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Jagtuuazluauwiaa igu (1) anwaslaveswdnanunazirndelunindfsuulas
s 6 = A 6 =1 o 1 1
IABTITUBIANT (2) stmJaaluaaﬂmuazuqﬂassﬂmﬂmmﬁ]mﬂma6] (3) N3
wasuudasdunsaludhouimsndrnn @) anuwelawazaigisslavasntnnm (5)
Imaa%“waaﬁmsﬁmuaﬁumguﬂaqﬂfmmm@luﬂm;ﬂ'uﬁavlﬁ

5. N13E13VHANIINNH (Performance review) WJwn1sd1Tamany
v‘mml,l,az‘[ﬂmmwms@m@mam%’u"lmmj@lm@ml,%mu TuANuNLFwNI9Iviad N ng
(BHBIANE) - A12 (LTBITUNT 19T 89 BAWNTZU) uaziFwneviaanealneg (ava
Uszin) - AuwDn (1Fsutey - wwidy) Usznaudis n3aemen mIdadiniig uag
NMIFILFINNITARA

[] { a I's .

#2011 3 N1SIATITREANINUIARDNNIBHAN (External environment)

a '3 a . .

1. m‘s'sLﬂ*;'lzﬁamwmemé'aum‘mgm (Economic environment
analysis) LJumydienzinmaaigdvlauszenuduainasgiavesasmasdon lu
dw d' U 1 d' = ™ € @ A £
NUNLFUNI N8 Ny (BUaIa8) - 317 (F899UNT 9389 RAWNIZLNI) LRZLEFUNNY
1 dl Q Q a a Qs dql =2
raafedlng (a5ydszing) - NUWT (FEUEDY - wialgy) il (1) MIrzydaann

a g: v hrd 1 é { v e =) U
LAIBFNIVBING 3 Uszine aUIEUNAINATT TaNITINUTINIUAERNAN (2) Aae

a A o o o & o A A A & A o &
Lﬂmgmmmmaaﬂummwamaagnm/unmamzrmmmmluwumauma 3 Uszineaih
LI NZLATEINIANGT AzHude mwﬁu’lﬁmadﬁfﬂm EULLUULLa:éﬁmﬁmﬁ%a (3)

Aa Y A A A A A o A4 A o o Aa
sNNLATEgNaTasinviasne e ne lwAwiEwng 3 Uszinalidsazineadoanuging
luﬁmfmqau FNTUAT Lmﬂﬁam’lﬁ'mmiu/mss?’jaﬁams ﬂi:l,ﬁuﬁ’mqﬂmﬁ/qﬂmu
W IENEBAUTEY AN/ aNIENIINNIARNG mwLauI@/ﬂawu@ﬂ@iﬂmaaaqmmvimm

a ¢ v . & a 6
2. MTIAILHAIWBAAIA (Market analysis) LTUN13IATIZTRAINTINDY D
A v 1 Q =)
ANNA/9ARINNTTY TI1/3zNBUEILYUIAVBIAANA/YAAIAAA aasnIaulavasnana
o o a dld 1 0.4 1 = :"24 dl £
mmmmsnlumsmm"hmaa‘giﬂwuaglumﬂwUg@m@mmﬂu TN L FUN
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viaanodlng (Muasny) - a1 (I893UN3 391389 KAWIWITLNY) LAZLFUNIITIadNeN

o o a a ] Y v a &
Iny (a¥nydszing) - Auym (Fouidoy - wuuidy)  Sadsznaudin aaaguilna Ny
v A ¢:l'u.4 Q g; ;:{' I A 1 nd‘
Auilnanivdszmuemisludaanarsemising niiiduailneg wIezidenan
Usznauniomsing uazfuilnandenfadmaiiniasysemising aneaaunaaie

6 & v R 1 v v = L 1
2463 D ldungings dedanluvadingn
a ¢ 1 LI . . . .

3. MINANTRAUBITN (Competitor situation analysis) Lﬂuﬂﬂii:qﬁd
dutitunaniday uazidTouifiouguastulududnsg 1w aura dasniadole
anumuTalunsiiils aavaihnuny waadmet 9audsuszaadanalguiadi
MIaa1a KAAAMIA uazen Tuniszyivdansnwasguisiunalndnddnunn lu

a w { ¥ v a 1 K é v 1 1 [l Qs { a
NwiTpied azdasiianzianiunisainiudsdu Soldun guastundsznaugiia
217Ny duiiduiidszneussiaemim@any luudazivanud

a I's . . Yo
4. N1331A312AgNA" (Customer environment analysis) laglgd1ny

>

J

=

41 anminilaiinwuazgnafid@ngnindalas (Who?) lusuide

3e9ft anifeadasny (1) gnérfduguilaasinvaaiey Asudszmuluiueinising
v A Aa o A I v Aa o [ 6
waziu3lnaffisalfiesesdpamsinolasdugndrnddnsmwlududszonsemans
(ldun twa 21y aunIw szduNIAnE adw Me'ld) AnBuUzNNAAaT (ANYmL
niidsunvesinvesfsifuvaniien) 3ainen (luwdesnazinsrdasnuansuzguan
AMNANAINTUS LLazm’mﬁawa‘Lwaagﬂﬁﬁ NauAG1a4anen) wodnssueaas (az
W faanunn@nssumanilnaomsmuiauaImsingedns g u duife MonIvu
wiulng anudnlafiazdng mgalanuniudsznu 9ay) uazwndnssunisuilag
A \ A = a2 3 A o
\3a9l9aMTIng 1Tu 139U 3TRAN %% 13B0 1A uaziaTadlIaywlnTanuAs
=3 v o [ d}‘ Aa [ qzt?( a wva d‘ly a L%

(2) szyfagfiunuandanylunszuiuniifovesnsia 1w §oe (UIan130e339) fl3
(IFuiadmaia3e) i8nTua (HanTwadenisdanaulagouazlvdalauaunzengg)

3 a

AIuRaTaumBNIEL (§3105W)
Y v W a_a o
42 FefignaA1aein1seneInisinevesgsnediezlsdne

u
]

(What?)lwnuddsisestaziisdasiugmauiarasnianmsionmsinaiuganming
> dq’ a s 6 a A v [ 2 v 1 Kdly
asth (1) WRanmivasgIiaeItasiuanudainisvatgnaiaingly nadselooidugn
a s A v a g 6 d‘y | [
YaINAAA M ABa AT Ineas b31e (2) TudSunmnnsTauasaanunisaimsdailuagng b
a a o 6 < ] 6 a Aa A
(3) MIvslnandanmsionnsinetduadgels saunsainsuslanaemisineiidnina
1 a d‘ly A 1 1 =3 d' dl U s a ez a
danganTIunITende lietels (4) Ustiduiineldasnungdnssunenasnisuslae
\ o o & A vo A o A
213 Ny 1w Myhuiausvesaissdiamting g wiansianisdasenns
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fmdeay (5) aTnszduaudaInIvegndluizataImTing aTusauaanian
& o v A A a = o o A A @
uanudasnisvesgndrnazdasuudlasluewiaa () afunsfsanuimayiiiuidas
o & & & a A a ~ A ) & oA
AUNITe (TaATIALInIT9aL7) WIsuiaunuMITaluudaiiadseazen?

U U a o P a ]

43 anareamiinsBondadmaivasgsnafilun (Where?) lu
ac A kg A o [ wa A @ & o & &
nwiTsRastzingTasiuguantAvesnfadmia s insiuuamzing aat (1) 1w
miyszyisaunaslugasnemidadmihoeiaslpemising wu Suduan welesdns
% e v v 1 1 Q/Iﬂq/ a A 1 v 1 £ =) ] I
galuld g nfugelanasenngina wistwaunandasdndanednils 2) (u

=3 v dw [l A [l Aa & a 6 dv v n:l' I
myryiumliunsderiuaietis Bildnnseiing lagiawznsdavesgndniiuan

R RGRCIIGRGA!

P ¥ A

44  a@nwafignanianamisinaassgsie (Why?) luawiapsaes
tziipdesnuquantavesnfadimiiamisinsiauarmsing asik (1) aSunoguaui
28907713 InpvasnsiadianlisuifisununAadusivasguielu (2) euaiialtnaing
anuAn@adaaT anududr nsgdlnavilae waznszuaumauanidfsundnansznuda
wadnysumiTevasduilnasinvasisyaunasdddnddsannising

45 A38nsfignaienarnisinazasgsia (How) gndldinuaila
‘lumiﬁmsmﬁLLazgﬂﬁwﬁﬂ‘s:mumsé’@%usﬁ]asmvl,i NIBABININTUNDIVBABUAIT
o A dq‘ Y A o A L 1 d' 1 6 v 1 v Y a
daulagavesfuilne/miiGawsinvaniion uaznguaaiaesd laun aunars gadan/
MEIU1T Nezvunaunmsnazwladeatngls

[ & a o ¢ a P2 o &

46 anaidnisTendadmaizesgsiaiiiola (When?) asit (1)
wo@anssumitanoldnisaiuquuaigsfaluaniunynl wazlamalunisdadnig iou
ToLUaNNANTIUNTRILFINNITANG (NMIFORNT NIFRILFEINNIVNY waznIUFowLlad
191) (2) wqamiumﬁaﬁvlajag’mﬂﬁmimqumqiﬁﬁ] LT gﬂLLuummﬁaamﬁT%a
FNWUIARDNNINMUNN FIANTAIBTITY LAZNITUDITH

