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The main objectives of this research are twofold. The first purpose is to study factors that affect the
consumers’ decision on buying a house from a housing development project in Chachoengsao. The
second objective is to guide the readers on what significant factors for selling a house are in order to
meet their current and future needs. The data were obta_incd from 300 people some of whom were
looking for a new house and/or already owned ones for less than two years. The key factors of
buying decision included house plans and designs, construction management, location, public utility

and sales promotion. Furthermore, this research also investigates consumers’ buying behavior.

Based on the results of statistical analysis, the first and foremost factor affecting the consumers’
decision on buying a house is construction management with the quality of materials being the point
to which the consumers gave priority. Next is sales promotion, the case in which the selling price of
real estate, its future value, and low-interest loan are the most important points. In terms of
consumers’ buying behavior, the most important behavior is the effort in searching for helpful tips
on buying a house. Other important behaviors are the comparison of the selling prices of different

housing development projects and the current economic situation.





