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1.7.1 unwnagns (Strategic plan)
6 & { A @ % @ o
1. UNBNAENS (Strategic Plan) iuunuilinyadasiunisvamwiuaznisls
nagninmanzauiuaaaihninsuaziaanuaaInsaigiiafiseaadasnulania
nNIaaa udiMimsenialiusgiagderssduazmaminuanagniluszey
W AlUTI A uLEUN A AT NUMIIAATEILTIBTMTT NG LATRILETNQIANAT
@ a & A o . A a o & v o
Insdhgaainandou luuiidumavaaning (nueians) - a1 (Fesdunt Tades
) \ A [ [ A a
PRNNITTUN) uazidunievianfisnlne (efadszina) - dunw (Foudey - wuaio)
uunagninduienasiuaasitazlimasinsnagniuaziwuanagnianils
6 %
2. NIEUIRNITINUHRNALNS3zAUlan (The Global Strategic Planning
Process) LHutuaaunitamsianiniiasauiNaniaalauazinianasnddnanin
(Screening process for potential markets and sites) LLa:"}Tumiﬁ’mu@ﬂaqwf (Strategy
formulation process) & TUAAANAN U IMITAATBIUTIB M T INELNDFILATUA IAAT
s 1 = v A = QI 6 o a
aflneganaendoulu 2 1§un1she Ino (wuaiany) - A7 (Asaduns Tadud wadd
Wiznd) wazlng (a3nyuszing) - Auwm (Featou - wiuidy) dTuaeuda (@aiwh
1.5 Usznay) (Ball et al., 2010, p. 368)




1. MmAAeTeRamwinasanlwlszing serninedseing wazanslszine (Analysis of
domestic, international, and foreign environments)

2. mﬁmm:ﬁﬁaéﬁLLﬂsﬁmuQu"l,@Tﬂnaau%ﬁw (Analysis of corporate controllable
variables)

3. myanzgsiasimluleniiu dearaiduriad uazdaaun1ifia (Analysis
of present corporate business, vision and mission statements)

4. ﬁ’mu@i’@qﬂi:mﬁmaw‘%ﬁ'ﬂ (Selling corporate objectives)

5. MunatinasBIUIuIm (Qualification of goals)

6. Mawuanayns (Formulate strategies)

7. MINIUNKENTID (Make tactical plans)

.ﬂ’]Wﬁ 1.5 LLamﬂszmuﬂ’m’mLquﬂaqwﬁszéﬂaﬂ
(The Global Strategic Planning Process) (Ball et al., 2010, p. 368)




n1eAuUndL (Feedback)

v

193t zian i ua A Tulszne
srudnlszma uazAlszine

(Analysis of domestic, international,
and foreign environments)

-

No
~ e o1 .
ﬂ']?'lLﬂ?']Z‘Vm\‘lm'!LLﬂ?V]ﬂ’JU@JJ1ﬂ“1|’ﬂJ

1319 (Analysis of corporate i

azfasiinsilaay
controllable variables) .
= = 1

utlavanvitald (Must
i ither be changed?

P

nM93LAsvigsAaLTEn lufaqiu
Tapnuddaiial uazdaniunisia
(Analysis of present corporate
business, vision and mission

statements)

.ﬂ’lwﬁ 1.6 mz}_l’mmi’noLLN%ﬂﬂgﬂfﬁzﬁUIaﬂ (The Global Strategic Planning Process) (Ball et al., 2010, p. 368)

4

A

AuuAInAL TeAIATRILFEN

(Selling corporate objectives)

fafuingilez aA

vl Avnne L fana
o [

azdiasinislfuilss

AR vinadaLFun

(Qualification of goals)

wasuulasisali

finasisLviang
L
visalal

A

-

v

AIANMUANALNS

(Formulate strategies)

v
A szasiviade
ANNNTARATADY
fnnsUsulagu
virald (Must
objectives or
mission statement

be altered ?)