P [¥ % o o VL g VL a
4.7 sungnanardeddnaninlaiseainisingvasgsna (Why
o ¥ “ o L ¥ v &
not?) Al (1) MIEYiIANNGBINITWARIIULAZANNTaLYRIE T liiTaanmTing (2)
2 o v A a @ €1 1 e A o . An .9, o A a o &
it ldifSouramdainsiguisiuiiduamaldnduililsgndnfonniadusives
1 ] o 1 { ~ J =) v 1 Qo o 1 1 =)
dudstuninnit (3) rydgymiiiiaduveszsia ldud n1sdadiniig n1sdaasa
A g; dl I3 v & £ v a s 6 1 dl
niaaaniansasnafiidusmgldgldiduandduniniadmaianundsdu 4)
a 2K ad dld L dl dl quldl 1 1 U L I v
Bl TnInddnanwiazasuldgn lilsgndriuandugne
a I3 g
5. N13AERENINLIAR DM ILEaIuazngnRaY (Political and legal

environment analysis) %ﬁum%ﬁﬁ]:ﬁadﬁﬁﬁdﬁoﬂg%mwi"mG] aah (1) ﬂmauﬁ'ﬁ

Adsznaums (2) MIIAAININNT (3) MIaIAIRUA (4) Matdenyinlaiiad (5) Hu
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89U (6) PwWavasin  (7) Uszianhu (8) ngszleu/ngnangiuguamls uas
v QI d‘l dl dl v A v L 6 o L3 [ s
ngnaneyiastiudn g Nineadaslumadasiuens (9) naninmsinmaignnensa (10)
WUILUAN ) NLNBTD9
a 6 { .
6. n13taszinistdagnulasarwinalulad (Changes in
. & a A ) ) A AL A
technology analysis) LJunsRansanmadfsuudayanuinnimanalulad 98
HANTENUAINIIAANA WAZNINEATINA0MTING a9t (1) SzuATnafouudamis
maIuIaﬁﬁﬁwa@iagﬂﬁﬂmﬁ”mmmﬁ‘hLflu/mﬂaJﬁaaﬂﬁ/mﬂwau/miﬁum‘fa;ilam‘mi
TnomsdadmihouazmsitiialunsaaduladouaznIeTauasdannuauIInves
o A & v A o A 4w Y @ A A o
andfazda (2) gnddnssiuayuniadadiuanuiinimanalulainialiagngls
Jenudwiusnugndrluduanududiudiuazanulsaadosasgndranmivilaa
A P ad A o ) aA ' a
2113y wialdadly (3) IFNanuimiimanaluladinadersfiaanniying
UHU8 138 n1INEa 11390919108 NTFILETUNNTARIA NITAAGUNY NITUINIT
anuduiusaudnugnd1 madwelatnsiusiasusziudinznivgiiiemising (4)
= a v A a o W oo v & A o A o
nmzyfianaluladludagiugigsiadelaldinnltedraduniuazdsliidnonw
A =1 A d' n' ‘3 A 3 £ o
Wigawa (5) szufianaluladluawinafionnfindudsazuidynianudiadoves
NAAN U
a 3 o [ .
7. NMIATLRU RN BFIANLA IS IIN (Sociocultural trends
analysis) Usznaueag (1) izﬁ_qm'mﬂ'é‘smLLﬂawaagﬂﬁ']Lﬂmmﬂluﬁmﬂ‘smﬂsmmﬁ‘
1A o a Aaa d'd ] a a =< o e 1 aid
drfloa JUuuumsdiiuiiendnadensivanmising (2) auefsfadoaindn Alna
dagifiaamising uazndanmeionmving @nwae wadlomiuaznsainees 4ay)
N17A437107 (mm@:]"mh) NNIAAIIRUIY LAZLATETIUNITLEHBEVIY (AINFEZAIN
U3BNTAIN) NIFIEINNNTANNG (LHaRIVBILIIENT NTFIRIT N1TUOUNAL 989 )
> [ fd' £ n; a d'
winnwyana (niwenniwusdflts ) (3) meydywmmoluiifeanaouanfianas:
a t-‘-g/ U { U L a U
Aaluldanmaddsuudssduanumainranszesiausrsuminilnaainiszesgnd
TAUTITNVBIIANIUAZNENIIUVDITIRIA M T INY (4) szyfisanaTuRiaTaudn

' v s

AIUDTITY ARTIIN LLﬂzgdﬂﬂJﬁﬁqiﬁ"ﬂaﬁﬂﬂiqﬂﬂﬁ@aaﬂﬂﬁLLE\]iﬁx‘]ﬂN LT AINNREDNA

2

AA o

Uaaans nsiiagaundesqaniw waziagauiideduaiungnanenidss tow

1 n:l. v s s % 6 % 6 ' o =3 1 cj’d

2113t Aingnaneiiy nsnndadad ninudad newiiundss dszamnai i
Wansznudagndanily dezdunafianadnazineuisuudadluamaanialal

8. NITIATITRANBUEINIINIYATNULALNINYINTSIINTA (Physical

and natural resources analysis) @3 (1) MITTYRILIATBNNWIMBAWALADITRINY

qi'ﬁﬁ]mms LT 1NN B DWWABNIY ANNRZANATIRFIULALITAINUATIONNT e
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A P = A A o v a o \
wioldadels (2) srydsndudgwininedesnuFiniadaun1InisnIw 1w 8an1az
d199 dywinozyadas misuinswasnuiiisidasiursivdaamanyiuemising
#309AFMNTINEMNT INNMATINIuNunATa laatnils

1 { a ¢ 3 o o . a
g9 4 N133LA1EY SWOT nazilsziandan (Key issues) NM33LaTzh
SWOT Lﬂuﬂ’lﬁmi’]:ﬁﬁgmvﬁd (Strengths) '«g@ﬂ'au (Weaknesses) lans (Opportunities)
A A = - 1 o 6 a
uazgUayIn (Threats) Tatiahiianwadanisiwuanagniniaanazasgsiaamsing

o o A A a o &
AaaaIueIMTing Lasslpemnting laslineazduaatii

[ o [ [ a d

1. 90ud9 (Strengths)  (Hudafiniadeldilouvasnifaamsined

/=3 1 1 [l 0/ d' v v v d'dw 1A ~ d'

wilandguiiduiiaansnaauauainnudanvesandla lunfazszyinfigaudn

Aozl wazeaudiudazdatnuazdasszydn (1.1) giﬁaazﬁﬂﬂlﬁﬁamauauaa
anudasnszasgndidadnils (1.2) yaudsifianauandefinilaniiguisiuadngls

1 { =) J v

2. Inaan (Weaknesses) (udymfiiaduananwwiadounizluves

q‘sﬁammi"lvm JadauLdasdanudadszyin (2.1) g@dauﬁuﬁﬂﬁﬁq‘sﬁﬂ&immm

@auauaaﬂ’a’mﬁaoﬂ'ﬁmaagﬂﬁway"mvl,s (2.2) fg@dauﬁfuﬁﬂﬁﬁqsﬁaﬁaUﬂi’]gjl,lfﬂo‘*ﬁ'uamo"h

3. Ten1a (Opportunities) 1HudaldiUSourasssfinamsinafiifiann

ANWUIAREN NMBUAN MITTAVNRNALAZIANIA wNN1IaAIAdadszydn (3.1) lamanu

dl U Qs v v v A [l a U 6
NdasnunInauanaianudainzasgnetlaniald (3.2) vismazlgUszlomian
lamalaagngls

4. guassa (Threats) ludaidoilivuniatedinavesnsivemlnen
AN FMINLIARBNNTEKEN NITTAUNNANALAZIaNA UTEniududasdTunayns
nsamaliinanzaudah (4.1) Iianzdirgdasianuinansznudaniineuauaining
dasn1szasgndnatnels (4.2) iEmaznimatlesnu uazadngdasialdnielianils

5. N1INRINI28 lAtdS8uN19n15ud9Tn (Developing  competitive

& o @ T a A A 4 4 e A

advantages) Wunssedeldidiousifaomsineiinflaguastu e
(ﬂauauaammﬁaamsmaofﬁnﬁﬂ@?ﬂizﬂauﬁ’;sJ (5.1) a%mﬂﬁfﬁmiﬁgiﬁammﬂmmgm
uwdaanlFliidnaulenma iu 9auds de Wugihdudunud Jammuanaifidinivmia
whiuguistuld lasawizlutsiiassgivand (5.2) Jannumusaussdalailioy
NMINSUBITURanBa T ldiAaa N duidasunsnaae T ing Sa13zany

I LV o v a s 6 v k% v A 1 v vaada
dufihdundadusiamslnouszaausuasanudainisvesgndilaniala 114533

' AA v v 1a 7 ' Y a
atnvlanfannumannuszdeldidSoumanuazdiingedegnd (5.3)  gafiamwnIm
wilvaadauliiluwaudaniedivgasaiingaliidulomalanals drldawsarild

A Aad A o v a a o a a 4 ' v
Eiﬂﬁ]u?ﬁﬂqsﬂiﬂzﬂqlﬂLﬂ@ﬂ')']&llaﬁﬂvnﬂ@nq@ 'V\Sa'ﬁﬂﬂl,aU\T‘g@aauLLﬂz?QﬂﬁsiﬂvL@aU'NvLi
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a A

(5.4) g3fafiaadanildaunsadiuvdiouldniald udrRasandidaifoliounia

q
v o s 1

ma'mﬂ@mmﬁmﬂuﬁﬂmﬂgfmiagﬂﬁm%"l&i (5.5) qsﬁammsmﬁ%maﬁoﬁlﬂu
dasnalandaly laganiztas naNiNanIznUaanNUaINIINNTAaURHAIGaAINN
ﬁaamsmaaﬁﬂﬁﬂ
v [~ o @

