o 4 d' AR a Y ¢ 4
msmruathvnegeauneimansa n'smﬂnmaum"!wm@wmum

UNSN09

=)
3

3D
o
@)D

N

a a c-'dvc:: U d! = LY a v A
’J‘ﬂfﬂ‘H‘W‘Hfﬁ‘HHJ‘Hﬁ’J‘HTi‘L!Qﬁll?)xiﬂ1’iﬂﬂ‘]eﬂ9’]1Nﬂﬁﬂgﬂ’i?ﬂﬂ1ﬂ1ﬁﬂﬁu‘ﬁ1ﬂm“ﬂﬂ
a ] 1 a d
Eﬂ5111’J“lﬂﬂTi‘i]ﬂﬂTiI"liqﬂﬂ1u!lﬂﬂyim1ﬂ1i AUSIAINIINAIAANT
a Y a o A d
N‘H1’J‘ﬂﬂ1ﬂﬂ§iﬂ%ﬂm°‘nﬂﬂ

N.fl. 2556



A Forecasting System for Optimal Sales Objectives

A Case Study Fiber Cement Product

KITTHIPHONG INTHONG

A Thesis Submitted in Partial Fulfillment of the Requirements
for the Degree of Master of Science
Department of Integrated Supply Chain Management
Faculty of Engineering, Dhurakij Pundit University

2013