Y

No

—»

NNFINUNULNETD

(Make tactical plans)

oL
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0“5 [ 6 I3 &
3. AnN1INRUANALND (Strategy formulation process) Huauaaulunis
A ATIZARNINLIARDULNARIA RO AN AINTAN AW mﬁ:q%mmmmm%é'ﬂ
LAzAmAT — N1IFTIRINTIN LLﬂZﬂ’]iﬁ"l%u@ﬂaﬂqﬂﬁf FIRTUNAAIATT/SIWDIRT/
a ~ ' A B o ' a o A
Lmaaﬂ?;ammsvlmmwaauamqmmmﬂ'ﬂagmmmmmﬂulu 2 18wn19 fa Ing

>

(MHBIA) - A1 (LIB9UNT ILIB9 NAWNIZU) wazing (adndszina) - NANT

€

o A

(\FONTOY - WikaL ) (g]mwﬁ 3 dyznaw) (Wild & Wild, 2012, pp. 311- 333) a4t

ﬁ%ﬁ 1: S&gédgﬂ%ﬁ%ﬁ%ﬁﬂ% (Identify basic appeal) Usznaunae

1. ANUANITRNVBIUITYINALSLTDRNAUANYWUL/Ta%NG19 9 (Suitability of
climate, absolute bans)

2. mMIUssliniag q‘ﬂﬂsni L3997% WAzN1ILI% (Access to materials, labor,
financing)
i 2 : ﬂ’liﬂiztﬁ%éﬁLLQW56N§Sﬁ%ﬂadﬂiztﬂﬂ (Assess the national business
environment) Usenaunasg

1. 11w NAuad autdenteenaawl Ussind uazaSus33n (Language,
attitudes, religious beliefs, traditions, work ethic)

2. i INUAVLITIVIA TTUUINTNNI AN HAINIINTLE 09 (Government
regulation, government bureaucracy, political stability)

3. wlauneniIdn uazn13nss, SATLANLURBUN19IN3S% (Fiscal and monetary
policies, currency issues)

4. AUNUVBINITVUEIFUN Awanmalvaddszing (Cost of transporting goods,
country image)
i 3 1 NITARNEAINARIA BAZTAOS (Measure Market or Site potential)
sznauny

1. vaaueludagdu anudenduvasguasddensld SriiETadnannaIaaa
(Current sales, income elasticity, market potential indicator)

2. ADMWIBINAILIN 'E'mqau/i'a@yqﬂmtﬁ Imaa%ammm&ﬂm (Quality of
workforce, materials, infrastructure)
ﬁ%ﬁ 4: n’mﬁanmmm/ﬁnaﬁéfa (Select the market or site) Usznaunae

1. M3I2ANNIARWIN (Field trips)

2. MIUATZREUTITU (Competitor analysis)
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i 5 : n13szyddenial n13ie uaziiwana/aguszasa (Identify company
mission and goals) Usznaunae

1. MIMABAIFLNAL (Vision) (Define the business)

2. MIMnKANIIN (Mission)

3. msﬁmmi’mqﬂimaﬁﬁéwﬁ'ﬁy (Define main objectives)
i 6 : N1332UTAAINEINIIANEN UWAZAMAT — N1IFIWNINTIIN (Identify core
competency and value — creating activities) Usznaunae

1. myenzdenusansoiduanansol (Analyze firm's unique abilities)

2. MIUATIERNINTINRAN (Analyze Firm's primary activities)

3. MIIATZAAILARY (Analyze Firm's support activities)

4. MIAATNERIMNUIAG 0N DIUTENALAZIZHINILUIEING (Analyze National and
International business environments)
ﬁ%ﬁ 7: ﬂ’liﬁ"l‘vi%ﬂﬂasgﬂﬁ‘ (Formulate strategies) Usznaunae

1. maRannagniwnmamianagnizaulan (Select multinational or global
strategy)

2. msﬁ’mu@ﬂaqwﬁ:ﬁuﬁ%ﬁw (Formulate corporate — level strategy)

3. msﬁ’mu@ﬂaqwﬁizﬁuqiﬁﬁ] (Formulate business — level strategy) (ies)