6. n’lswm%'n]szm%mmyL%Gnaq‘nﬁK (Developing a key strategic
. A & o o & o o Ao o & Al
issues) NNMIAUATZH SWOT azvhliwudsziaudan wmmlﬁumiﬂ’mmﬂaqmw
A o ° a @ A o A A o o & A
mmnumsm‘n;immmmmsmmﬂ‘nU lasfidnonunineldasasdt (1) uﬂaﬂq‘nﬂ@mm
YDILNWANTARIADENI1T ﬂaqwf&jdﬁﬁﬂﬂ’]dLﬂ%ﬂ’]‘i@]ﬂ’]@lfﬁd?ﬂ (Aggressiveness) N5
ﬂizmﬂgiﬁ’ﬂ (Diversification) mMIUsulRen (Turnaround) ﬂ’]iﬂadﬁuﬁ%a&jdmm@d’m
\&n (Niche marketing) 881915 (2) a%mﬂﬁaﬂaﬂqwﬂuﬁn‘ﬂmu%qgﬂmw FADnvaine
ﬂaﬂwﬁulalﬁﬁuqiﬁﬁ]aﬁmﬂﬂUVL@Tazm"Li LLazﬁmmu@ﬂ@hwm@jLLﬂa{J‘uﬁuMgsﬁa
T ety

daufl 5 n1IA1aazwIufl321ak (Profit and loss statement) waz

[~ o

m3fans anadwldlanienisanaia (Marketing feasibility study) wm"l?umnu
WuIe9un taasTele dnldang Lm:ﬁ’f’li%‘%am@nu mim@m:Lmuﬁwvl,sm@mm:ﬁ’l

v U 1 U =1 a J ) a Qs 1 1 YV &
Tnuneled  wazalltingNaziiadin mﬂmimNa@nmsﬂmaangmmLLazimLﬂu

LWINT dl%ﬂ’?‘i’ﬂd (S3ANEY LLﬂzﬂ’ﬁé]’ﬂa%I’i] amu

%N 2 NIIURBNIIAAA (Marketing planning) Usznauaag
1 d' o s 3 .
dmi 1 nsnvnallinansuaziaglssaian1an1saana (Marketing
goals and objectives)

1. 1hwaneg  (Goals) Hanwmening La“]ul,l,sogﬂaLLazluLﬂmmﬂﬁTm:

AvauANinnIzaiAd1ag

fasd)}

2. Januszasd (Objectives) AN B U AaNIZINZILAZRINTAIA L6

=h

PaUIAM I NIzdaIilidFa szyufvannuiuiareuvesmiiugifianiaynas
axdasrnuliusgiaguezaadun
1 A a o o .
g1 2 nsvBUaznIINIRwAnaIntiiing (Researching and
identifying target market) HunTdBiNadumANEUzIBInAATRINIUTINA
) o . o ] o \ o Y
2117 ne ushadmuenguiinang Fsnmsnnudnsuznguiiianoazvinly
sanIniwuanagninmIeaafinauauas anuisnalavesgndldednamanzas
lumuﬁﬁ]:ﬁaaﬁmu@ﬂéwLﬂmmwé’ml,a:mjmﬂ’mmmaa aad (1) 321

MuLIzTInIaas Qﬁmam‘ F9AINN LLa:wqamsumam%@aamuqmm/mm@jm'ﬂu
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§18a12893067 (2) AW ANEBINTT ANUTELLATANNYNTIWIVBIAANA
Whwanelusiwfiierdesiunaasmsiamsing (3) qﬂﬁé'ﬂmi%?ammﬂm/wﬁmﬁmsﬁ
mmsvlmﬂ/m'%'aaﬂgammivlm (4) anBUMIVILINALAENYANITNABRAINILS LA
daudi 3 ﬂ’]i%tﬂi'\sﬁ@l&’lﬂt‘ﬂ’lﬂ&ﬂﬂlgﬂﬁ”\Llazwqaﬂi‘iwﬂ’l‘igaa'lﬁ’l‘i
Tna (Analyzing market/ customer and buying behavior) mazraaatinune
LLazwqaﬂﬁmwﬁammﬂm mﬁ)ﬁaomé’mmﬁﬁ'ﬂwqamm;ﬁij’u‘ﬂnﬂsﬁammmﬁﬁaga
ﬁqﬁﬁlﬁﬂmﬁ%'wﬂ%l,ﬁ‘aﬁmu@ﬂaqﬂfﬂﬁ@m@ﬁ'mmmmauauaamwﬁ'awalwaa

v

Huslnalaagnainanzau

2

daui 4 wknn19UJUR91% (Action  plans): NIRIUBANALNSUAY
Tisunsa n1aana (Marketing strategies and marketing program) LLNuﬂﬁiﬂﬁﬁadﬂu
dusmiddyigalasnalldimualy 1 ¥ ieidu uwmensd foalwiAadszinine
LLazLﬁ@miﬂi:mummwdnﬁﬁmiiulu%ﬁwﬁ@m6] Tuunuitdsznaudie (1) 981@
1wuny (Target market) (2) ﬂaq‘nfﬂ’]mm@ (4Ps) I@m:q’éaﬁ%ﬁaaﬂﬁﬁa (What)
HIURATEU (Who) T231280 (When) A3MIUfud (How) o WU URN IR
LquﬁLﬁmﬁ'unaqwfﬂ'ﬁmmmmﬂﬂmmu lunslaaindszaunisaana (Marketing mix
W30 4Ps) (Walker & Mullins, 2008, p. 28)

4 . . = A o A a
Nagnon1InaIn (Marketing  strategies) WYY UNWNNTARALNEINY
hnansuaziaguemd nnsamalugifisanmsinenazgsaliusauadiiansly
VANHRKA F FIUUTZINANTAANA (Marketing mix 7138 4Ps) N8 @audInng
{ v & a W U Q { 1
nIaa1ae I inefauquld Tsuenldiiuiuiienauauasainuinalaud
nauihmang Usznaueie 1avedlladnag 4 du (4Ps) laun (1) waaAmad (Product)
8713 N8 (2) 3181 (Price) (3) MIFILFEINAITAANG (Promotion) 81¥T e Waz (4) A3
39919418 (Place %38 Distribution) 81%13 Ine
6 a o 3
1. ﬂaqﬂﬁttaz‘[ﬂﬂmiu@’ﬁ%ﬂamnme‘na'm’lﬂ"nﬂ (Product programs and
. ) [ (d‘ o a a s 6 6 v
strategies) U3znaudis (1) ansazuaznadszlosinddyvesnfadusi/nagniamn
& A o & ' A o & P
29AUTINEY  VBINRAAUNIMITING (2) ANNUULANGIIVRINAAA AN IWITING 0
IdifFoumilaguisiu uaznagniussaamsd (3) nagnfanuszdyansnianaimsing
(4) nagnianuuandI/MIMnUAdIURIIKEAAMA (5) nagnFuINITETI/NAYNTNT
IWu3nagnd (6) masaulusquant@en g lasdanannisasianuduarliiugndd
waztszlordnanaasanmising
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1.1 ﬂ'nmmn@i'\waaNﬁmﬁ’msﬁmmﬂﬂﬂmﬁm?ﬂnmﬁaq-jmiaifu LT
mia%ﬁaNﬁ@ﬁmsﬁﬁﬁmwLL@m@mﬁmﬁa@jLLﬂaﬁuﬁaalmil,flummil,ﬁiaqmmw
1.2 MSIABARIURRIATIHAAN W B1%1T (Brand positioning) LT
fmuaduntsarinduemwsfidanuatos
nagnsuazlisunsunnwasaisznavsasndanmn (Product component
programs and strategies) lasds=aunAnn i 5 Teau é'\‘lf:
(1) Uselaavindn (Core benefit) 11w Uszlomlivugudailluarmsid
IRTGaIaY
(2) anwaLzUaINAAAIM (Tangible product) Jasil
(2.1) QILNW (Quality) fnssudsnsnaafiviuads aNRANNEY
3’3111??\‘1ﬁﬂ’]iLﬁIN@]mﬁ’meﬂ%u’m’ﬁ
) JUsWaNBUE (Feature) L% AANUEILIY
) 3duny (Style) iuady vilnaldiny
2.4) MIUITIAMN (Packaging) L% T e Adsn WA
) @31 (Brand) L% Lﬂu@ﬂﬁﬁﬁimfﬁ'ﬂaLLa:Lﬂu%aﬁL%ﬂﬂa@
1n
(2.6) é’nwm:momamwﬁuq (Others physical product) L 3
nanwansLauaInT idan
(3) wWARAMTNA1AnIS (Expected product) MILFUONEAN AT
91913 NiAands azdribafisanuianalazasgnddunan '@iaﬁﬁu’%‘lmﬂ’]wi’adwz
l@5uda AnuEzaIn &0 8z00a 8388 wazs1end luwainly
(4) NRAN AT AL (Augmented product) Nﬂﬂiﬂﬂ‘ﬁﬁlﬁmaw%%a
UINY ﬁ;ﬁaaﬂﬁ%’u muﬂﬁ'umis%awﬁmﬁmsﬁmms
(5) @naATWABINUNANAI (Potential product) L% Jnswam
wilnal 9 WawszuunIk@a
2. nagnsuazldsunInaIuIA12INAAAMT81M3 (Price program and
strategies) #a1ufd  S1wandn  wieRidug ARanusududesinniielildnaaimat
23N fuilnaanlisuiisuszning qudvesnAaisiomIITIUTANTaINEAA A
L RN famAgIndITen ;ju‘%‘[mﬁazé’m%ula%a Tunsaarandasdiiedis (1) na
qwfmsé?oﬂm‘[@smuLLazi'@qﬁizmﬂ“LuﬂﬁéT'ﬁwm (2) maSpuisunanugulein
(3) mn%auImaswawlﬁaa@ﬂﬁaaﬁunaﬂqﬂﬁfmmLmﬂ@i’m/@‘mmuwa@ﬁmsﬁ (4) N3
L%aﬂmmmﬁw@hmaaﬁm (5) Aarsanrinls aadunu uazdunudaniay (6) tnua
qwﬁ’ﬂumsé’omm LT uIauwgﬂﬂsa@§1ﬂ7Lﬁaga1a
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s 1 o o 1 a [ &
3. ﬂaE!ﬂﬁllﬂztﬂittﬂi&léf’l%ﬁadﬂ’ldﬂ'li%ﬂ’«)’lﬁ%'lﬂﬂa@lﬂmma’]%’li

(Distribution channel programs and strategy) Lﬂumimﬁauﬁﬂﬁwﬁmﬁm«?ﬁmmjwﬁmvlﬂ

@ @

m;du'ﬂnﬂ sznaueay (1) ﬂaq‘nﬁﬂ%aﬂhUmﬂauamaJLLazmwﬁaﬁolumﬁm‘immﬂ
(2) TaININTITIATIRUNY (3) mmaa@ﬂﬁaaﬁmaqwﬁmmLL@m@i’m/@hLmﬂmﬁmﬁmsﬁ
(4) anusaaasasnuanuduanlilsluglvesdadu (5) nagninazldiatulugains

