN 3 UseanfleuSuuseniunaeansy

NSBUKUIANIUNISIFY

'
(%) a

nosuLwIANARlATINISERed 1 uulldunisaiaualituingiuniesiuiiie

FUAN: NIUANY TIMIALTEIIIY YUBIAIY LNYIYT g31ug 5011

¥ a ¥y a A

Tasensidegesn 1 wulldunisadnaualiiuingfuviosduiinagunin:

9

a

NIAIANYY JINIALTEITIY BUDIANY LNYTYT §3184 3571

9 9

Y 4 a ¢ b
N 1 NI5AATIZALULN
|

v

g’l ﬂ' §7%4 I a
YUN 2 N1FETINETIAAIUAAN
|

v

JUN 3 N1sNaUNIaazUsiuANAR
|

v
YUN 4 AISNAIUIAIUAALAZNAFBIUAIUAN
|

v

& v A 1% L QYY ¥ a ¥y oa oA

YUN 5 ﬂ’li‘V]'lLLu’ﬂu&lLW@aﬁqﬂﬂimﬂqﬂlﬁﬂU')(ﬂQQ‘UﬂaﬂﬂuLW@E!‘Uﬂ'TW
|

v

il 6 thnan1sieluidludayadmsunmsaifiunuvedasimsidedesi 2 doly

= a oA
AT 2.5 ATRULUIANNAALASINISEDEN 1

NTBULUIANLATINIGIALEREN 2 N15as1sassAuInnITuLazAMAlTiUaInIS

'
v a

VieadulilegunInuazAilonIsu

a

MBIV ONUNBAVNIN : NTAUANYY TngAuTBIRUIIN

=

FIMIALTEIIIY YUBIAY INYTUT 31995511

9
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nsasreassauinnssuwazauAilituewmsieshuiioguamuasdiiensndnewmsvieshuiioguain

s swfvamuuszneumsiuens sailiansaannsmadeunginssw/anudniuresdusion (nlasssdesd 1)
dielilAdummansaheifanemmiteguam 4 ma/sud lun mamile Swdaideise a1pda vuesrs aanatsngsys
waznaldgaugiond (20 Mens)

o a va a . . a o oA
ASAAILINTTUNUANTSHAADIMS (Culinary plan/ Operational development) waﬁnmvflmmiﬁamumaqwmw
. i Jr o &
(Local Functional Food) 4 ana/Nufl Wufiaz 5 576015 524 20 598015 fisil
1) Msfmungasemsiieguamnnghuiesdiuniamile (Fese) 5 ems

1)
(2 msfimugnsanaiitegunmningiuriesiunadau (muesane) 5 183
(3) mawimungesensitegun N ngAisiumAnat (ysy3) 5 1ems
@)

4) mavimuwgasesiiegunmaningauviesiumald (gawiei) 5 s1ens

mswannuduatu “qilensudingmsiiesiudioguam”

TngRUNSEUILMSTAMUINER SRS ANEMENIIANS

it 4 & Sruau 20 1w

AN 2.6 NTOUBUIAALATINISEREN 2

NIOULLIAALATINISIABEREN 3 N1TNARBUAAIN NITIATILVINIITIND WALAIS

'
=

doansn1seanaliiuuinnssulagAnAIY0I I TIRRUNREYA N © nsElfnw Tnghu

VORUINTMIATLII18 UBIAEY INYTYT 431945571



1A591153988081 3.1 (MFIILLFIAUNIN UAZAMARBY) NITNAFBUAAIA N1TILATILNININGIND
WANITARAIINITAAATAUNIANTTY WATAMAIYEIBIMTVIBIRUINBYA N
: N3N TngAUYioduINTaInindeds1e Moy INYIYS d31443571

NMINABUARIATINAINAIA15/51U81913 (Restaurant market testing) Usnausig JuUsenaunisgsia/im/

o

HINN13RIRMT/EL 8391000150 (WNANAIN+AAABY)

Tasans3dedasi 3.2 (WBealSunn uaznmaaed) N1SANANAT LavN1SAETNTAAAMITUBIMTIRIDUNEEYAN
IngufuRnssiuiugsiasuemnsuwingen : nsdifiny JagAuriesdiuaindwmingess uenne nsus g31ugiontl

JAUARABNNNST DD UL FUNIN - . v 2
. ; AuRawalaraavinsiiasiu
WAAZI1EN1S (20 5189N19)

Lﬁaqmmw WABZIINT
— (20 s18n1%) —
1. @mmmmﬂummizﬂmw

a U 6 L2 a =%
1. anulanauuasiilonanwal wuRlHUNgANTIUNITUILAA

< Yy a A
2. ﬂ’]’immLﬁNLLa%gUaﬂ‘Hiu a’]quwaQQULwaq%ﬂqw

3. ARAIMILATUINTS wHazs1en1s (20 519019)

2. mmﬁmﬁwiasamammﬁ

4. SAYRDIVNTNA

auuRgIun 1 vieuaRdwasiaanuiinelavetinvieaiieividnides v sviediuiieaunnusiazs1enis (20 $18013)
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