4. msﬁ’mu@ﬂaqwﬁizﬁUﬂﬁﬁﬁ/Lquﬂ (Formulate department — level strategies)

a 3 .
1.7.2 NITUIBNITVIRIILBING g d (Strategic management process)
Lﬂwﬁ'u@aulumﬁmu@ﬂﬂmaLLazﬂﬁiﬂﬁﬂamuMnﬂ:mmadadﬁmi N4
Tuaa% A9% (Wheelen & Hunger, 2012, p. 51)
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ﬁ%ﬁ 1 msné"unsaoamwumé’au (Environmental scanning) : ﬂ’liﬁﬂﬁ&“ﬁaga
1. nmyleneilanauazgUassnanmanan (External : opportunities and threats)
1.1 MINATEZATNNLIARDUNNIBITUTIG (Natural environment)
1.2 MIANATERFMNNAG DU UTIANIAUTITY (Societalicultural environment)
1.3 MIIATRHA amwumﬁamﬁ BANLN (Task environment) : Qﬂﬁ”] (Customer)
Au9i% (Competitor) ABNATY (Middleman) §ansiagav/dlasunsuaa (Supplier) TuTw
(Community)
2. myanzRIaudsuazandauanmelu (Intemal: Strengths and weaknesses)
2.1 1a39835719896M3 (Structure) : F18MILIAULTYT (Chain of command)
2.2 Sansssumuluaidns (Culture) : AuiTadia (Beliefs) Anuaanis
(Expectations) wazdfian (Values) meluaddnis
2.3 NIWENIVBIBIANT (Resources) : FUNTNE (Assets) inwe (Skills) Ta
ANURINNIN (Competencies) ﬂl’mi (Knowledge)
i 2 NIAMBANALNS (Strategy formulation) : Usznauday myfwuadaemiel
(Vision) N3t (Mission) Ta7U3za3d (Objective) nayms (Strategy) wluwne (Policy)
i 3 msﬂﬁﬁ'ﬁmunaqu (Strategy Implementation) : 1/5znavuee lusunsa
(Program) 4uU13za1%% (Budgets) N3zUI%NNT (Procedures)
i 4 n13Usz1diwHan13AuAN (Evaluation and control) LI#NIAAANKNANTT

%

2NN 1.7 LLamm:mumsu‘%miL%aﬂaﬂ;mjf(Wheelen & Hunger, 2012, p. 51)

3 ° cv 1 = ° o a o
1.7.3 a9dUsznauunwnagns lnIwiada insgondaud miuwnnanise
4 &
13a9i
av A & = v ] g J IS
lwwidoiFestidunsaisununagnlumaheilnegaaiaandon:
ndidnn Uinalng, mmsaiglenidlosdemoua uaznrenmnansnuym

azlfasddaznavvasununagnt aaft (@nwi 1.8 waznIwi 1.9 Usznaw)




Py
&

#ufl 1 M3TAszvilBanagns (Strategic analysis)

= ., . . & o I

1.1 ms3iAszdidenagns (Strategic analysis) 1Juinugiwaainszuinnisuinisdenagns sunaulunis
2 < . o -
AAseALdInagns Usznausasnisinue

(1) ymsjanane (Purpose) (2) ﬁai’ﬂ'ﬁ’ﬁﬁ (Vision)
(38) n1sia (Mission) (4) wWinaie (Goals)

(5) dmguUszasA (Objectives)

1.2 A1s3As1zd SWOT (SWOT analysis) Usznausiaeg
(1) '[amaua::qﬂﬁﬁnnmuﬂn (External opportunities and threats)
(2) Qﬂttﬁauﬁzqmdaunw‘lu (Internal strengths and weaknesses)

z 4

Judl 2 n1ssuaufisnagns (Strategic planning) : nisAuAnagns (Strategy formulation)

2.0 MTINUEBNAENEITAUUTEN — nagndazauuien — uawdonagndszauuivn

(Corporate strategic planning) (Corporate strategy) (Corporate strategic plan)
2.2 AISIVUNUARENSSEHUGSAI —> nagnsszaugsia —— unugsia

(Business strategic planning) (Business strategy) (Business plan)
2.3 ANSINUNBNAYNSTZAUNEN nagnsszaunin

(Functional strategic planning) : (Functional strategy) :

AT NUNUNAGNENITRATR ——> NAENSAITARIA ———— UNUNIIAATA

(Marketing strategic planning) (Marketing strategy) (Marketing plan)

4

dufi 3 nisUfuRnisiBenagnd (Strategic implementation)

3.1 n139mavAnnT (Organizing) 3.2 n13U{uEn1s (Implementing)

4

& 4 &
YuUN 4 msn'aunnmﬂanaqné' (Strategic control)