(6) qwﬁ%l,ﬁaaﬁ”noassnﬂs:‘[mﬁﬁmnm o anutduieves waznwansol

C

FDINIINITIATIRUN Uauﬁwﬁmamgm:‘*ﬁa glrnaanwnrsnsNanuIlnalaatng

< & \ v A o ' : ve A ) a & Aa a
NINJ I@]Ulu"ﬁ?dLLiﬂﬁ]zLuuﬂﬂqiﬁ]q%u’]ﬂluﬂq&]"ﬂﬂ\‘if{dﬂqﬂaﬂ/ﬂ’]a\‘iLLUHL@]NT\‘]NﬂﬂﬁWQNWﬂ

2

> a 2 { a J [} o o ] a v n'
ﬂumimyaumluqmnnq WaaanaldulanniugaIniInisaasiniiy Fuanaziing
&
WNTR
4, ﬂaqwﬁttaztﬂittﬂiuﬁﬂuﬂﬁiﬁdLﬁ%&lﬂ'ﬁ(ﬂa’m (Promotion programs and
. & A A a Py % = ! a A a A
strategies) (JuiA3aslanisreasifiaainsnnuisnaladaas/usns wiaanuia e
Aalans ﬁlz@”aﬂ%ﬂaq‘nfmsﬁamimmmmLLuuHimﬂms [Integrated Marketing
Communication (IMC)] a9 (Kotler & Keller, 2009, pp. 512-514)
6 . .
41 nagnsuazlsunsuawnislausma (Advertising  program  and
strategies) IuAansuluNSEUINMETABIALBIANNT HRAAT USNNT wazANNAa
v A v o 6 I U a
I@waaugqﬂmwm’]yﬂ’mﬂu;dmmou
6 % a % '3 U %
4.2 naq‘nﬁuazfﬂmnsam'mmsmﬂwamnmmmmﬂmﬂslajwum'm
218 (Personal selling programs and strategies) Lflumsﬁaaﬁiiz%iﬂdqﬂﬂﬂﬁuqﬂﬂa
di qzd? A < 1 Y qxd?’ a o 6 A a
Lwagﬂﬁ]gmamﬂuﬂﬁmﬂmuw I DanRanmMwIauIng
6 ¥ 1 a a [ '3
4.3 naqnmmzfﬂmnmm%msﬂoLammsmﬂwamnmmmms (Sales
promotion programs and strategies) LunyliFegslaniiguariiamianzdu
wihoune gaadming wiaduilna augarhe lasiiyadamanoiialdiienisneld
lunuinula dsznaveas (1) msdua‘%umsmﬂﬁ&jag«'ﬂuﬂmdmummmw (ﬂaqwf
a 1 a d' [l 1 YoAa 6]
NanN) (2) msaaLmuﬂﬁmfmya%uﬂm (NBYNDAI)
¢ % U1 o o ¢ a o s
4.4 naqﬂﬁuaz‘[ﬂmnsuﬂ'\umi‘lwmfauazmiﬂ‘szma&lwuﬁwamnmm
21%19 (Publicity and public relations programs and strategies) Wuwnaauadn
c.{' > a [ 6 a A A a v d' " Y = 1 a A va A
WNEINUNRAN /LTINS WIaaT wIauTuni lddaslinsdnedu lunsd jidadeens
2 A 1 Aa 1 d‘ A A dll al a 6 6 v
Ga3in159nein)  lessiuFenIToFs wIeRamIRNN ﬂaqmmﬂ%mmaz
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4.5 nazynﬁﬂLﬂzfﬂmn‘sadmmmﬂmm‘sa (Direct marketing programs
and strategies) Lﬂum‘samiaéamsﬁumjmﬂmmﬂLﬁalﬁl,ﬁ@m‘mauauaﬂ@ﬂmwﬁa
Wy A5NIang g ﬁﬁfﬂmmm@wmLa%uwﬁmﬁmﬁmmﬂ@ymaﬁu;ﬁauazﬁﬂﬁlﬁ@
mMInauUruad Ui

3w 3 M3UJIAUAZN1TAIVANNIINIIAAIA (Marketing implementation
and marketing control) sznaueag

dnfi 1 N139ABIANIINIINTTAAIA (Marketing organization) LIun13
fvne lasseimaviheu mastmuaniifiuaslasssivesassns Usznauday dhe
UINT9aUd Uazv0dLsemuanuiay I@y;ﬂﬁﬂaﬁuﬁmmwazﬁ%ﬁwﬁ%’uﬁmjamwsmu
M3l uan defuImTIzaus ﬁgifu’%mma:iaoﬁu%msﬁﬁ%ﬁﬂﬁmuqumiﬁﬂmwa\'i
ATl Imaa%’maaﬁmsauﬁmﬁaaﬁ‘u'ﬁ%‘msﬂﬁﬁ'ﬁﬂaq‘nﬁ(mmm@ ¢9it (1) o318
fnsdaouutaslalulassaroasdniy iwu tRw/aadiunils Waswudasaanstsny
Tymearusruwnaning wWasuudasnsmonuausenisiaquiym (2) asunsfs
Aanysumiamanalu wiu malnausuwinnu mygslansinau L‘ﬁ'aﬂﬁiﬁnmwnaqwf
130818 NI TUENIRad IR s uul 9189898013 nMIFassnolu asanan
anuwiionussninedhedisg fiieades (3) mswaua"ﬁmﬂﬁﬁuwﬁfmmuaz;ﬁ'@ms
luns@adariugnd

faul 2 13U TAN1IN19N150a1a (Marketing implementation) L1013
Uivaaalusunsufidmualy Tasfiuwanslunsujialiaeandosivingdseasd
muﬁ"l,@i”szqvlﬂmmummm@ Faduduazdasianuiuganizawdianlilu

o

6 dl' v a wva | 1 A a a =3 b d' o
a3dn13 ialimuljodnmadullednlidszdiniaw anaauszyfsinuenddg iz
Baeluny Ufuaen
g1 3 N1IAIVANNINIIAAIA (Marketing control) LunszuIuns
asvseufianIsunInIaaaimanInuTgiagizasdamuunuiitinua lindala uaz
a a A ' A =« Ao @ A \ Ao o &
fnmsurdladsnuandry anuasgindadulywndrayriall lesdidrauauaeulunis
o d' a J a = =1 s d'
Houniieduass nsunly mMaSaufsunuanasgiwimanzay
1 [ Aa A o
1. n13A2uQNad19Ilwn19n13 (Formal control) eTunsiiziauazIzay
A = A o A v a A 4, A wa &
va4na innsmuquiliumanmsnadsldideldifeanugdaiwihmsd joamadullew
LNWNNINae Usznauals (1) ﬂa"l,ﬂmsmuquﬂa%'ﬂﬁwﬁﬂ (Input control mechanisms)
ldun niwennafld dunudnlfiiediag maddouaznswamnniieadas masasmmiuas
o A o = A Ao &  w @
AaRanwinnu (2) sryfisrfiavainizuIunsniuga (Process control) fis1iiludasls

luununi1saana lauwn n1stnaus m‘saﬁ”ﬂamfmaﬂﬁulﬁﬁuwﬁmm JEUVNIT
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Uz WHA/A1N 0L UN migﬂﬁ]wﬁfﬂmmmzﬁﬁmﬁumiﬁamimuluaﬁms (3) 32y
MIMUAVKHANAR (Output  control) eldsamvheuwniemsaae wasiSoufiauniv
fmqﬂizaaﬁmammm@ﬁﬁmu@vﬁﬁaﬁ (3.1) M@IguHanMIiulagnaziiotnmi
ihwinsuaziaguasdrasununiaaaludinoaasisluzddwiniu Suwuniag
§IUAT2IAA1A FAFIUTBIINA1 ANNEIAIRTii s anuiswelavesgndr nsinm
andn (3.2) NATPIURANITUMUNRAATUN L1TU ATAINLR QU NRAAATILETY
WIANTTUHNAAA LAY N130ITATT UAZNNIEIRUAG LA UINA A I LT s (3.3)
N19IIHM UGN U ihnneneld envsugasznigUssduazadniu
anubanguamal miInsnaaauunwmls (3.4) nasgunamavhaulweiatig
MIEUaY 1% Usrdndua/ds=antnwlunssasinine miyimfmfﬁlmﬂ%a"ﬂ’mwﬁ
Wwwar1s ANadua/aTTalszlosddiniam gouil anuduidues uaznwansol
MITITITAFIANUFNNUTOUA LUFUANNTINT DAY wazMITUSHITANNTALES M39a
F190uN1BRAN WAN1IIIIUNIINNITTATIRUIBlasass LDudR (3.5) ¥1AIFIUNENT
ﬁﬁmuﬁﬂumiéamimmm@LLUUHi?tmmi [Integrated  Marketing = Communication
(IMC)] 1Z1 M339na31 M3sednld madhdanguiimany anud anudszrivla aanw
asladin MUz FuRUE UsrAnTrasuean1ns LamMIRIasUNNTINg

2
o A

1 1 ® a

2. nqsﬂauquaﬂﬁalul,ﬂuﬂﬁonﬁ (Informal control) @3% (1) 85U1809
MINILANALLBIVBIWUNIH (Employee self-control) ﬁazﬁwa@iamsﬂﬁﬁamﬂuﬂaﬂ;mjs
ANIAANA LT ANUNALAVDINTINII ANUHNAUDBINUNIBADTINIUATUHUNIANA
ANuTaduvaIninudainsrrad Tayamariaztioaiuayunisljuanisle
LHBNITARIA (2) a%mﬂﬁoﬂiuﬁuﬁLﬁyaﬁaaﬁumsmuqud’mé’mmaowﬁfﬂmu

. é 1 a wa v 1 1 1 1 =
(Employee social-control) TINWadan1sUUANIIUNTAAN 133 NMINEIUIIN ffoy
@a8dANTT mwé‘uﬁuﬁ‘@iaﬂﬁjm’m UIINAFIUATUFINN mmﬁﬁlzﬁﬂﬁwﬁﬂo’maﬁum&u
a wva qzdtzg/ a = =3 1 tﬂl > % 6 v
mydfdamsluskumiasaladan (3) aTunsfiliziands NRUWHTALNINIUAN
FUWIWUTITNEIANIT (Cultural-control) TIANAGONITUJTANIIAIUNIIANTG LT
ABuN W AUTITNEIANIT AATATVAIBIANIT mdﬁﬁ%:ﬁﬂﬁwﬁmmaﬁfumgumi
Aa v 9/1:{:?