4.1 n153ama (Measuring results)
4.2 N1sALASIEANAANS (Diagnosing results)
4.3 nsUfuEnsudla (Taking corrective action)

W 1.8 LLamﬂszmumsu‘%miL%aﬂaUq‘mjf sznaveay (1) mﬁmm:ﬁ%aﬂaqﬂﬁ
(2) msmumwﬁanaqwf: msﬁmu@ﬂaqﬂﬁs (3) msﬂﬁﬁ'@mn%anaqw%
(4) msmuqm%aﬂaqm‘ (U3¥IN1397N Wheelen & Hunger, 2012, p. 51 ;

Wild & Wild, 2012 , pp.311 - 333 ; Ball et al., 2010, p.368)
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o A a ¢ a 6 . .
ITAUN 1 NFAAIEHIBINAYND (Strategic analysis)

dndi 1 unayUldmIULUINIT (Executive summary)
daufl 2 MIIAsziiBena gN3 (Strategic analysis)
1. MTIATIERENINLIARBNALWAN (External analysis)
2. maenzdannuinaanniale (Internal analysis)
daudi 3 s muaddeian nshe hmane ua:’?mqﬂs:ﬁaﬁ%msqsﬁa
1. 3dandn (Vision)
2. 1909 (Mission)
3. huane (Goal)/"'a'mqﬂs:aaﬁ (Objectives)
dudi 4 na gnsIzAugIne: uanninsglassa-loma-ynden-gauds nIaunnning TOWS
duii 5 na qws%zé’fuqsﬁa (Business strategies)
1. ﬂaqwﬁﬁavlﬁl,ﬂ’%mumamﬂmia{fu (Competitive advantage strategy)
2. ﬂaq“n‘ngmia%ﬂdmml,l,mﬂ@hd (Differentiation strategy)

2.1 mia%’nmmLL@m@meJmia%’NQamLﬁu (Differentiation by adding value)

2.2 ﬂ’]iﬁ%ﬁmﬂ’l’]&lLL@Iﬂ(v’i’]{iI@Uﬂﬂiﬁ@%’]ﬂﬂ/LﬂWWLmzﬂ’ﬁl’ﬁ% é’ﬂﬂ”liﬂ%ﬁﬂiQMﬂ’]WI@ HPIEN

[Differentiation by quality development & Total Quality Management (TQM)]

2.3 mia%’nmmLmﬂ@hﬂmmia%aqmﬁmﬁ (Differentiation by building brand equity)

ﬂaqwfﬁuﬁuﬁﬂ (Low cost strategy)
ﬂaqwﬁmiaj\imm:dm (Focus strategy)

ﬂaqwﬁmmﬁg&mmmﬂmwmn (The preemptive move strategy)

o o A~ w

NAYNFNITINWEY (Synergy strategy)

o H & s { . . .
3TAUN 2 NIVVUHBNALNSILAUWKIN (Functional strategic planning)

(1) nagNEMIAA1@ (Marketing strategy)
(2) ﬂaqwﬂaﬁaaﬂe‘f (Logistics strategy)

(3) ﬂaqwﬁmmﬁwmiﬂﬁﬁami (Operations strategy)

32AUN 3 n135U)UALazn13AIUAN (Implementation and control)

N 1 MI908IANT (Organization)
#uh 2 MIUJUan1T (Implementation)
§UN 3 MIAILAN (control)

' A a & .
RIUN 4 LNWLTIRDIWNIT (Contingency plan)

A & ¢ A v & Y &
NAN 1.9 LLﬁ@GﬂGﬂﬂﬁZﬂﬂUTﬂGLLNuﬂﬂﬂq'ﬂ‘h’ ‘ﬁﬂl%Lﬂ%LL%’]‘Yﬂ{]luﬂqiﬁiﬁdLLN%ﬂaﬂqﬂ'ﬁ"Ua\‘i

muﬁ%’m‘%mﬁ (HSM’m’ﬁﬁ]’m Wheelen & Hunger, 2012, p. 51, Wild & Wild, 2012 , pp.