Udanmsluinunsaaialaan

3. eswnsdjianisuazidanlan1wiian (Implementation schedule

and timeline) G9618819a171968 LU
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LRan ANIAN Qumﬁu5 Awran
fAansIn/ ddew 1 2 3 4 1 2 3 4 1 2 3 4
AINTSNHAAA AT

(Product activities)

AANTINNIAITNAN

(Pricing activities)

fanssuLasatne
NILRUAVIEY (Supply

chain activities)

NanI78 IMC
(IMC activities)

4. NIIAIVFAUNIINIIAAA (Marketing Audit) @3 (1) 85L18IDNNT
FANNNANINTTUNITAAA NTIANAAIUAT LT waztdanluduanlsinafaauna
AINTTUNITARG (2) 8TU183TN1IFNBIUAITATIVFBUNIINNTAANA LaLA AW
JuRaTay (3) Asandnagninaaalatnsliseandasiuanuaanisaaihnang
A o o v A A @ ° A ' =
nimuald warazdaslinudlufedudynisinulasunianmeluudazyzian
voslsunsunsaana (4) dunwmiaaandmuae funbivldduldaaiaglseaed
mdmmmm:@‘fmﬁmﬂ%’uﬂ;ﬂmj

d3%#1 4 unwaniiin (Contingency plan) umsujjiilefilanania

A A A ‘A o & & o o 6o o &
auamnluaslaamntslanlifiunu dsuudsdasaiounuaniunaaidnivimanisal
L
HUUHAN

. L. s -
1.6.2 2330NIINNLNLIVDI IndwN LTI wN13IeBISa0

Inquiaoi

1. udAuaNueNe (Value equity)

2. AMAIAIT (Brand Equity)

3. Qmmﬁ’lumsﬁ’m%‘ﬂm (Retention Equity)
4

NMIFILRIUNIIARANG (Marketing Promotion)
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5. anuiswalalasTiuvasgndn (Customers Overall Satisfaction)

6. ANANAVBIRNAN (Customer loyalty) LLa:mmLﬁulﬁlﬁazﬁhm?mlmwmga
(Willing to pay high price)

7. é’ﬂum:muqﬂﬂaLLaxé‘ﬂwmzﬂizmmmam%aaﬁfﬂﬁauﬁm (Tourists’
characteristics and demographic characteristics)

ae 44 o
8. IWILNLNYITDI

1. AMAIAIBANNANAT (Value equity)

AmAIEIRANNGUAT  (Value  equity) wanpfis Uszluminguilaas
inriaafisn ldsuanmislduinsdaaassiuemisinoiaiesdlysemising luaa
A A o ' A @ XA o a o A a v A
Aundumaviaane lne anuaziunsy natulleguilaaninvesfisaiannnuignind

6 1 a 1 £ 1 U dl 1 =3 a =3 U
nadszloiddns g snifundrdunwdildinsnieldanfaziiaanafiwelalasls
wwRanmAluANududAT  (Value  equity) %aﬂszﬂauﬁmﬁ’mﬂmmw Muansual/

v A

AMWZEN UTIAT AURUATIAY UAZFUTaLFY a9t (Rust, Zeithaml & Lemon, 2004)

€e

v

1.1 mwé’mi'lmuqmmw (Quality) nu1899 auLdulaa nIaay
Wwitanin ﬂﬂﬂﬂﬁilf@ﬂﬂﬁﬁﬂmﬂdﬁﬂﬁ@uﬁEJ’J/Q'U%IJ’]@@]'aﬁ@6]’]@’]5/%"]%6’]%’15/[@%8&1]?&
2T INY TUI AN BALFWNIIYIAILNED 2 LAUNIY fa 1Ny - 817 wazlng - AU
Wenudseloasianuning (Functional benefit) ansmen9n1aa1w (Physical product)
ﬂqf%ﬂ’lwmad‘u%ﬂ’]i (Service product) Qmmwmaamsdamuu’%mi (Service delivery)
QmmwmaoﬁaLLaﬂﬁawmaamﬂﬁu‘%m‘s (Service environment) ﬁwmﬁlﬂumwmjum
@‘T’mqmmw%aamNa@iam’mﬁawala]I@ﬂiqwmaa;ju%Inﬂ/ﬁnﬁaoLﬁﬂa Tagladniunuy
Rating scale {#N1@T1I@ 7 320U 210 daunIunARianiiNn @a9d (1) 8113 ne
RINNTOABUFBBIANN (2) ﬂ’J’]&II@]@L@iWIJENL&IELE]’]W]SVLV]U WallSouisunuainiTan
(3)  ANaTeNveIaIwII e WadSufsunue1nisan  (4) ANNRAINRANLUD
A ~ a [ A
LSJH;E’J’]WNVL‘YIEJ WarlTuuNaunua1niIon
1.2 ANNANAIAIKDIINDIAMNIEN (Emotional/Feeling) wunofiy
a a o 1 { { Qs 1 é { a
@;aUwuwaauﬂmoLﬁmLﬁmrmqmmmamimﬁ Faduanuausay Gua AN
Aa . o o a &L A o i A
AUNTUIH °nmlan@mmsmumms/msmﬂ;amm‘ﬂﬂsl lulraNwNL§uN19viadngd 2
LRUNIY Aa g - 8710 Uazing - AUNT Taladnunuudaneila uwazuuy Likert scale
Juanasia 7 3260 n ldduesegsdaiuaisasnebs a9l (1) 81misinayinld
' = R Aa o @ a a a o @ R
ruilanuianng (2) 2195 e AU AU WA (3) mms"l,mmﬂumugaﬂ
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Funudng (4) Iﬂma%mudwms%’uﬂs:mummﬂﬂw‘iﬂﬁmuﬁmwjﬁﬂﬁaﬁ%a%j
atinals

1.3 ANANAIGNIHIIAT (Price)  nanuils anuduaIdIwnIIEn
Lﬂm'}mﬁmﬂ"lﬂlumﬂ*’fu%miﬁmmﬂ'rs/’i”mmms/l,ﬂ’%aaﬂgamm‘svlmzl Tuiwadui
Ldunaviastiien 2 1duwnns de e - 812 wazlng - AU luduanumanzay N3
Urznia uazaungauna laslddnauuudaete uazuuy Likert scale uanania
7 szev anlifudanasnsBfindrnagnads a9l (1) Tneuwinzaw (2) L PRETEY

A

Au (3) Inmaungauna (4) Inadszada (5) ldsaeTunpimaaimisineiaig
v 1 a =) [l [l
Aud1dunialajadnils

1.4 anuaNAIAIMEaL&e9 (Reputation) nanafiy uanunwwes
vinIniulesguilnaieaiunwansaiueiguny (Dodds et al, 1991) laslddny
wuudanede wazwuy Likert scale Huuna3a 7 520U an lliAudua1989Aua
atn9bs a9ft (1) FpaiReslusund (2) JJunsewsu (3) Heunandelueud (@) 1Ju

Aa [ A \ ad A A A . |

211133520 (5) lseatunainenms ineldaiesdndald asnals

1.5  AMAIAIRAIINNEIEI (Behavioral price) Lumannlilsas
a . = a % { [ a &
131 (Nonmonetary price) T9LAAINNNILITIAUAZANNNENENN LB A LFTUMTUTAN TG
(Zeithaml, 1988) NMIlFUIMIAGAAIIA M IMIAATBILTIEIMT Ny Twaadud
LU 1 dl v =) a YV o a
\Wunnaviaandien 2 1§ fa Ine - a1 uazlng - duwn laslddnuuuudaoda
WAZWUU Likert scale WUNN9313@ 7 320U N MILARGI80E198IARUGI8DE989 a9TL
(1) viwhidadltnasnwannanennlunsinsvdssmuamsing @) Humsienan
Judsemuairising (3) inulddasltanunensuununennlunmsunsud senuenis

a 1 1 v o v =

e @) TWsaaduroivinuldanuneronlunsunsudssmuermsinounniesinesle
WaTaHd b

nndayanuenduaNudue (Value equity) 13 5 Usznsh A FINaGa
anufanalalasnuesgndl uazanuiAnfvasgnen

luunwiuiddvisasifiapdaininnsamaszlddszlondainmsia

v . Ao o o Aa | v A A

anuduaniuilasmsianauznaisdsznisiiinadeainududn lasIouiisy
anuidgvandaziaus inalinuimiauzladBniwadaninuduel Woodruff (1997)
sy fiandashanudnlaiendsinisgudnniuzesgnd inaiduuuwinslunis
AaURWEIDENNYTZENTA N