311 - 333, Ball et al., 2010, p. 368)
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1.7.4 wann3ndalasia-lama-gasen-gauds nIauunning TOWS

wunnindagdasia-lania-9adau-auds [Threats-Opportunities-
Weaknesses-Strengths (TOWS) matrix] LﬂuLL&Mﬂ%ﬂﬁﬁﬁLLa@m5dIammLazgﬂaﬁﬂﬁ]’m
muuanaoﬁmsﬁé’wﬁuﬁﬁuq@LL%@LLa:ﬁg@éaumyluaaﬁms FavilhiAa 4 nagng Gt
(1) nagnT SO (SO strategy) (2) NagnT ST (ST strategy) (3) nagns WO (WO strategy)
(4) NagNS WT (WT strategy) (Wheelen & Hunger, 2006, p. 144) T9nagnifiuandnsnin
arRoansaInURnIwMIRIAa19n laamuuald (1) T unw 91370 (Threats) (2) O
uns lana (Opportunities) (3) W LN ag@a'au, (Weaknesses) (4) S LUn Q@LL"TJG
(Strengths)

n1331A312% SWOT/TOWS (SWOT/TOWS analysis) fi6a% (1) ERRIELIRT
°uaoﬁ'@lmmﬁﬁfmmms/l,ﬂ‘%aoﬂgommsvlmsflu 2 ldwnda Ine (nuwasane) - a13 (389
unT 1389 wanwszng) wazlne (a3nuszing) - Auws (Feukey - wualy) (2)
s:yﬁ;@a’aumaaﬁ'@lmms/ﬁ”ﬁuafmfml,ﬂ‘%aaﬂgammivlmsflu 2 L§UNN (3) s:aﬂamaﬁ'
Lﬁ"mﬂ”aaﬁuﬁm@nms/%'mmms/l,ﬂ%aaﬂgammivlm plu 2 1§uns (@) szygdaisnzed
ﬁ'@mms/é”’mmms/l,ﬂ'%aoﬂgommﬂmlu 2 L§UN1 (5) s:qm’]wﬁ%’]ﬁmﬂaoﬂﬁﬁﬂﬁﬁu

~ 1

3audy 9aden lama guavsnvasiaanuemiiaiasdisomsinglu 2 tdunis
L= dq’
ash (@em9daznay)
o o o o o [ 1 A A

MIINRIAUANNEAYVEI SW (JauTInaan) Aa (9a1319N 1
sznay)

(1) Wazuuumadsziluiivniduaauduazyadau lasgaudaan =5,
9auds = 4, laustla 3, 9edan = 2, 9adauinn = 1

2) azunnszauanuayvadudazlads I@m:é’umﬂﬁq@ =5, 32qU
AN = 4, szauthuna = 3, szaudes = 2 waukesfige = 1

nIdaaIauaNdAyas oT (lama/gilasia) Ao (9913797 2
sznay)

(1) Wazuuunatszfindadpfidulomauazgiassa laslamaun = 5,
loma = 4, liwile = 3, figuassn = 2, guavsann = 1

2) Wazuunszauanuiansasudazilase lag FZAUINNEA = 5, 70U
AN = 4, szauithunans = 3, szautios = 2, swautkosdige = 1

NMSLUAAMARNIVDINATINALURIT I IWIN Iﬂﬂﬂ’liﬁ’l%‘)m A9

ANRIRA - ANARA o ¥
u 9 9 @.&u

TAIALLWW 4 T



4.01 — 5.00 nu"g
3.01 — 4.00 nu"e
2.01 — 3.00 w8

R
NG

) N ) N ) Y

D

a

= 1

= a a o @ A
"?‘@Llfﬂﬂlnﬂ / Niaﬂqﬁﬂqﬂ/wﬂquﬁqﬂﬁylﬂﬂ‘ﬂq@
@LL’UG/ Niaﬂqﬁ/ Nﬂflﬁlwﬁﬁlﬂm&nﬂ
J ﬁ"?‘@ au/ Naﬂﬁﬁiﬂ/ Nﬂ?qwﬁqﬂm%aﬂ

>

1.00 — 2.00 AU Nﬁz@] Jawun / &lﬂﬂﬁiiﬂ&ﬂﬂ/ ummmﬂmﬁaﬂﬁq@

I's a
N n1sU szt
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mathziliuszauaaudsnaden szaulama/alasin szduanudmAysadud

Q/ tﬂl | ~ 1 o e o ¥ ‘ﬂl
a:ﬂﬁ]ﬁ]ﬂﬂLﬂuﬁ;@LLmd/ﬁc}'@ﬂﬂu Ii’]ﬂﬂﬁ/i’_;lﬂﬁiiﬂﬁ'ﬁﬁi‘ﬂﬂ(ﬂ@Wﬂﬁi/i’?%aﬁﬁﬁi/miadl]i;d 81917

Tne Twduneasnan anwusdronuduuuy Ratting scale 4n133a 5 32y 143520Un13

2

Soil
AT
WA
1.00 — 2.00
2.01 - 3.00
3.01 —4.00
4.01 - 5.00

aTayALIELANaRATAG (

[ [
smnqmwa/

aﬁda%
q@ 1AWIIN
=1
Jaq

)
=1
i ALk
)
)

WI9NIN

szaulanial 32O
GHE R ANFIATY
a @ A
lguasTaunn wounge
=1 v
wqﬂmsﬂ 1%oe
=1
Alana 3N
a a
lanaan ANNFA

Interval scale) I@ AMILURANURNIAZUBBINNAZLULLARE

ﬂ’TTJLﬂi’T’%ﬁﬂ’?%ﬂ’ﬁm%”l‘mm%uauuﬂ‘Uoﬁ]@LL“llx‘iLLa”ﬁ]@]aa%ﬂﬁﬂlu mmmu
mlmmﬂamaua aﬂﬁiiﬂ"ﬂ"lﬂﬂ”lﬂuaﬂ I@]U&li’mﬂ LBEJ@]@N% (@LﬂTWVI 1.10 uae ITT‘INVI

1.11 Usznay)
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ALY (Strengths) gndau (Weaknesses)
9 9
o SO 2] wo
= (=3 =) = I o
figpudouaziilons fyndauuazilans
NagnNsNI3INTIY nagnsn1sayiny
Tana (Opportunities) (Aggressive strategy) (Conservative strategy)
Wunagnaniidnanwgsgm viw Tdnagndmsasedaleiuieu
wdu nsldgaudiezasasdniaiiie anlana waianduzynaon
a5wdalmuseuanlons nasAauAasuiTyi ludimiidn
yadaueIe
® ST o WT
o [ -] o 1 o
HymudauasigUassa fypdonunaziiglasen
L3 L ar o Q& A
naansn1sudedu NAYNSNITAITY
gua35A (Threats) o £
(Competitive strategy) (Defensive strategy)
L nﬂ‘i‘[.ﬁa‘lmﬁmﬁal.mmz 1 NSBENak N19LEN
wionaniiegUasin ALK NIDNTTTINAINW

DA 1.10 ugaInaiien 4 daznsvasuunning TOWS iWarwuanagns (Four
alternatives of TOWS matrix for strategy formulation)

(Wheelen & Hunger, 2006, p. 144)

SLINN andan
Hagannslu TONTN NFNEN ST NISUNALAAUNTNENS
ANHEANHITENTN AN AT Nu
n1UINITANIS WA UNHRAA WA
. malulatinazldnasTaemn NennuuilangTas el
adannauan N L
(s Naarz ({lusu
P o a9 | dad) Yo o ' o’an'ulwu ° '
aarniALTs inlinasamuiiungusey ﬂﬂq%ﬁﬂl‘ﬁnumuuua SO NRYNEN LANUALUUI WO
€| vimunannuiaden aangnosideriiiy Azfavimunnagngiilainim iRLNNAgNEAnENTANqAEL
g anmmsuaniaauiunmingg i XN 5 Wvdaionn
= A5 E N naaua z5nE adlifivaatianngn
= = o o) 9 1 o [
fmetndlesingiing uifu Tenalifldnnign uazsnunlania 1R nnan
P ' v o’an'ulwu ° '
iihgmain v Anuzanoagnin NAYNEN LENUATUWUL ST o par o ,
S S N ! . oo - B nagnaN UL WT
a Annsulasutlasiinnsnilas VU AgNE eI and . L .
< . . . Wimunagndilasnqadauuas
= anmuanfanniang g s Toiunninga B
Y o e . Y d WRa i aulassaliiudationnan
ADdNsANELTM s raansfiu ilumu LazangUAaTIAA Wiliaalatngn