2.  AmMAAI (Brand Equity)
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B miﬁg}ﬂﬁwaaLﬁumwu@ﬂ@mmaamwLLazﬁmmauauadﬁa@iamﬂ
I@mLﬂuqmﬁwaﬁmmmﬂu@m@mv’fmu 1sznaualy
21 N13390a31 (Brand Awareness) nangfi n133zAn wazanudnlalu
a7 Li’lummamd']mnLﬂuﬁﬁﬂs:mwgﬁim mﬁ’%’nmﬁuﬁﬁLﬂummmmmmaa
andnazszyin ATRUANTANULANFAIITILAAIINNITIATILRZIZAN b LN TH19T WU D
ATFUA (Kotler & Keller, 2006, p. 268) MIjanamIzlanudunusaiININALANN
maa‘iﬂumw%uﬁwzazﬁauﬁomwmiﬁ"l@ﬂum']auﬁwaagﬂﬁﬁ é’aﬁumsﬁ'ﬂmﬁdﬁ
m’mé’uﬁuﬁﬁ'ﬂ@@L@waamw%uﬁwmml,@iu I@mmzﬁauﬁommmagjmaomwauﬁ”ﬂu
3alagndn (Konecnik,  2006) 3xduMIFana zaansnaisyadwialinuanld &
iz@T‘umij%‘ﬂ@m 4 Uszns a9
2.1.1 ﬂ’]ivl,&ij?f{'fﬂ%am’naﬂ (Complete unawareness)
21.2  MIauTUATITITY (Passive recognition) wanufiaguIlnalal
mmsméU%amwvl,@ﬁﬁagﬂmwm%amﬂuwﬁmﬁmsﬁﬁu LL@igi:u'%Imamﬁm‘h%amﬂ@T
A o oA ' o & v aad o o A o
WalnislduTaunnon aanwlun1Iadsh  azdalasnituansuTaasnuuliainy
TR lasLBuTanInan (Aided recall or recognition)
21.3  m3zAnTean e (Brand recall) nanpils fuilnamuninizy
{ ) { o { A [ A A A = [ o A
%amﬂ"l,@Laol,i‘lagﬂnnulﬁi:q%a@iﬂNamnmsﬁ/mms FRA LATRARI NNTIANTLANTUTD
an A Yo a s A £ o \ A & & \ )
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214 myzanasuduate@ (Top-of-mind awareness) (TOMA) 1w
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°15am'm@uﬂmunnuﬂmummmn 3@1@ﬂlﬁs:q‘*ﬁa@ﬁmnaﬂummammm LT 159033
d' s A a U o' 1 ai 1 g; A Y A [ L
lﬂwawﬁaqu@, mﬂmiuu@mnumLmﬂwmumlﬁmLaaﬂlmmﬂﬁ LT
sl,umu%%‘ﬂﬁmﬁLﬂumﬁ@msﬁﬂmwﬁLﬁmﬁaaﬁuﬁ@mms/%umms
T o N WL FWNIIVIaNE7 2 LEWNIS Aa Ing - 817 uazlne - NUND TaglEdranunuy
Likert scale wazwUU Rating scale 1Juana11a 7 320y 90 lidudiue198iiinaae
281984 LLa:Vl,aJ'@jummam/@:fumﬂazi’mmﬂ a9% (1) viues laduTevasamisinsannan
(2) URNITDIUAWIATDIANBUVBIDMT I la (3) ansmzvadaImiT eIl
ANNAAVBIVIUBEN9TINTY (4) TUUTIANe1w N WYNUEN1I001Te AN V8l
aingld (5) lWdsaszyszduanuduwandaamsing
2.2 1AANAI (Brand Personality) iuansazn1anMunnLan1zagnIad
a % { o J‘ & Q > % > a @ Y Aa & 1 YY A =) v
NRAN WNNANAUAT 1 sﬁaﬁmmauwufﬂuaﬂﬂmzuawa\iguﬂm ﬁmmwa‘lmwa@mum
ﬁaoﬂ'@umauﬁﬂﬁﬁqmé’nwmm’mﬁfu (Aaker, 2002, p. 144) qﬂaﬂmﬁmm‘mlﬁﬂué’a

LLaJ{LumﬁLmﬁzﬁ‘wqamm;ju%lnﬂiuﬂﬂiLﬁaﬂmﬁ qﬂﬁﬂmwa:uamlﬁﬁuarjwﬁ'@Lﬁ]u
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slué'nwmwaamwf?uq L“ﬁuLamﬁ'uqﬂﬁﬂé'ﬂwmwaamgﬂﬁ i 9391 3159 Diaus i
dudn Taglddony wuy Likert scale t{nanasia 7 szau anlifindroagnsdandin
Freodnaba 69t (1) Buuine () vusis (3) WeRald 4) Svzey (5) Duaisk

2.3 nwanwold 127uSn1s (User  Imagery) Lﬂuqmawﬁ'ﬁmadgﬂﬁwm%
UINITAIHEBNTL WRSNITENLBINFIAN Lﬂummjﬁﬂmaagnﬁwﬁuaamwé’nmﬁ
é‘ﬂwmwaag}ﬂﬁ’]ﬁamﬁ‘uﬁwﬂ%ﬁms (Keller, 2008) lusamans/fuamns luiud
LEWN9Ya9NB Ny (MwIa8) - 817 (BE9SN5 TIT 89 RRMNNITLN) LATLEWNN

= a

rissifinlng (afgydezina) - Auwe (FouFoy - weady) laglddnuuny Rating
scale  LTuNI91N@ 7 AU NHpaNga/anNga a9 (1) viwiudaussTuTNAUD
Judrmuamsinsanniesdisilae (2) iuseugndniudszmuaimsinsannias
~
Weala
{ ®) % Y] {
24 anNuaasaNAlwa1va9n 09 (Self Expressive Brand) a9
uaainNdudIan (Self Expressive Brand) (Huzauiuafifuilnausasaaniafafiin
FRINIUFIANLAZIUIAINGNNNNTITATN (Carroll & Ahuvia, 2006) TN UALFUNS
Yiaanodng (Muasny) - a1 (F893uN3 39789 KAWWITUNY) BRZLEUNNITIadNen
Ing (esnydszine) - dunw (FouGey - wuidy) laslddinia Rating scale 1uina
10 7 520U 0 BiAuG et Rudnetede a9ft (1) mIsudsznmueimising
FIEINAWANEAVDIRY (2) NMITVUTTMUB T INUFILFSNUNLINMIFIANVD IR (3)
A1330Y5EM BT INEANANITNUNILINAa FINAUIRAALA IR LAY (4) N3
Sudszmuams ingdaasunwansainandwua NN LA
3. qmdw’f'\un'ﬁﬁ'ﬁa%’nm (Retention Equity)
& a < v R a v Aa . @ o & A
duanufaiuuazanuianiindavesgndnfidenaamanysueanmslunud
WWwneviaanedlng uasny) - 817 (3893uN35 Y9389 RAVINTZUNY) BaLFUNII
1 n:l. s s a a 1 (% o ™
e ng (afyyuszing) - Auws (1FsuFoy - wuay) amddun1Isseinm
ianldsunsudns g nglRImInesusieldgndniannuind Iniguainm
andflanizianzas lasnsondasuaznsujuadegndndunsdifiae arfiigu sanan
oA o A a & o A o Y o @ @ o
dofeldiilounuy Bnmesdraaiatnenugndlasiwuenadszlosildiugnd uaz
mﬂﬁi@gaﬁug}ﬂ@qﬁ Usznauaislysunsuanig asd (Rust, Zeithaml & Lemon, 2004)
3.1 Tdsunsuanuané (Loyalty Program) \Duanufaiuuazanuianiin
A v Aa o Aad o o A @ ' x>
Aavasgndnddaldsunsnanuinandaaianssnuemisfidegndl i nsldinag
A9 LEWMTIAT9IR laslddanuuuy Rating scale (Juanaia 10 3au 10

sulaae/aulaadnannn ot (1) fdasazauudunldmmusafiasunigndrnandulszd
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3.2 Tﬂ‘mnmm‘s@ua%’nmmmz (Special Treatment Program) uanu
ﬁ@LﬁuLLa:mwujﬁnﬁﬂﬁmaogﬂﬁﬂﬁﬁ@iaIﬂsLLﬂiuﬂﬁsgLLa%'ﬂwﬂL«a,ww: fifaanans/
Fuermifidegndn laslddnuuuudasle wwulaoiae wazuuy Retting scale Lilu
WNATIIA 10 3260 a9l (1) Iﬂsmzqé’num:maamua@ﬁLﬂmﬁmu"nau (2) In1TUSNNY
ufirsdmniugnendazdn o mn’%ﬂﬂ%agﬂﬁﬂ@ﬂuﬁuﬁﬁwu (3) waniuiaanniy
L%ﬂﬂ%agﬂﬁﬂéiluﬁ'uﬁﬁwu ﬁéalmﬁﬂﬁ%ummsﬁﬂﬁmujﬁﬂLﬂugﬂﬁ”ﬁﬁmﬂ Tihsaszy

3.3 lusunsun19a3197a3uana (Community Building Program) 1ilu
m']wﬁmﬁuuazmmfﬁﬂﬁﬂﬁwaagﬂﬁ'}ﬁﬁ@iaiﬂstmmﬂﬂiﬁ%ﬂaqmugﬂﬁﬁﬁﬁmmm‘s/
wamnsiidagnd Taglfdanuuuy Rating scale luanasia 10 36 aadt (1) T3
a%waéfmumww:mjuﬁ%’nmmﬂm w3o hiatngls

3.4 lusunsun138319m83 (Knowledge Building Program) fuaay
ﬁ@LﬁuLLa:mmfﬁﬂﬁﬂﬁmaagﬂﬁwﬁﬁ@iaIﬂimemsa%”ﬁammj’ laslsdrauuuy
Rating scale Liluunaia 10 szeu eadt (1) MInuNudaysngned LLa:FL%ﬁTagmﬁla
ADUAKAIAUADINIIVBIZNEN

NIIIMNTINALADIT 0IGINEIT IR U WA IENEUANNANAT  (Value
equity) ¥ 5 Uszms AN qmmﬁmmiﬁﬁﬁﬂma:mNa@iammﬁawalﬂ@:mu

224301 wazANuAnGvasnd lasfmuasuudziwldasii

quNAz BN H1 : qaidduanadudn qud1an quddunIeinem duada

ﬂ?ﬁNﬁGWﬂiﬂI@ﬂi?&lﬁlﬂdgﬂﬁ’] LLa:mmﬁnamaagné”]