M 1.11 UFAIMIILATIZH SWOT (SWOT analysis) Wazuunyisns TOWS
(Kotabe et al., 2011, p. 515)
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6 I3 { & o
1. nagns SO (SO strategy) LﬂuamummiﬁLﬂJuLﬂmmwamﬂaaﬁmi
6 U < U (2 A v A 1 =3 9/ d'
ImammmzlmmmaLLama"LmﬁJmumnIama muq@aaunwmmmmvlmwa
waswduaeuds dunfyauaraidesmesuioulfidulana nagns so fadiag
luoﬁnmmmsgﬂs’m (Aggressive) naNIAa datn9 TIANMIANI/FIUEIMI/ATEIUTI
21T el 2 1J§uwn1e lwdunsling (wuesae) - 817 (LI899UN3 39789 RANITZUN)
wazlne (adszing) - Auws (FouGeu - wuuidy) danludunsiidasldnagns
Lﬁal*fﬂa:ﬂmﬁmngmﬁﬂﬂﬁmﬂﬁq@ LLazlﬁ”L%ﬂsziu"nﬁmﬂiamagaq@ Tagiunny
RINTOLRLIATIUNAIYIB9LNET (Destination brand name) VaIAAAIAII KON Y/LAT D
Upsamsinaluiduniadu n1suImamiweinsuyud (Human resource management)
ﬁﬁLﬁalﬁﬁmmsgﬂaﬂumsﬁwmu mmjmmL%mmmu@i”’mﬂ’ﬁu‘%miﬁ'@mi (Management
knowhow) el lumslasan lasawznsitinalulad (lagawzimaluladaeuianes)
Waldlunslasm (Kotabe et al., 2011, p. 515)
uaﬂﬁ)’mﬁﬂhmmml%ﬂamqvlﬁfmil,ﬁﬁtyLauim (Growth strategy) I@]Ul"ﬁﬂﬂﬂqﬂﬁf
a A d'd o 1 £ wdy a c.i ‘3’ wo'z = n' .3’
NILZARALANARA mmmm@gaa%1Lm’ﬂ'ﬁSﬁaﬂsmmwmﬂmmmzlvxmmm"nu,
ﬂaqwﬁmsﬁwmwawﬁmeﬁﬁ'@lmmsﬁma'}mi/l,ﬂ‘%aaﬂgammsvlmmm:mmﬂ@m@ﬂ,u
o & A o o & ¢ A a a
RN ITh smmmzmlugﬂﬂnaamsmuﬂmvl,sm W3aN1INITZNLTINUATLIUTI0IMT
Vl,mimsl%ﬂaqwﬁﬂnmumﬂ PLYFNYNAAN U AT1ATOLATY LTIUA
6 I3 { Aa % '
2. Nagns WO (WO strategy) Lﬂuamummiﬁqsnaw mmulﬁﬁq@aau
o a v & P ' o I v A
ma;ma:wiamagoq@ muuqimmgmammaawmmml,ﬁ”lm TaglddalayIouan
mﬂiuiaﬁﬁ%ayﬂmmﬁﬁﬁ'ﬂm NNALUAN namq*nﬁf WO ﬁadwag’lm‘hm%amsag%’nﬁ
(Conservative) @28¢19 aaﬁmsazﬁamﬁ%mmﬁﬂ@m%aﬁLﬂugmdaulﬁﬁu@"lﬂ Tag
qu’maqmiﬁal%ﬂnimﬁmnlama‘lﬁ”'lﬁmﬂﬁq@whﬁﬁ):ﬁﬂﬁ 1w MIUiulsiTen
NMINNWINRA N TN mﬂ%@ﬁ'@a‘immm%mﬁm \Juein (Kotabe et al., 2011, p. 515)
I@ﬂ%ﬂaqwﬁfmqmmw&lﬁaglu@mmmLaﬁu (Conservative) bunsmnidn
Lﬂ%aaﬂgammﬂm I@ﬂmnm:mm@Mmqiaﬁmmmawﬁa ARIARD %'%a@m@ﬁ'uwuﬂm
miﬁ'@ummm@‘[@wmma’mﬁmﬁ"n’]madmﬁﬂ'\uﬁﬂajﬁo wIagdnaa ldgiaana
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