4. NITHILEINNIIAAIR (Marketing Promotion)

MIFILFINNITAANA  (Promotion) u‘flums?m@iaéamﬁagmz%’m;ﬁﬁUﬁ'mj%?a
e erauaduasngdnssumide Wunszuiwmsdadadesmsnmimsaaa lagldan
wioldFoiiaLiounnunisdn ussnams LLaxngﬁ];\ij’%@ﬁﬁﬁ'ﬂﬂmmﬁmﬁumﬁmﬁmsﬁmaa
84ANS

i'mqﬂs:awﬂumsdaLa‘%&lms@m@Lﬁal,?muﬂ’mmaﬁ‘h UIIL1IENT Lﬁ'agﬂﬂﬁ
\iaanudadnsITNaaA mm %aﬁﬂmﬁmwqammmsﬁ@%ﬂasﬁa N1IRILEINNITARNG
analfyaaanTawinaiunie wialfiadosflagaiasunisaaia i n1slasmn N3
LHELWIT1IETUALMTUTZTRFUABE NNTAANANI19ATE NsAaalasn1suanda 1390
AanssuuazmIsiassulszaunsol Wiadn plilavimIvsguadiiaanuinguzasd

NNN1I9aAG (Etzel, Walker & Stanton, 2007, p. 677)
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41 mslusamn (Advertising) Lﬂums‘éamﬂﬂﬁiﬂ;E%’uﬂnmsmu;ﬁmmmi
iugade g laud Tolamonniiine uiwiy windas Buled 9ae iReanuiaanais/
Fuawns lulne a1 uazduym é‘aifumﬂmwmwuﬁUaiaaﬁumm%ﬂﬁﬁﬂﬁﬁ%’ﬂ
iWIuaienmansaian (Yaina) e saBIaNALaaIcIIase ey Taslddany
wuudametediadfenliaey wuudaieda uasuuy Semantic  differential  scale 1I%
ania 7 3zau 310 ldaslargila lidsgaladsgala wndloninanle liussinesiuds
185 695 (1) - (4) Wsadszfininainmslasandsnaiduednels 5) vinwesldifin
mslawaniigiuosinaniels lvaszygtuuumasasianism siviwleianLfin

42 n13d9E@SNNI521 (Sales Promotion) LIunsfassfisonuuuiiie
ﬂsmjummauauaﬂﬁm@ﬁaﬁmmzv‘ﬁwﬁumﬂﬁumam]ul,ﬁ"mia%’mﬁaimﬁ@mi
sagulado laun druaafitaw nminuietuiasnasaaialidinaafiia LUBDINNS
NAALAY 9aY é’oﬁ?umsmm‘%&lmsmm:ﬁNa@iaﬂ’nmjmh‘luﬁmﬂm (Etzel, Walker &
Stanton, 2007, p. 677) lagld@aruuuudarstaiianienliaey wuudaeite waziuy
Semantic differential scale Luanam 7 3zau a0 ligalasla liGgaladsgala i
eninaula a5it (1) - 3) Wsalszfinidimssasdunmsanaasnanduasnsls (@)
vuldesRnmysgassunsoifsiuemsineniold (LT% A3, LWBAINITIINN
WA, UWDY Y8Y) IﬂsmzqgﬂLLuumidaLa%um?’n"mﬁvhuvl,ﬁl,ﬂmﬁu

lagimuasunfgiuasi

suNGgmBan H2 : MmigusumMIoiinadagudduanugualudmIn

a ¥ A A ' '
ﬁNNﬁgﬁ%“ﬂﬂ‘ﬂ H3 : ﬂ’]iI"JJ‘l&l'nn NNN@I@QM@]’]@]T}

5. anuienalalaasanzasgna (Customers Overall Satisfaction)

Lﬂuﬂ’]sﬂizl,ﬁuﬂ'nwj?ﬁﬂimmmlu@?’mmwmj’mﬁ LLazm’mfﬁnﬁLﬁmmmi
%’uiﬁmﬂﬂiﬁmmmwi‘wadngﬁﬁ/g?uﬂnﬂﬁﬁ@]mmi/%ummi TuA i dunig
viaafiorlng (uasane) - 817 (095N T9509 RAMNIZUN9) UaLEwN9viasiien
ny (a¥uszine) - AUNTY (WFEUEOU - wialgy) nnviasigrerinmInaniaia
AAWIIAEAAAIANI/AINEIANT INURIVOINTHOENIA19 ) MenasanmIvsiaa 6
Uszaunyoinusanndosiundnuauaands nandetwndanufionels ludesvas
nauAmAn (Equity theory) (Oliver & Swan, 1989) fguilnatiuinanlddszlomt
mnndwﬁmuﬁnmhyvl,ﬂﬁmna"n,l,a:mwwmmu AoinAaaansHuenmsinilainy

ﬁmﬁﬁ
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dfianunawalanaziuwi ltunaznsuuiltusnisnaa a1/ na1ni3a
lasna ldudrdnldwelandum ldunazlfouldltusnshudu (Oliver &  Swan,
1989) uwdathdlsianidasanaitszauvasanuiinalarziianusunusnuaNuang
(McCleary, Weaver & Hsu, 2003 ; Kozak & Rimmington, 2000 ; Fornell, 1992) QI
anuNInalalagiuuadnnviadng1az i answasanNuANARaAAAIANT/IIUAINIT bk
J d' % 1 d' = > € @ A U
WUNLFUNIN AL N (WUBIANY) - 817 (FEITUNT TITBI RAWNTZLNY) LAZLFUNIY
' P o @ a a
roanenlng (avyszine) - AUWTY (WFEUTOU - WiLly)

lunisrannunanelalagsudani1IsuUIENIBa v T A AA1A1/3 %D IRT
laglddranauuy Likert scale WazWUU Rating scale tJuNN@3190 7 520U 310 bailiAn
U 1 n' 3 £ 1 n' 1 R 1 = e dy 1 a 1
88198/ we 00871984 TdNanalaagrsunmanalannn a9ft (1) vinudainnng
o A @ Ao & = o A A ) A A a
@1@1a‘uflﬁ]suUi:mummsmmmﬂumm@ﬁﬂﬁ]"ﬂgﬂ@ao 2) Luawmimmﬂaﬂ@mw
a2 vhuﬁmﬁuqmmnnw%’uﬂizmuaﬁms‘lwﬂ 3) lWsadszdinanuiinalalassiulu
MISUUTEMnaIwITng

di = Aa a 1 o A % =

Lha991NANNNINe A lasIIy 1 UnTwadanuANAVRIgNAT T981NTD

Mruasuu@ginle asi

a ¥ A =< a , o A o
aNNﬂgq%ﬂaﬂ H4 : ﬂ')”ll]W\jwaeL"ﬂI@fJi'JN NNﬂ@aﬂ'ﬂ"lﬁJﬂﬂ@Taﬂg‘}ﬂﬂq

o A [ [ A ' a
6. AMNANAVBIANAT (Customer loyalty) wazaNLa N lanazaswlnsian
g9 (Willing to pay high price)

ANMNANARBNAAIATI/S1HBINNST (Loyalty toward restaurant) AINNANG
2893n¢ (Customer loyalty) Li’lu‘ﬁaénﬁfymaoﬁqsﬁalumia%”wﬁavlﬁl,ﬂ%mrmamsl,l,mifu
(Competitive advantage) @44 (1) azﬁﬂﬁlﬁmﬂ%ﬁhﬂluﬂwsﬁﬁsﬁﬂmgﬂﬁﬂuﬁm}ﬂm‘h
ﬂﬁmmmamgﬂﬁﬂmj (Reicheld & Sasser, 1990) (2) gﬂﬁﬁﬁﬁﬂﬁﬁuuﬂﬁmwaﬂ@ia
’~ ' A 4 [y a a ' v AN v a °
\F9UIN (Uanda luuia) mﬂﬂs:aumsmmﬂmumm‘ﬂua@mnrm’ngﬂm‘ﬂ"l,unﬂ@ N
lﬁmmma%ﬁaﬁnslmwmnmﬂmwmﬂ@ﬂmiuan@iamngﬂﬁﬁ I@ﬂ"l,&iﬁaalﬂfﬁunumng
1133 (Shoemaker & Lewis, 1999) (3) flABsadnmanuduiuiaudzningnd
% Y aAa dl v dl a Q v v =4 1 L Clld =} 1
ﬂugﬂﬁmmi Luadﬁ]’]ﬂg}ﬂﬂ’]L%JaLN“ITEQT]?IJ‘UE]v[,@]L‘lJiElfIJ‘Y]’Nﬂ’liLL‘lld‘IJ%ﬂ@]d%]@]sL%ﬁia?g@aau
VIRV (4) ﬁ]:mmsnLﬁnﬁa"lﬁdﬁmnﬂﬂ’hgﬂﬁwﬁnhwmﬂuﬂ%'aLLiﬂ Wada1neInnsi
°ﬁ”a;&aLLa:mmmﬁmiv‘hmmm@moé”au"l,ﬁdwﬂmh ﬁnﬂﬂiuﬁummﬁ%"ﬁaﬂﬁ;ﬁwﬁ
ﬂﬁjmﬂmmﬂlﬁ%aﬁﬁ’lvlﬁasmLﬁn:ﬁmLLaxmmsm’%ﬂﬂ%"aammamuaﬂ@ﬂmaLﬁ'adua’%w
n139a1a (Reid & Reid, 1993)
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Oliver (1999, p. 34) ldAgnuanusnainduwumliuanuasleagsdntsnas
%'MasgwLLa:’Lﬁmiaﬁfmwu@m?mﬁ’]ﬁwEﬂﬁq Toadmslfusmsasnaminaneluwawine aaimn
'ﬂ:l,ilumm@]‘ﬁﬂﬁﬁmssﬁamﬁuﬁﬁLaw%amjumﬁﬁuﬁnawgw weag9lsiauitlade
A0NUNITINS BN WALAZAN W ENANIINNIARA A SN NN %uﬂumm@mﬁ@mi
Lﬂ?iUuLLﬂaa‘wqamsumsaﬁumgumﬁuﬁﬂﬁ

Oppermann  (1999) 32y myianawaalnlszidusesnmivesfisrdany
sandrunnannifiasannmifenaaimsiuasmivisafindunistewing a5 1w 3
vissfigalulomafiasanudnfigruinez livioafigregedaiiaslasasiaadisiwing
%3 (Jago & Shaw, 1998) AnuANaTHazdasdmsasuulaswganssuusnisuluudas

v A v A a ' A s A = A &
UAAR Tagazaasinmi litunaziinniadneigiluawae SIRA0ANUFWIARTAANAILD

A | A o A

nazviaanoidnluawing Jones uaz Sasser (1995) laszyfisnnuailavasgndfiazsa
a Q g‘ A = [ L v a
NRaA D D dunTiaainlEnaueIANuANAGIUNYANTINMERS

Bei a2 Chiao (2001) laafunainanunndennnaziaiiasanmdunszuinms
& 2 . A £ > Ao ~ A P .
Tatrlunmivaanin Iuegiuanuazain adilds wIamslddniaden Hennig-Thurau

v 1 v AdA 1 ﬁ’ gj 1 A | s a 6
uwazAmz (2002) ldszyianuAndduinniinidedt nanafe uenudunuiiuaw
TusW (Appreciation) LAZAMNHNAH (Commitment) an¢dAAnGazuandaiFiuinly
HAAAUF/UTNTVRITIN UazdaImMINIzE1TI TN NUFURUTAUG (Perin, Sampaio &
Brei, 2006 ; Hennig-Thurau et al., 2002) @4uluauiIBTasdaNuANG BULD
wodnssuigniulasfuldunldnssiuauuuing uszuuziuaaadu (Oppermann,
2000 ; Yoon & Uysal, 2005 ; Chen & Gursoy, 2001 ; Backman & Crompton, 1991)
A A s . . . La &

wdaikldTunssiuayulas Jones uaz Sasser (1995) Ssliinanainanuailadadi
duasfindramuinuasnndnssuluawiaa

NIINANMNANA (Measurement of loyalty) ANNANAIA lalas 3 35 fa (1)
NARSNOANTINAEAT (The behavioral approach) (2) NARZAUNARAR (The attitudinal
approach) (3) NAweNIMELUITNAUAK (The composite approach) (Jacoby & Chestnut,
1978) A%l AINNANAIILIZNALAIBAY 2 611 G950

1. @NNANAAUNOHANIIN (The behavioral loyalty) IanwmemsU{id

A [ d}/ [l ' d' A v 1 s 6 A 1 & dly

lasfianannisTeatvdaiiias fdadiuvasnisglausd wisanuuiazduveniide
AnNDluNITa (Brown, 1952) lasdallugasiuuasdiuasadanaia (Cunningham, 1956)
o XA v o & a v & A & Aa A .
neauehiinslaudsfonsndanaansuuuasnandwaauninisidfeuwudas (Dick &
Basu, 1994)
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2. @NuANAAUNARAR (The attitudinal loyalty) LAa3uuaninilaan
WOANIIW wazuaednMuANGluglrasnMuEniuduIaInemIaanawala iunsia
ixﬁﬂﬂaﬁuﬁﬂﬁaﬁ'ﬁuﬂaﬁﬁ@iamfmﬁm%awﬁmﬁm% (Backman & Crompton, 1991)

3. ANNANRIIA BN ANTTNLATAWITARAR (The composite loyalty)
Day (1996) laldudsnszauifianuinafuriasein ;ju‘%lnﬂﬁ]zﬁaaﬁﬁ'ﬁuﬂﬁﬁwasl%ia@m
suiuiuinginTsumidedndie iude ﬂ’]’]&lﬁhﬁLﬂuﬂ’liyiﬂmﬂ’ﬁﬁg\ﬁﬁ’mﬁﬂuﬂaLLaz
AN FNIIN

INANBULANUANAAINAIITNIAUT A FINadanNULaNTaNazI 8T nlusan

@ { J a - . . | <

m’mtmﬂfﬂﬁazmmau‘lwsﬂmgo (Willing to pay high price) Wuanuasla
~ ' a A o A o A ao A g o A
‘m]:ﬁnﬁLdulmwm‘ngaamuaommnmﬁuﬂﬂma@m Tuwsn3aui5asnaNunna
ﬂsznauéﬁmﬂumﬁ@ﬁﬂuﬂﬁmmaﬂﬁmaﬁ@mmi/%’mmmi Tuwlne ann LLazﬁ'aJ‘q‘*ﬁﬂu
AUANUANATIUNAUAR NITUBEUN MTUANGE ANUAI AT mnmﬁ&llaﬁ%%aﬁqu
Taolddrnunuudatiile uazuuy Likert scale tHuu19317a 7 320U 10 LalAWe28

' a & o ' a o & ' a a1 & v A a '
2e9BIAAUABEN9ES  aI% (1) muﬂmﬁmuLﬂuQﬂﬂ’mnﬂ@@ammsvlmEJ (2) Yinuag
%’uﬂizmummivlmﬂﬂﬂﬂ%’dﬁmama (3) vinuazsudsznuanmisinalitasaiaying
N5ar e (4) awns nedunitaluaimsnvinuiousulszmu (5) inuanazuusiinan
A o o \ A A v a a o
aulunsudsznmuannnsing (6) vinuazuanAwduNEINLFIG 9 Vasa11TIng (7) 1N
J‘ v Qs ~ 1 { % { > ~ {
a1 nogaiudne aufarlifsulalyiudszniueinisau (8) auaulafnaz
' a P £ A o ' a v & A
mmmimwmwgwu WWaSUUTzMuaImIT eNnnIemITUTsiAnan (9) audnlan
' a A & o ' { o = d ' a a £

ANVIWAVTUIIRTVDIWT INENINNI1219150% (10) autdnlanazdnsldunndy. ...
% FINTLIMIT N

[ 1 [ 6 £ 1 { .

7. ansmzdIRYAAALAZANHMLIEBINTAEATVDINNTIDILNY (Tourists’

characteristics and demographic characteristics)

nnviaanenluinudaeiTasih Usznaualy nnviadngmian TVNUNTT WA

1 = v = a W d‘ dgl = dgl

F1019116 LaglTnanl sz nIengas NI a81309% a9t

7.4 iwd (Gender) fuilnawwandsuazinamofiumilinnaziivauaduaz
WOANIINNUANGIIN (Shiffman & Kanuk, 2007, p. 50) LWATIELAZLWARDINAZINT
U31NAaIMIINLANAIIN

7.2 a1y Qu’%lnﬂﬁﬁmq@mﬁ'mzﬁmmmu TaRHY ANNGBINITLRZTA

ANNRINTDRANANIN UL ﬂmmﬁaams*’uaoﬁuﬂmauﬂﬁsuuﬂaﬂﬂmui’u (Kotler &
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Keller, 2009, p. 256) ;ju'ﬂﬂﬂﬁﬁmqsmﬁ'uﬁ):ﬁwqamiumsﬁimmmmmn@haﬁu )
ﬂq'wjgaanqa:mauu’%‘InﬂQW%nsﬂianw Uan 10 1uan
s ' ° a v
7.3 @0WAWN LT RFDIWAINNIINIIRNTE TIRINAADNIIANTITIa lnan o
= o A A o Ao A g & ' o
nIdasauasanIalilasavuasy lwinuidaSasnuaniin 3 naulsznaudas laq s/
ag’ﬁ’mﬁu %ﬁ’m/miﬁ’m/l,mﬂﬁ'uag TIN9 3 mﬁuﬁ zing@nssunisuslanenish
LANGIN
%] = & % d' o (% =1 a ] Aa a a
74 szaun1sdne LUuila9nvilvanianufa 1Ry NAWAR LAz
a . o wa =< = v A a P e a a .
WOANTTUUANGAIN Y ;dumsﬂﬂmgwLLquumzuﬂmwamnmmm@mmwmmLLaz
Tenganigiinmsdnmdl (dlean amuun, 2548, wi 114) dade sinvaaneand
miﬁﬂmgwxﬁLLmIﬁuu'%Iﬂﬂm‘mnﬁaqmmwmnﬂiwﬁfﬂﬂamﬁmﬁﬁmiﬁﬂmﬁw
7.5 a13N m%wmaaLwiazyﬂﬂaa:ﬁwvl,ﬂ;jmmf{hLﬂuLLa:mmeaomsﬁuﬁ’]
a dl [ = = L & = dl [ vV A 9/& a 1 o d‘v
LRZUINNINLANANINY waza1Bngdllnilasunnalwmiane lddsinanszsnudadiuiase
v A > 1 L% ] ‘ﬂl d'd = I3 v a a U =S
maoguﬂm A18819 "NYiadNeINNa I Lﬂugﬂszﬂaum‘sqsmazmwlemqoaammm
U%Inﬂm‘msﬁﬁiwmgavl,ﬁu'mﬂ'hﬁfﬂﬁam,ﬁmﬁﬁsw”lﬁ@'n 7L T ’R1ANINLILNAAIWT
NLa lauInn7n
v Q r=| 1 r=| = 6 1 v
7.6 glaasSonaatfan mumwgqﬂaaﬂ@amﬂ@ (Income demand)
o - . ¥ v, & e & X
812731 Lwaqﬂﬂam']slvlﬂmﬂmm:hmmnnmmwswwmmwamnmu (Pindyck &
Rubinfeld, 2005, pp. 110-113) asuu Huilnaniinalddrinuazingdnssunisuilaa
ANRITANINY DINLTU ﬁfﬂﬂaatﬁmﬁﬁmU"L@i”goﬁLLuaMmzuﬂﬂﬂmmsﬁﬁ;&a@hga
INNINTIaNEINTe e dn
7.7 @@ LURANTITN A1F0U WIIANNTD UazuuINIUJUAGN 9 AN
vodudazenaw el jidamiieanuaiyluiie uazliagiwnuadqudguluue
azivzine
7.8  ANWALNITLAWNII Lﬂuﬂ’mﬁumoﬁ;Eu’%‘[m/%viauﬁmﬁanl% VNI
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